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TWO DOLLARS A YEAR 
TEN CENTS THE COPY 





Not only breaking strength, but strength to endure, 
and strength with the architects and builders, are the 
teatures of 


Samson Spot Sash Cord 


that appeal to progressive hardware 
dealers. 

We also make other braided cords in 
all sizes, colors and qualities, for all .pur- 
poses, including other brands of sash 
cord, clothes lines, solid braided rope, 
masons lines, chalk lines, awning lines, 
etc. All our cord, including our low- 
priced Phoenix Sash Cord, is guaranteed 
full length and net weights. 

All cord bearing the trade-mark of 
Samson and the Lion is made of extra 
quality stock, carefully inspected, and 
guaranteed free from imperfections. 


Send for catalogues, samples and prices. 


SAMSON 
Cordage Works 


Boston, Mass. 


— a 
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Let “Vesuvius” Spark Plugs 
Rain Money Your Way 


Just as that volcano is noted for its 


RCIA PARDESI este 


oe ane Rare 


powerful rain of fire, so are “Vesuvius 
Spark Plugs noted for their constant rain 
of money. 

The surest way to get your share of this 
money is to sell them. 
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Mosler “Vesuvius” Spark Plugs 


are made to fit and fire any engine, on any 
car. They do it. The do is the reason so 
many prefer them to all other Spark Plugs. 


Like all other Mosler products they are 
guaranteed forever. [The big Mosler ad- 
vertising campaign will send a steady 
stream of customers to the Dealers who 
sell them. Are you well stocked? 


Place your order for Mosler Spark Plugs 
with your Jobber now and be prepared to 
meet the demand our continuous advertis- 


ing 1s creating. 


A. R. Mosler & Co., “*, °F" 
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“Tt Rings for a Dollar” 


OR a busy Saturday 
night, stack a window 
display of Lookout 

alarms and watch it open up 
the payroll envelopes. 

Then with your name print- 
ed right on the dial, watch 
them go out all over the town 
and plug night and day for 
your National. 

The Lookout is the young- 
est member of the Westclox 
family, the folks who make 


Big Ben.—It’s a compact little 
alarm of solid seamless brass, 
tapering from a 4-inch pol- 
ished back into a 234-inch 


ivory white dial. 


It’s distinctive—it’s refined—it’s practi- 
cal; it can be had in either finish, polished 
brass or nickel plated or in assorted finishes 
in lots of one dozen. 


Every clock comes with a dollar tag attached, 
packed in a striking, individual box and every 
dozen in a display carton with eye catching show 
cards and colored posters. On an order for 24 
or more you can get your name printed free, 
right on the dials. Order either way—from your 
wholesaler or the Western Clock Company at 
La Salle, Illinois (Westclox). 


66c 


each in broken lots. 
at any wholesaler’s. 


63c each in dozen lots. 
These prices only apply east of the Rocky Mountain line. 


Less 2 per cent. 10 days, 





















































The Sign of Prosperity 


In whatever Hardware Store you see those packing 
boxes and packages, you may be sure the seed of pros- 
perity has been sown—why? 


Because you can rely on the good judgment of the owner of that 
store. [tis a monument to his judgment. He paid no heed to brass- 
band claims but chose on Solid Merit. Such a man must prosper, 
other conditions being favorable. 


Coes Wrench claims, Coes Wrench sales, Coes steady growth of 
wrench business are based on solid merit. Men, and even women, 
use our wrenches; they are satisfied because they never fail them— 
they recommend Coes wrenches because they like them—and so it 
goes on, and so it has been for the last 73 years. 


Other wrenches have come.and gone, other wrenches are coming 
still—to go most probably—but Coes was, is and will be—for “‘you 
cannot fool all the people all the time.” 


Ask your Jobbers. 


Coes Wrench Co., 


Since 


Agents: J.C. McCarty & Co., 29 Murray St., N. Y. 


April 30, 1914 
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A Million a Year 


Bismarck asked the Dutch General ‘What 
do you think of them?” as his six-footer regi- 
ments passed in review. The short Hollander 
replied ‘“‘Not big enough, not big enough—we 
can flood our country over 6 foot!’” A Million 
a Year, that is the number of wrenches we sell 
in the U. S. A.—sounds big, is big, but “not 
big enough, not big enough” for Coes 
Wrenches. That is what our sales prove, we 
are selling even more this year. Are you help- 
ing in raking in the profits? 


These wrenches look very simple—but they 
are great sellers. Their very simplicity sells 
them. They are strongly made. They have 
the right steel and the right strength in the 
right place, and there is nothing to go wrong. 
There are only 6 simple solid parts to the 
Steel-Handle wrench on the top and 10 parts 
to the Knife-Handle wrench below it. Be- 
sides, they have that ‘Million A Year” repu- 
tation. 


Order them in boxes. Write your Jobber 
—all live Jobbers handle our Wrenches. 


orcester, Mass. 


H. Graham & Co., 113 Chambers St., N. Y. 


> 








6 HARDWARE AGE April 30, 1914 
























ST TULUM WLLL UU BUTDINIAENUAEATUTEATOUEERGOAEAL EA ATLSLAUARLELLT 
= 
= 
=> 
‘= 
= 
= 
= S fl 
= = 
2 - 
Pe 
= i 
age 
Chae, 
e 


wpe es 
te wes re 
Spee ee) 















Here is Your Chance to Sell the Best 


Row Boat Motor on the Market! 


























E have received hundreds of requests asking us whether or not we 

were going to put out a “Ferro” Row Boat Motor. Ferro Marine 

Engines have been known tor years as the world’s best marine 
engines. When row boat motors first made their appearance several years ago 
we set to work to design a Ferro that would surpass anything that had ever 
been built. It has taken just three years to perfect a row boat motor that sat- 
ishes our designing and engineering experts. The Ferro is now ready—the 
most perfectly designed, most substantially constructed and most beautifully 
finished row boat motor on the market. 


HHH 


What Has Made Ferro Engines Famous The Carburetor 


Most row boat motors have mixing valves. 
This is not good enough for a “ Ferro,” as 
Ferro quality demands a float-feed carburetor of 
standard manufacture. The carburetor on a “Ferro” 


HALTER 


Perfect design, high-class material and work- 
manship and other 
qualities that have 
































made Ferro Marine will not leak when the engine is removed from the 
Engines famous—that boat, and besides there is a shut-off cock between 
made an engine good the gasoline tank and carburetor. Our carburetor 
enough to take Capt. permits greater power on less gasoline than a mix- 
} Larsen through the ing valve and actually saves fuel and increases the 
whirlpool rapids of power. It also permits a greater range of control 
Niagara—all are in- and slower speed without danger of stalling the . 
corporated in the engine. a 
Ferro Row Boat Mo- BOSCH Magneto és 
tor. It is designed : ; . 
and constructed onan ains The Ferro Row Boat Motor is equipped with 
same principle and is as BOSCH High Tension Reversible Waterproof 7 
high grade in every detail Magneto. Here is a recommendation of tremendous 
as the most expensive ma- importance. The world-wide reputation, splendid 
rine engine we build. The quality and absolute reliability of the BOSCH Mag- 
bore is 2%-in.—stroke, 2}%- neto demands an engine of more than ordinary qual- 
in. and develops 2% H. P. ity and that is just what the “Ferro” engine is. The 
The pistons and crank- spark plug is a BOSCH—another convincing argu- 
shafts are carefully bal- ment and proof of the high quality of the Ferro 
anced to overcome vibra- Row Boat Motor. The ignition system of any 
tion and the cylinder and marine engine is of the utmost importance, and more 
eee fly-wheel are set low to in- so on a row boat engine. The BOSCH Magneto is 
y sure steady running. your insurance against trouble with the ignition sys- 






tem of the Ferro Row Boat Motor 
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An Unprecedented Dealer’s Opportunity 





Dealers all over this country have 
been waiting for the Ferro Row 
Boat Motor. At last it is ready. But 
the demand will exceed the supply. 
Orders are coming in rapidly and are 
being filled in order of receipt. 
Therefore, do not wait, but read this 
offer through at once and get your 
order in in time. 


The Great Demand 


This row boat motor idea has taken greater 
hold of the public than any other idea of the 
past ten years. Business men, factory employes (for 
the low price places it within reach of everybody) 
even college men, school boys and women are buying 
it, for no mechanical knowledge is required to oper- 
ate it. You don’t have to own a boat now. The 
“Ferro” can be attached to any boat, in just one min- 
ute, without tools, without marring the boat and is 
taken off just as quickly. Keep it in your room, at 
the boat-house, in your auto; it only weighs 50 
pounds and carries like a satchel. 


Speed of 1 to 7 Miles an Hour 


This perfect little marine engine is a marvel 
of mechanical perfection and reliability, has 





“more exclusive features and practical advantages 


than any other row boat motor on the market. Bear- 
ings are removable and interchangeable, permitting 
easy replacements. There is a priming cup in the 
cylinder which makes starting easy and certain and 
a drain cock in the crank-case. It is fitted with a 
combination exhaust manifold and muffler and a de- 
pendable rudder of correct design. The propeller is 
weedless and has a wide range of depth adjustment. 
A brass strut protects the propeller so the motor can 
be used in shallow water or beached without danger 
of injury. 


Ferro Quality—$85.00 


All the years of our Marine Engine experience 
are in this little motor. It is not an experiment 
or plaything, but a “Ferro” Marine Engine that you 
can depend upon and is backed by Ferro guaranty. 
The Ferro Row Boat Motor equipped with a stand- 
ard float-feed carburetor, BOSCH Spark Plug and 
Magneto sells for $85.00 f. 0. b. Cleveland, or, if de- 
sired it can be equipped with waterproof batteries at 
$65.00. Think of it—a “Ferro” Engine for $65.00! 


‘Don’t Go Rowing — 
Go Ferrowing!’ 


Special Offer to Dealers 





We will send you a supply of ad- 
vertising matter consisting of a 
handsome illustrated catalog in col- 
ors, a number of beautiful hangers 
of the “Ferro Girl” to be hung up in 
your place of business and in public 
places, boat-houses, garages, stores, 
imprinted with your name and ad- 
dress. We will write letters to a list of your cus- 
tomers and tell them they can buy the Ferro Row 
Boat Motor through you. We will send you a sup- 
ply of instruction sheets, we will allow you a liberal 
discount and do everything in our power to help you 
build up a prosperous business in selling Ferro Row 
Boat Motors. 


How to take Advantage of this Offer 


You can’t afford to let this opportunity slip 
by. Even while you are hesitating some other 
dealer right in your vicinity may be writing us and 
ordering a demonstration motor and be out taking 
orders and making money while you are hesitating. 
Don’t let him steal the business away from you. 
“The early bird catches the worm.” Act at once! 


All You Have To Do— 


Is clip off the coupon at the bottom of this 
advertisement, fill it out with your name and 
address, mail it to us today and we will send you 
full information about this special dealer’s offer. If 
you don’t want to take any chances of any other 
dealér getting the business away from you, attach 
your check for 25% of the amount of your order 
to the coupon, say whether you want motor with 
BOSCH Magneto or Waterproof Batteries and 
we will make shipment with sight draft attached 
to bill of lading for the balance or ship C. O. D.. 
and you will have your motor and be taking orders 
long before your competitor wakes up. 


Do It Now—Don’t Delay 


Remember, this may be your golden oppor- 
tunity to make more money this summer than 
you ever made before. Don’t lay this aside. Clip the 
coupon at once, fill it out, put it right in the mail. 
You won’t be sorry. 


_—s 
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Where the  ™ 


Ferro is eis nu : 
made 


Ferro Engines are made under perfect conditions in the best 
equipped and most modern marine engine plant in the world, 
covering nearly 8 acres of factory floor space and employing 
over 1600 men. Our facilities comprise a thoroughly equipped 
chemical laboratory for testing raw material, a naval architect, 
a mechanical engineer and a most efficient experimental depart- 
ment. We also maintain a large mail order sales department 
and have unusual facilities for handling export business. Cor- 
respondence carried on in all languages. 
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The Ferro Machine & Foundry Co. 


Largest Makers of Marine Engines and High 
Grade Automobile Castings in the world 


520 Hubbard Ave. Cleveland, Ohio, U.S. A. 


Enclosed find check for $....................- Ship 


OO 
Bosch Magneto (or battery) (by freight or express). 


Or send me at once, full particulars of Special 
Offer to Dealers. 
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Boss Glass Door Oven 


Sold throughout the World. In almost every 
Country where Oil, Gasoline or Gas is used 
as fuel, you will find the Boss Oven on sale. 


Its tremendous popularity is due to the fact 
that it is first of all a good and economical 
baker. We guarantee it to bake or roast 
satisfactorily on any good oil, gasoline or 
gas stove, or “money back” without argu- 
ment. 


Its Patented Glass Door, which we guaran- 
tee not to steam up or break from the heat, 
has been a universal success. More than 
600,000 of this style are now in daily use. 


Many patented and exclusive features are 
found in the Boss. The new Hinge and Door 
Support leave the door opening entirely free 
when Oven is open. No danger of burning 
the hands or arms by coming in contact with 
wires or chains. 


Manufactured by The Huenefeld Company, Cincinnati, O. 


New Boss Oil Stove 


Every Vital Feature in the construction of 
an Oil Stove has been carefully worked out 
in the “New Boss.” There is nothing com- 
plicated to get out of order—nothing hard 
to understand to operate it properly. 


Simple but Substantial construction has 
been adhered to throughout. The extra 
wide top gives more room for cooking uten- 
sils. The legs are strong cast iron, making 
the stove very rigid. 


Patented High Wick Limits or fingers are 
provided on the inner combustion tubes 
which are engaged by the wick when turned 
at full burning height. These fingers auto- 
matically trim the wick when chimney is 
revolved. ° 


The Intense Blue Flame plays right against 
the cooking utensil, giving quicker results 
and using less oil than most other stoves. 
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ARE MADE 
FOR ALL KINDS 


of 
FURNITURE 


including 


IRON 


and 


BRASS 
BEDS 


THEY ARE 


Pivot-Bearing 
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THEY 


have to turn 


THEY 


can’t drop out 


F-2-8 D-2-8 
For 11/16 inch Iron Bed For Wood Beds 


FOR SALE BY ALL LEADING HARDW ARE FOBBERS 





Manufactured by 


FAULTLESS CASTER CO. inbran‘a 
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WESTINGHOUSE 





' are met in the average home. 


a 








Ironing with Westinghouse Electric Iron 














‘Westinghouse Electric Travelers’ lron 

















The type E electric iron is adapted 
for all the conditions of ironing ge 
t is 
heavy enough for home laundry work 
but is not too heavy for light pressing. 
Its weight is evenly balanced so that 
it can be easily handled. It is com- 
paratively long and narrow with the 
point shaped just right for getting in- 
to corners, ruffles, etc. The handle is 
shaped especially to fit the hand and 
give a comfortable grip, and is always 
cool. 

The heater is protected by mica 
plate and is clamped between shoe and 
storage plate as with the type C iron. 
It is easily renewable if for any rea- 
son it should burn out. 

Terminals—The terminals of the 
type E iron are of the same type as 
the standard Hubbel attachment plug, 
with the cap fastened in the terminal 
shield on the rear of the handle strap. 
The base of the plug is attached to the 
cord and acts as a terminal plug. The 
Hubbel type of attachment plug is well 
known and has strong, rigid, spring 
contacts so arranged that if good con- 
tact between parts is not made the 
plug will drop out. Thus there is no 





Our New 
Type as 


chance of arcing and burning at the 
contacts. There are no exposed live 
parts. 

Construction—The iron consists of a 
cast-iron shoe, a heater, a cast-iron 
heat-storage plate, a pressed-steel 
shell, a procelain plug receptacle, a 
pressed-steel terminal shield, and a 
wood handle. 

Heater—In general the heater is 
similar to the thin metal ribbon heater 
used in the well-known Westinghouse 
type C electric iron, the good qualities 
of the latter heater having been proved 
by over two years of satisfactory 
service. The heater of the type E iron 
is extended to form its own leads, 
which are insulated by porcelain beads 
and are attached to the terminals on 
the rear of the handle strap, the ter- 
minals thus being removed from the 
hot part of the iron. 

Turning Off Current—When the iron 
is in use the current is turned off by 
pulling the plug away from the ter- 
minals. To turn on the current again, 
all that is necessary is to push the 
plug back into place. 

Finish—All the metal parts are 
nickel-plated and highly polished. The 
— has an attractive rose-wood 

nish. 


If You don’t sell our goods, why not write in and get full 
particulars? We will tell you what other dealers are doing in 


your vicinity and show you what you can do, too. 


Address 


Department H for a quick reply. 


Westinghouse Electric & Manufacturing Co. 


Sales Offices in 45 American Cities 


EAST PITTSBURGH, PA. 
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This merchant is using an 
old-fashioned cash drawer. 
As a result, he does not know how 
much money he should have at the 
end of the day’s business; how many 
items his clerks forgot to charge; 
whether money is missing because 
of carelessness or temptation of em- 


ployees. 


He runs his store by guesswork, de- 
pending on memory for a record of 
his business. Each day he does un- 
necessary work, and worries about 
his business after working hours, 
which injures his health and unfits 
him for the next day’s business. 





/ = 
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This merchant is using a 


National Cash Register. 


He knows that all money received 
during the day is in the drawer at 
night, and that he has a printed rec- 
ord of each transaction. He knows 
that nothing has been lost through 
temptation or carelessness. He 
can tell which clerks sell the most 


goods. 


When he locks his store at night, he 
leaves all business cares behind. For- 
gotten charges, disputes with cus- 
tomers and loss of trade don’t worry 
him. His mind is free to think about 
how to get more business. 


Call at our nearest salesroom or write for more information 


The National Cash Register Company, Dayton, Ohio 
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WIRE CLOTH 
We have been in the market as manufacturers of Window Screen Wire Cloth and other grades 
for many years, and as our brands are well known to buyers, we believe it is needless for us to mention 
the matter of quality. We prefer, rather, for our recommendations, to stand upon the merits of the 
goods we have been putting upon the market for many years. 


HEX. NETTING 
In the manufacture of Poultry Netting we have a very large capacity, and by the most modern 
equipment in machinery and apparatus for putting the goods up, we have succeeded in placing upon 
the market a Netting of the highest grade, in either galvanized before or after weaving. 


W. W. POULTRY NETTING 
The W. W. Poultry Fencing is new in the line of poultry fence or netting. Constructed so it can 
be stretched from post to post and hang straight and tight: 


WIRE AND WIRE NAILS 


We make all grades of Wire, Galvanized, Tinned, Coppered, 
Bright or Annealed. Also all sizes and kinds Standard Wire 
Nails, in kegs and Miscellaneous Wire Nails in packages. 






Our entire line is made from open hearth steel, pro- 
duced in our own mills, where experience and science 
are applied from ore to the finished product, largely 
eliminating rusting qualities of our steel products. 











Wickwire Brothers, Cortland, N. Y. 
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The most important considera- 
tion in making a contract to 
sell cream separators 


STABILITY 


HE history of the cream separator trade is a good deal like the story of 
the pump, “up again, down again.” 





Every year marks the passing of several separator concerns and the 
arrival on the scene of one or two new ones. 


The later the arrival, the louder their claims and the more they 
promise, but— 

We have yet to hear of a dealer who will admit that he ever made any 
money selling that kind of a separator. 


The separator buying public nowadays has the cream separator field pretty 
well sized up, and even if the dealer is given half a state for territory, and 
twice the usual discount, he will not find the agency for a separator the 
farmers look upon with suspicion very profitable. 


What a difference there is with 
the De Laval. It is so well known, 


so well liked and advertised, and so 


: + 
Kgl o 
4 

‘a 4 


many—over a million and a half— 

are already in use and giving satis- 
factory service, that a De Laval is as 
staple an article of merchandise as 
nails or sugar. 


You never heard of a dealer be- 
ing “‘stuck’’ with a lot of De Lavals 
on hand. And it isn’t necessary to 
buy a carload to get the agency. The 
De Laval Company doesn’t do busi- 
ness that way. 


Don't uselessly waste energy 
trying to make a market for some 
other cream separator when the de- 
mand for the De Laval is already so 
well established. If your territory is 
open, nothing will do more to insure 
a successful separator year than se- 
curing the De Laval contract. 





Agency Applications Invited. 


The De Laval Separator Co. 


165 Broadway 29 E. Madison Street 101 Drumm Street 1016 Western Avenue 
NEW YORK CHICAGO SAN FRANCISCO SEATTLE 
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Get a Line on Varnish Buyers in Your Town 


E, a Pratt & Lambert dealer and enlist the aid of forces that 


will enable you to get the varnish trade from every con- 
ceivable trade channel in your town. You'll have the most effective and 
extensive magazine advertising campaign in the varnish industry working for 


you—reaching all those in your town who can afford to buy high-grade varnishes. 


Varnish Talks, The Pratt & Lambert Painters’ Magazine, Personal letters on specific jobs, personal calls, specifi- 
and painters’ trade paper advertising will enable you to get cations and advertising in architects reference books and 
the painter trade. “The Pratt & Lambert letter and book- papers, costly sample panels and helpful literature furnished 
let campaign, reaching everyone whois building, will assist without charge, will get the good will of architects and 
you to land these good size, highly profitable orders. contractors for Pratt & Lambert Varnishes for you. 

Attractive Aqua-Types in many colors of the same designs asare appearing in the great national 
magazines, other store and window display matter of all kinds, framed panels, newspaper electros, 
bill posters, motion picture slides, etc. are additional selling helps for you. 


Tf you’ re ambitious to get the cream of the varnish selling business in your town, write for Pratt & 
Lambert Dealers’ Proposition. 


Pratt & Lambert-Inc. 114 Tonawanda Street, Buffalo, N. Y. 


ratte ambert|farnish roposition 
QualityL. Sales ¥ Profits | Repeats--- 
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© not clutter 
your shelves 








for months with 
goods that move 
slowly. 


‘ 





When you buy machinists’ tools, for instance, get the 
kind that will satisfy your customers—the kind that will 
turn into money quickly. Slow moving goods repre- 
sent tied up working capital that could be used more 


profitably in your business. 


Brown & Sharpe 
Machinists’ Tools 


move rapidly, and there is an ever-increasing demand 
for them; they will bring discriminating mechanics to 
your store—men who come, not once, but habitually to 
the store that caters to their needs. 


Our extensive line comprises over 1000 varieties of 
fine mechanical tools that are recognized as standard by 
all mechanics. 


If you do not already carry them write us for further 
information. 


ows ” SHA p 
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We Protect —_ Providence, R. L, U.S.A. “he Dealer 
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Trimo 
Pipe 
Wrench 





TRIMO 
TOOLS 


SUPERIOR 
QUALITY: 


ake ed 





Their 
Strength, Durability 
and Economy 


Have Made Them 


W orld-Renowned 


id ed ded Ae 


Made By 
Trmont Mfg. Company 


55-71 Amory Street, 
ROXBURY, (BOSTON) MASS. 








Send for Catalog No. 133 
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Mr. Hardware Man: 


Are you alive to the modern trend of the tool 
trade? 


Are you making a strong appeal to the automo- 
bile man for his trade? 


There are a million users of automobiles in this 


country, and your own town is full of them. 


Observe the garage man in your town and note 
the harvest he is reaping from the sale of tools, 
wrenches, etc. 


Why should you not come in for your share 
of this business P 


Billings & Spencer wrenches are known and 
used by automobilists everywhere. 


Billings & Spencer wrenches are in constant de- 
mand because of their unvarying reliability. 


The automobilist requires high grade tools, 
tools that are trustworthy in any emergency. 
Billings & Spencer wrenches fulfill these require- 
ments. 


Write to-day for our circular describing the 
Billings & Spencer Wrench Display Sales Board. 
This board insures an orderly stock and quick 
sales. 


THE BILLINGS & SPENCER COMPANY 
HARTFORD, CONN. 
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ORDER 


Vollrath Sink Strainers 


FOR YOUR SUMMER TRADE 























SWAT 
THE 
FLY 

















Good Housekeeping says: 


‘It is a Sink Strainer that will not leave rust spots 
on a white sink, will not tip over, is easily cleaned 
and fills a particular need for most housekeepers. 
The perforations are not small enough to hold back White ecnameled, strictly cac 
coffee-grounds. The Vollrath Sink Strainer has plece~ne ereviens to vetelin Gith 
proved satisfactory in all these particulars.’ alt tet elem, oe te fecal 


THE VOLLRATH CO. 


Sheboygan, Wis. 





germs and flies. 
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Heisey’s ¢) Glassware 





For the Table 


The Ice Tea Season will soon be 
here. Why not anticipate 


your wants? 


No. 393. Tankard 





Ice Tea Tumbler 


A. H. HEISEY & CO. 3 Newark, Ohio 
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HEISEY’S <H) GLASSWARE 


TRADE. MARK 
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If Your Customer Asks For An 


Anchor Brand 
Clothes Wringer 


It is a mistake to try and sell 
him something else; as most 
folks, (and this means you ) are 
better’ satisfied when they get 
what they~ want. 


Catalogue No. 7 and Price List 
mailed on application. 








Lovell Manufacturing Company 


Erie, Pennsylvania 
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Over Same Period of Last Year 


Do You Wonder Why Retailers are so Enthusiastic? _ 





Just think of what this means! More dealers taking on 
the Maytag line—more profits to dealers—more people 
asking for and buying Maytag ma- 

chines. Profits are what you are @ 
after—why not sell the real profit "fe 
maker—the | 


MAYTAG of 
Power and Electric 
WASHER 


Every man likes to sell things that are popular and that will make 
satisfied customers. Offer your trade Maytag machines and see how 
eagerly they will be bought. The swinging wringer wins the heart 
of every woman on sight. It swings to any position quickly. 

One handle operates the stop, start and reverse of the machine. This 
prevents confusion and insures safety in an emergency. There are 
many more new and popular features on the Maytag that appeal to 
the people in your locality. Maytag sales are growing every day. 
You can sell many of these machines easily. Write us for catalog 
and terms and our business getting sales plan. 


THE [MAYTAG COMPANY 
STATION A NEWTON, IOWA 
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Maytag Electric Machine 7 
—the only difference be- 
tween it and the Power 
machine is the addition of 
the motor. 










HARDWARE AGE 











The State 
Liability Act 


may affect you materially. 


Our conclusions reasonably 
lead us to believe that your cus- 
tomers desire to avoid the acci- 
dents resulting from the use of 
the projecting set screws, com- 
mon in Lathe Dog design. 


S 


100% SAFETY 
Netto oeles x 


The “VULCAN” Safety 
Lathe Dog prevents this type 
of accident. 

The safety feature of the 
“VULCAN” Safety Lathe 
Dog is not controlled by 
adjustments which may be 
overlooked. 

The simplicity of the 
“VULCAN” Safety Lathe Dog 
prevents misuse of any sort 
and not in any manner does its 
use menace the interests of 
either employee or employer. 


Your dealer will serve you. 


All kiads. 
Straight 
Tail 

Bent Tai 
One or 
Two Screws 


J. H. WILLIAMS & CO. 


Superior Drop-Forgings 
57 Richards Street, Brooklyn, New York City 
40 So. Clinton Street, Chicago, Il. 
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KASY RUNNING 
LONG WEAR 


Lawn mower buyers nowadays 
insist on quality, as well as price. 
You give them the best of ma- 
terials and workmanship in 


COLDWELL 
Lawn Mowers 


Hand, Horse & Motor Power 


The Coldwell Line is complete. It 
includes the patent demountable-cut- 
ter feature for horse and putting green 
mowers; the combination roller and 
motor mower for parks and golf 
links, and hand mowers in 150 styles 


and sizes. 


Write for our illustrated catalogue 
describing the Coldwell line, also our 
monthly magazine “THE LONG 
GREEN.” They will help you to in- 
crease your sales. Free, post-paid 
on request. 


BY INVITATION 
MEMBER OF 


Coldwell 
Lawn Mower Company 


NEWBURGH, N. Y. 


PHILADELPHIA CHICAGO 
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ESSENTIAL 


The one essential thing in a 
range is its Baking Qualities. 
Always remember that, and do 
not allow useless ‘“‘advantages”’ 
to blind your customer to this 
most important thing. 


The Model “Quality” Range 


combines unexcelled baking 
qualities with every range con- 
venience known to the trade. 
The hot-blast fire-box, correct 
proportion, and general good 
workmanship combine to make 
The Model “‘Quality” Range the 


one range for you. 


May we submit proof? 


QUALITY STOVE & 
RANGE CO. 


Belleville, Illinois 














‘Gniversal” Slides 
are easily applied 
ote Positio7 Of the 




















’ | \HERE are many pieces of 
furniture to which a caster is 
not adaptable—chairs for in- 

stance, small library tables, small 

cabinets, tabourettes, music cabi- 
nets, card tables, mission furniture, 
etc. 


On such pieces as on numerous others, 
the diameter of the leg is most too small 
for a caster, but the “Universal” Slide made 
for just this purpose is admirably suited— 
they increase the serviceability of the furni- 
ture and can readily be applied. 


“Universal” Slides can be attached with 
perfect safety to the most fragile piece of 
furniture—the unique position of the 
prongs obviates the possibility of splitting 
the piece or causing an ugly projection. 

' This patented EFS 

feature is found 
only on ‘‘Univer- 
sal’’ Slides, which 
makes it import- 
ant to you to see 
that only ‘* Uni- 
versal’’ Slides are 
used. 





They are con- Lag Ure 
structed of high- [ ')) 0m 
grade steel—case (#3) 
hardened and neatly 
nickel-plated, and 
are adaptable to 
hardwood, polished 
or carpeted flooring. 


Made in three sizes—at so slight a cost 
that you cannot afford to pass them up. 


Showing ‘* Universal ’”’ 
Slide on Chair Leg 


(Four pieces comprise one set.) 


Write for Sample Card No. 35 H.A. 


and Prices 



















Manufactured exclusively by 
rsal Caster& Foundry Co, 
29 West 424 Street 
(Aeolian Bldg 
New YorkK 
Also Makers of “‘Universal’’ Ball Bearing Grip Neck, 

















Oblong Plate, Philadelphia Truck, Piano and Metallic 
Bedstead Casters, also *“‘Universal’’ B. B. Stove Truck 
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Our Package Strips 
Pay a Good Profit 


Try them. The leather is specially selected, nice, 
clean cut stock and guaranteed satisfactory. Each 
strip has already been weighed and is plainly marked 
with the “re-sale price.” You don’t have to stop and 
weigh up each strip and then compute its selling value. 


Another feature: Our Package Strips come in small 
enough bundles to enable you to place a few strips on 
your counter at a time, insteady of the usual unhandy 
25 lb. bundles. In this way it keeps your stock on 
hand clean and fresh. 


We stand right back of every Package we sell you. 
You can build up a very profitable counter trade with 
“Home shoe repairers” with our goods. Send for 
full particulars and name of our nearest Jobber. 


C. G. Fleckenstein, Inc 


211-233 W. Schiller Street 
CHICAGO, ILLINOIS, U. S. A. 
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New York, 16 Murray Street 


Home” shows our complete line of pumps for 
private water supply, together with drawings 
showing how they are installed. 


Ask us to send you a copy and one of our 
large dealer’s catalogues. 


36 he = ~T ~ Se Falls, N. Y. 
WRITE OUR NEAREST BRANCH 


Boston, 58 Pearl Street Chicago, 3801 S. Ashland Avenue Houston, 1001 Carter Building 
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Goulds “New Alert’ Air and Water Force 
Pump for the country home 
When a small capacity pneumatic tank water supply system is 
needed, the “New Alert” Pump is the one you want to install. 
It is an easy working pump, and any time the owner wants to 
change to power drive, this can be easily done 
by a jack we supply for the pump. 
Our book “Water Supply for the Country 
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“Sam Jenkins drove me round in his car 
yesterday afternoon, and I got an idea,” said 
the assistant manager. 


“Yes,” said the boss, gently. “Doc White 
was telling me only this morning that auto- 
ing is causing some very strange nervous 
disorders. What was the idea?” 

“Sandy,” said the assistant manager, 
peevishly, “just because the boss likes to 
have his little joke is no reason for scaring 
away customers with that horse laugh of 
yours. Why, the idea was this,” he replied 
to the boss. “You remember in the old days 
when we rode bicycles there used to be one 
good ten mile stretch out the boulevard to 
the Old Inn and another 16 mile run to 
Sherryville. The rest was either sand or 
pavement. Now, yesterday we rode at 
least 80 miles on finest macadam and 
weren't ever over ten miles from town.” 


“The roads certainly have improved,” said the 
boss, “but what has that got to do with us?” 

“Why, just this,’ continued the assistant man- 
ager. “The time has come to revive bicycling as a 





sport. There are lots of bicycles used for util- 
ity but the bicycle is more than a common car- 
rier. You know and I know that, given good 
roads, it’s the finest sport in the world. Why, 
every man, woman and child in town owned a 
wheel in our day, with the roads as bad as they 
were. See how roller skates came back with hard 
sidewalks. Give the bicycle a chance, say I.” 


“How would you go about it?” asked the boss, 
interested. 


“Simple enough. We will get the agency of a 
high grade bicycle—the Iver Johnson, of course, 
if we can get it. Order about ten models. You 
and I will ride and we will induce our friends to 
try our machines—all of them can ride and most 
will buy. That will start the respectable element. 
Then Sandy can work on his rough neck friends 
and ought to sell a few on installments. 


“We'll get up little runs into the country, pull 
off a road race, perhaps; keep bicycles in the 
window, etc. With our prestige, I bet we could 
sell 20 to 30 machines this season.” 


“Sandy,” instructed the boss, “please con- 
sider yourself Bicycle Manager, and the first thing 
I would do is to create a department by rolling 
those nail kegs into the back room and make 
room for about a dozen bicycles. I will write to 
Iver Johnson at once.” 


IVER JOHNSON’S ARMS & CYCLE WORKS, FITCHBURG, MASS. 
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A New Field of Profit 


For Hardware Men - 
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Every home with pretensions to 
grandeur needs wire trellis work for 
vines, rose arbors, grape arbors and 
flower patches. Along with these go 
cellar window guards and barred first- 
floor windows. 


LUDLOW - SAYLOR 
Made-to-Order Wire Work 


You can meet the widespread de- 
mand for wire work of this sort with- 
out investing a cent for stock. Simply 
do some talking, take measurements 
and let us make the stuff to order. 


It will pay you to write for full 
particulars. 


Ludlow-Saylor Wire Co. 





St. Louis, Mo., U. S. A. 




































































































































































24 HARDWARE AGE April 30, 1914 
* 
DEALERS! 
This Handsome 
thirteen by twenty-one 
inches, showing the entire 
Excelsior Rust Proof Fence 

line will be sent you free. 

It will decorate your 
store and boost your sales 
of Excelsior goods. 

Write for it today and 
ask for catalogue and 
prices. 

WORCESTER, MASS. 

Boston New York Philadelphia Chicago San Francisco 
0 Wide P Weaier’s BIO UbdC 
‘ 4 é ® 
PUREEEEEELEEEE 
1 
There’s a big business opportunity for you, Mr. 
Y secacememsnannrrne 73 F Dealer, in the widespread demand for wire Roe enced 
| fencing to take the place of the unsightly, unsani- ee ee 
tary wooden fences. 
You have now the best This demand is the result of an aroused public sentiment in favor of \ 
po get eo better health conditions, which extends to all parts of the country. 
crease your profs. Put CYCLONE ORNAMENTAL FENCE AND GATES 
urse in osition to : 
meet this demand, with a constitute the logical remedy for the conditions so generally complained 
Fences and Gates. of. Their reputation for beauty and durability 1s nation-wide, and is 
Write us for Illustrated long established. 
profit prices to dealers. CYCLONE FENCE COMPANY 
We co-operate with you — Waukegan, Illinois 
in many ways. ~ St aoe ee ee 
acy, ” Lo . 
—— pate} B= « 
5 ~~ 
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Get After the Farmer’s Trade 
By 


Selling Myers Hay Tools 





UNLOADERS The modern farmer is demanding a tool that 
FORKS will lower his cost of production. We appre- 
SLINGS ciate this fact and have created the MYERS’ 
TRACKS . LINE OF HAY TOOLS to accomplish this 
PULLEYS 
result. 

HOOKS 

BRACKETS We make a complete line of Hay Tools, 
ETC, which have created a steady demand. Get the 


jump on the other dealers and secure the entire 


tarmers’ trade. 


Ask us immediately for catalog, special cir- 


culars and prices. 


Pim a: \ alg’ 
va¥) UP = at) F. E. Myers & Bro., Ashland, Ohio 
ss Ashland Pump and Hay Tool Works 














Patented 












_ | “Next To The Real 
| Is A Picture Of It’ 


While this picture shows how the New Patented Shaw Wrench looks, and to a certain 
extent how it operates, it does not explain wherein it differs and is therefore better than all other 
wrenches. So we will. 


See That Spring 


Simple enough, isn’t it? And just because of this wonderful simplicity this Spring that you 
see makes the Shaw Wrench the only one-piece wrench that will do any kind of work that any 
Stillson pattern, monkey, alligator, combination or flat wrench will do—and it hasn’t a single 


part to get out of order. 


It requires no adjusting; is made THIN for work in tight places, and it can’t let go until 
the user releases the tension. You have only to show it to sell it. We're advertising it to users. 
They'll soon be asking for it. Don’t send them 
elsewhere. Note Coupon. 











Sh P ll c SHAW PROPELLER CO., BOSTON, MASS. 
a ; rope eT O. Please send me Trade-prices and Full Particulars 
Board of Trade Building about your New Shaw Wrench. 
0 ee ee ee aCe ee ee 


BOSTON 2 8 MASS. Address 
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WATROUS-ACME STRAP AND T HINGES, 


BUTTS and 
BUILDERS’ 
HARDWARE 


ARE 


MADE RIGHT 
WORK RIGHT 
and SELL RIGHT 


Your orders will be most promptly 
filled. Give us your next one, and 
let uS prove our assertions. 
















Watrous- Acme Mfg. Company 


Des Moines, Iowa 


Chicago Sales Office: 
180 North Dearborn Street 


Western Representatives: Southern Representatives: 
C. W. GAUSE CO. WIER & WILSON 


693 Mission St., San Francisco, Cal. 5 Hopkins Place, Baltimore, Md. 




















STEEL FISHING RODS HACK SAW FRAME 








— ? ~~ 














$.30 to $1.00 Each 
$.50 to $3.50 Each , 8 Different Models 
19 Different Models 














mone THE PERFECTION 

Union ! 

Hardware : 

Company 

TORRINGTON : 

CONN., U.S.A. : 

, — MITRE BOX : 

$.30 to $3.00 Per Pair NEW YORK OFFICE $2.50 Each 
35 Different Models 99 CHAMBERS ST. : 





























April 30, 1914 HARDWARE AGE 27 


Stove 
Bolts 


Machine Voy 
Screws = and Burrs 


Largest Stock and Greatest Assortment 


American Screw Co. 


PROVIDENCE, R. I. 
Western Depot: 69 East Lake Street, Chicago, Illinois, 
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Flat, Round, Oval Heads  ——-Any Length, Any Diameter 
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We are manufacturers— . 
that is our business. Quality eee 
is our aim. We carry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 


Write for price lists and discounts. 
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Bridgeport Screw Company a. 
Bridgeport, Conn. ee 
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Every Up-to-date Hardware Man is Expected to Carry a Stock of 


GALVANIZED SHEETS 


It is one of the legitimate and necessary items of a well-balanced hardware stock. 
It carries a good profit, and if kept dry, does not deteriorate. 


INLAND BASIC OPEN HEARTH GALVANIZED SHEETS 


are a credit to any hardware stock. They make firm friends with the 
buyer. They uphold your promises and the buyers’ expectations. 


PUT IN A CARLOAD AT PRESENT LOW PRICES YOU'LL NEVER REGRET IT 


INLAND STEEL COMPANY 
First Nationa! Bank Building, Chicago 


Works, Indiana Harbor, Indiana 
: ° ST. PAUL ST. LOUIS DENVER DALLAS MILWAUKEE 
Branch Offices . Pioneer Building Nat'l Bank of Commerce 8ldg. 1618 Stout Street Praetorian Building Majestic Building 
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American Brand Your Customer is 
Your Friend 


Especially if you sell him PORTS- 
MOUTH IRON Roofing—the roof- 
ing of known quality—known dura- 
bility. 

















Lasts Longer—Looks Better 


There are many metal roofings, mostly 
steel, but there is but one iron roofing 
ALSO like PORTSMOUTH IRON, and 
that is PORTSMOUTH IRON Roof- 


Copper B ronze ing itself. It stays sold for it stays 


, good—won’t rust—won’t corrode. 
Galvanoid Enameled It’s made in rolls, V-crimped, pressed 


: standing seam and corrugated styles. 
P ainted Send for circular. 


Bright Galvanized PortsmouthSteelCo. 


All Meshes and Widths SALES OFFICES: 
Cincinnati, 1333 Union Trust New Orleans, 207 Q. & OC. 
Building 








° Building. 
Richmond. 502 Virginia Ry. & 
a 1451 Marquette Power Buildi 


St. Louis. 1407 Syndicate Kansas City, 407 Commerce 





American Wire Fabrics Co. Trust Building. San Francisco, 22 Battery 
CHICAGO, ILL. 


Toledo, 1402 Ohio Building. Street. 
Louisville. 503 Keller Bldg. Chattanooga. James Bldg. 
Angeles, Washington Bldg. Portland, 309 Ry. Ex. Bldg. 
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APOLLO 


BEST BLOOM Galvanized Sheets 


‘“A product without a peer’’ 








have been made continuously since 1884. During that year 1500 




















tons were used. Now upwards of 450,000 tons are required an- | 
nually by users who appreciate QUALITY. Imitations have | 
come and gone—but APOLLO maintains its absolute | 
supremacy. i 
Send for an Apollo Weight Card. | 
> +. | 
American Sheet ana Tin Plate Company 
General Offices: Frick Building, Pittsburgh, Pa. | 
DISTRICT SALES OFFICES: 
Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
Export Representatives: Unitep States STEEL Propucts Company, New York City 





Pacific Coast Representatives: Unitep States STEEL Propucts Company, San Francisco, Los Angeles, Portland, Seattle 




















Points You Should Consider 


in placing your orders for the 
Roofing you carry in_ stock 


@ First of all, Quality should be, and is, the 


most important factor in the production of 


Wheeling Corrugating Companys Heavy 
Coated Tin Roll Roofings. 

@ This is one reason why it is giving satisfac- 
tion to the dealer and consumer alike, every- 
where. 


@ Made from Prime Plates of the Best Roof- 
ing Ternes made. 

@ Stamped with Brand, Gauge and Weight 
of Coating on every sheet, assuring you that 
you get what you want and exactly what 
@ Sheets are re-squared, the soldering is done with- 





you pay for. yuar 
out the use of acid flux and the paint is of the very best and is prop- 


erly applied and dried. @ Utmost care is exercised even to the 
most minute detail. Satisfaction guaranteed. Let us quote on your 
requirements. 


WHEELING CORRUGATING COMPANY. Waeeuine W.VA. 


Also Sales Offices: 


LOS ANGELES 
BRANCH OFFICES AND STORES: DALLAS DENVER DETROIT 
NEW YORK CHICAGO PHILADELPHIA PORTLAND SALT LAKE CITY 
ST. LOUIS KANSAS CITY CHATTANOOGA SAN FRANCISCO SEATTLE 
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Bishop's 
‘Greyhound’ 
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CTIONS speak louder than words’’— 


and so we offer the “Greyhound” on the money-back-if- 
not-satisfactory plan. 

You can sell the “Greyhound” at a greater profit not 
only because each sale pays you well, but because each 
sale creates a new sale. : 

The “Greyhound” cuts better, cuts faster, cuts with : 
greater ease, holds its set better, and lasts longer. 

It’s all in the “Greyhound” Steel—the product of : 
years of experimentation. 
TRADE MARK Let us give further particulars—-write now. 


; GEO. H. BISHOP & CO., Lawrenceburg, Ind. 






































You 
Don't 
Have to Create a Demand 


for Forstner Bits—the demand is already created. The 
thing to do is to supply the demand by keeping a stock 
adequate to meet the needs of all classes of users. 











Forstner Bits 


will do their part. They are guided by the rim, instead 
of the center, and therefore can be guided in any direc- 
tion. Tough grained wood and hard knots won’t deflect 4 
a Forstner Bit from its course. It bores straight—bores : 
clean—leaves a true polished surface. Ask your Jobber iS 
to supply you. 





The Progressive Mfg. Co., Torrington, Conn. 
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tk—4 The Laundry Queen 


Is rapidly becoming the most popular washing machine among hard- 
ware dealers and users, because of its new and exclusive features. 

Tub independent of machinery or legs—tub supporting steel frame— 
patent rotating and reversible wringer, etc., etc. 


Electric or Power drive. . 
Drop us a post card with your name and address, we will send you 


some remarkable facts about our wringer, which will give you straight 
information and talk, briefly—clearly. 
Send us that post card. 


GRINNELL WASHING MACHINE CO. fowan 8° 
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Hang It on a “Hill” 











r, &* ———— 
° Where wash is to be dried and the 
Rubber Rolls Extra High Grade beauty of surroundings retained as 
much as possible, wise women hang it 

Warranted 3 years for family use | on a “Hill.” 

EXPOSED COG WHEELS You will find most women wise 
Malleable Iron Frame thoroughly gal- pet _— day aie —— of prc 
vanized to prevent rusting. Can be rae , ey SS. a oo 

, , anging device. 
clamped to any style washing machine. ; 
The Hill Dryer is made in several 
Ask Your Jobber styles for lawns, balconies and roofs. 
Plain Bearings Steel Ball Bearings Size of Rolls Write for details at once. 
No. 330 No. 870 10 x 1% in. 
No. 331 No. 371 11 x 1% in. 





ae The Hill Dryer Company 
The American Wringer Co, 316 Park Ave. Worcester, Mass. 
New York, U.S. A. 






































All Jobb Are Look 
: For a Guaranteed, up-to-the-minute GOOD Patent 
4 Lock Stove Pipe. YOU can Find it in the YALE 
b The Yale Russian Finished Patent Lock Stove Pipe is made 
es of a high grade of uniform color Blue Polished Steel and ‘is 
coated to prevent rusting. Made in all sizes. Packed twenty- 
f five and fifty joints to crate. 
a In addition to the Yale, we also make the following Lock 
: Stove Pipes—each a leader—“Duplex,” “Can’t Slip,” “Double 
f Lock Peerless,” “Battle Ax” and “Galvano.” 
E Write us today for full particulars. 





HEMP & COMPANY :: St. Louis 
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‘Yankee 


Bench 
Drills 


with Automatic 
Friction and 
Ratchet Feeds 











J 





Makes Good Display 


Put up in sets of four in neat boxes they 
look well in your show cases. 

All built of steel. 

Smallest “Steel Gem” Caster carries 1000 
pounds. 

Roller Bearing, they revolve at a touch. 

Write for catalog and prices. 


M. B. SCHENCK CO. 


MERIDEN CONNECTICUT 






sia No. 1003—One Speed 
mv Drills up to % in. 
No. 1005—Two Speed 

Drills up to 1% in. 





With these new automatic feed features 
the “Yankee” is at once the quickest and most 
desirable Bench Drill made. A Baltimore 
Jobber writes—“We sold two Drills No. 1005, 
which you shipped on the 17th ult., as soon 
as we showed them up. Ship us two more.” 


Let your jobber quote you at once. 


NORTH BROS. MFG. CO. 
PHILADELPHIA, PA. 



































The New 
Boston Rubber Chair Tip If You Use Them 


rade Ma t waste your money and | ic 
yoaigae fat a dak len to build those old- ) « 
time raised platforms. By these THEMS 


Brass Washer Brass Nall we mean 
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THE 
HARPER HANDY CASTER 
TRUCK 





vy the way, these cheap little travelers put 
eee Y SUR STOCK OF —— 
ERATORS will permit your men to ve 

them around quite a lot, and to easily show 
a buyer the “fine points” of half a —— 
if need be. Often sold by Live Job _ 
but always by US. They dont cost much. 


The Rubber Tip with 
the Brass Washer 
and Nall Moulded In 
Same. 
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Spring 
Socket 











Chicago Hardware Foundry Co. 
North Chicago, Ill. 





e<;. 
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Patented 
Send for Cataldgue 
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Manufacturers of Rubber Specialties 


THE ELASTIC TIP Co. 


370 ATLANTIC AVENUE, BOSTON, MASS. 
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MORCAN 
“ECLIPSE. 












































MorcAN SPRING Co. 
No.1 Bono ST. 


WoRCESTER, MAss. U.S.A. 
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BLIND HINGES 


Here’s a good make—Hale 
& Benjamin’s (Patented). 
They are automatic—made of 
malleable iron and warranted 
not to break. 

Made for Wood or Brick 
Buildings, for Surface Blinds 
or Flush Blinds. Four hinges 
in a set, six sets in a box. 
They seil like “sixty.” 

Send for Catalog and Dis- 


counts. 


Parker Wire Goods Co. “wis” 


New York Office: 73 Warren Street 














Strongly made. 
Looks fine. 
Sells fast. Re- 
tail roc. Large 
dealers’ profit. 


th vem 


Send sample 
order for dozen 
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Manufactured by 


‘The Ohio Stove Pipe& Mfg.Co. 


New Philadelphia, Ohio 





fine display 


Order now. 
Take delivery 











The Gray Gas 


Stove 


The Gray Gas Stove 
is a very handy, small, 
and well made kitchen 
utensil; excellent for 
quick service, and very 
convenient in preparing 
light luncheons. 

Write for catalogues 
and prices on other big 
selling 5 and _  10-cent 
iron ware specialties. 


The Gray Iron Foundry Co. 
READING, PENNSYLVANIA 
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“FRANCO” A Flashlight of Quality “ERANCO” | 


Write for Illustrated Catalog 








Manufactured by 


# 506 So. 5th Avenue Interstate Electric Novelty Co. 111 New Montgomery Street 
Chicago, Ii. 29-31 Park Place, New York San Francisco, Cal: 














) Dealers’ Profits 


Are determined by other considerations than the 
difference between cost and selling price. It is more 
profitable in the long run to sell a customer what 
he wants when he wants it than to persuade him to 
4 ©take something else. 


It saves the clerk’s time, for which you are pay- 
ing, and it puts you on the credit side of your cus- 
tomer’s good-wili account. The preferences of all 
consumers are largely determined by advertising. 
Our advertising is daily producing more demands 
for the Hercules Brand 











Flashlights and Batteries 


INFALLIBLE xen pecer tt 


We specialize the Hardware Trade and Sell 





Smokeless Shotgun Powder to the Trade only. Write for our proposition 
—it is sure to prove interesting. | 
a up 3 ge *" current tg 5 8 i 
“Outing,” “Field and Stream,” “Outer’s Book,” “Out- ia 
door Life,” “National Sportsman,” “Outdoor World,” ANGLO “AMERICAN CO. 
“All Outdoors,” “Rod and Gun in Canada,” and half Pieecburch, Pa., U. 8. A. 


a dozen others—look for the Hercules advertise- 
ment, and your own business judgment will prompt 
you to specify “Infallible” in your next order for 
loaded shells. 


As a help to dealers and to back up our extensive 
periodical campaign, we have issued hangers and 
cutouts for window and showcase displays that we 
believe to be the most attractive that have ever been 
put out. A supply of these, together with booklets 
describing our powders, will be sent free on request. 
Don’t fail to take advantage of this offer. 


HERCULES POWDER CO. 


WILMINGTON, DEL., U. S. A. 





























For Any Job—Anywhere 


in the dark—stables, sheds, cellars, or unlighted street, yards or ; 
alleys, there is no handier light to have than an 
THE COLEMAN ARC LANTERN > 


It furnishes 300 candle power of good clear light for any kind of 
work. It can be carried about like a lantern. It will not smoke. 
It will not explode. It is storm-proof and bug-proof. It is guaran- 
teed for five years and it pays you a profit of nearly 75%. Write us 
now. 


4 THE COLEMAN LAMP CO. 


Coleman ArcLantern | Toledo, Ohio Wichita, Kan. St. Paul, Minn. 
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Genuine “Philadelphia’”’ 
LAWN MOWERS 


The World’s Oldest, Finest and Best 
Mower. Always up-to-date in everything 


All Knives Vanadium Crucible Steel 


18 styles High Grade Hand Mowers 
6 66 ‘é 4é 6é 


Horse 





Catalog 1914 ready 


The Philadelphia Lawn Mower Co. 


Makers of strictly High Grade Goods 
3lst and Chestnut Sts., Philadelphia, Pa., U.S. A. 








A Quicker change 
for your customers 
means more change 
in your cash drawer 
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Quick-Shift and 
Anti-Rattler 


Wise merchants everywhere are seeing the 
wisdom of helping their customers over the 
rough places in buggy-driving. Here’s the de- 
vice that kills two old nuisances—the inter- 
changing of pole and shafts—the rattling of 
It’s a silencer of rattles, a 
No tools—just a 


nuts and bolts. 
saver of time and bother. 
pull of the lever. 

To the Merchant :—If your jobber cannot furnish 
you the genuine Fernald, write us for name of 
another jobber near you who has them. 

To the Jobber:—We furnish electrotypes of this 
device, as well as other products we make, for 
reproduction in your catalogue. If you aren’t 
representing us now let us hear from you. 


Fernald Manufacturing Co.,Inc. /': 
North East Pa. my 


*** 
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No. 170 








mR %e%e% ee” s 








De Kalb 
Dependable Delivery 


Wagons 
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Our big 96-page catalog should be 
in the hands of every business house 
using Delivery Wagons. 

Better construction or more satis- 
factory service is not known. We 
have a mighty good proposition for 
the live dealer which includes full pro- 
tection, sincere and complete co-opera- 


tion. A postcard brings full particu- 
lars. 
De Kalb Wagon Company 


103 Garden Street, DE KALB, ILL. 
We also build MOTOR TRUCKS 











No. 170 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 

We make the largest line of Haying Tools in the 
world. Send for New Catalog. 


The Ney Mfg. Company 


CANTON, OHIO 
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In machinery men like best the tools, imple- 
ments and devices which can be operated 
and manipulated with the least tax on their 
ingenuity. In other words, they want the 
manufacturer to turn out a finished product. 
Lawn mower makers have long known that 
a simple, certain method of ACCURATELY 
adjusting the cutter bar to the knives would 
be a most welcome improvement, doing 
away with unnecessary tools and eliminating 
altogether the breakage of castings as a 
result of careless adjustments. This im- 
provement has shown its perfection in the 
Eclipse Self-Sharpening Lawn Mower, and 
has met with increasing favor everywhere 
for the past nine years. 

WRITE FOR OUR EXCLUSIVE SALE 
PLAN. 


The Eclipse Lawn Mower Co. 
Prophetstown, III. 











INSURE 


YOUR PROFIT 
By handling this line 


Guarantee 





as well as stocks in hand 


Manufactured only by 


Standard Chain Company 


Pittsburgh, Pa. 

















Demm 


Hand ard Powers; 






Pumping 
Gasoline 


Is dangerous without 
proper equipment. 

Sell this Gasoline Pump 
to the auto-owners in 
your city. 

It combines safety and 
efficiency. 


Write for our /iterature 
on Gasoline Storage 
Systems, 





Fig. 726 


The Deming Company 


SALEM, OHIO 


General Distributing Houses: 


CHICAGO: Henion & Hubbell 
PITTSBURGH: Harris Pump & Supply Co. 
NEW YORK: Ralph B. Carter Co. 
BUFFALO: Root, Neal & Co. 




















Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 


Made a little different— 
a little better than others, 
cost no more, sell easier 
and oftener. Our cate 
alog shows a long line of 
profit makers—pumps of 
special design construc» 
tion and adaptability. 




















HAYES PUMP & PLANTER CO. 


GALVA , ILL. 





~~ 
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MAKES GOOD 


Every Worcester 
Blount Improved 
Door Check is guar- 
anteed. Guaranteed 
as to materials, life, 
and perfect action. 

Guaranteed abso- 
lutely, and we want 
every dealer to re- 
place any defective 
part at any time— 
because we are here 
to make good. 
Information today. 


The Worcester Mfg. Co. 


WORCESTER, MASSACHUSETTS 
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Increased Profits 
on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 


Stand more strain than heavier cords 
and work freely. 


The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills that 
increase manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 
samples—write now. 


‘ALBA’ 








ESTES MILLS 


FALL RIVER, MASS. 


CLOTHES LINES SASH CORDS 
MOPS 


WICKING MACHINERY WASTE 















Double 
Acting 





Floor Hinge 


This handsome hinge of few parts has 
the “call” and deserves it. 

The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 

And all a carpenter has to do to attach 
this hinge, is simply saw out a rectangu- 
lar piece at the bottom corner of the door 
and make a slight mortise for the strap 
ends of the hinge. No wonder it sells. 

Send for our Catalog of Profitable 
Hardware Specialties. | 


The Champion Hardware Co. 


GENEVA, OHIO 
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Belleville, N. J. 
innate Pa. 


“DeWitt Brand” 


WIRE TILLER gotta ap = hag SASH CORDS, 


$33 OULTRY NE 

Ht ANTIQUE BRONZE BRASS, COPPER, STEEL AND GALVANIZED | 
if Scr een SET ALi ae GRATED | WIRE CLOTH (ALL MESHES) fA | 
#! Cloth stack pantep BACKING AND CYLINDER FACES 

HE Factories: DE WITT WIRE CLOTH COMPANY, Inc. 


ESTABLISHED 1849 
291-293-295 BROADWAY, 

































































631 Market Street ™ 
PHILADELPHIA, PA. | 








NEW YORK 
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“HANOVER. 
WIRE ScREEN CLoTH | 


OUR BRANDS 
VULCAN Eat =| 

PAINTED GALWamigan 
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HANOVER WIRE CLOTH Co. | 








doha M. Hart Company Generel Sales Citices 














: @ Managers of Sales 
y% 
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See 


Made in all Widths and Meshes ' 








“Peers 
Gu tor 


made in various 
shapes and 
grades to suit all 
purses. 





Read—Y ou’ll Be Interested 


Last year several shrewd Hardware Dealers made 
a bunch of money by taking advantage of a popular 
campaign. Newspapers, Boards of Health, local 
Practitioners, even Ministers, took up the war 
against FLJES—that means free advertisement for 
fly traps, and an enormous demand for them. Fly 
traps sold by the hundreds, and there is good profit 
in them for the dealer. 

The fly campaign will be renewed again this year. 
Stock up. 

Write for prices. 


The Ludlow-Saylor Wire Co. 
St. Louis, Mo., U.S. A. 



































DWIGGINS 
FENCE 


Only the best galvanized steel goes 
into Star Field Fence. We guarantee 
that there is no better fence on the 
market. A few are as good—but their 
prices are not. 


See your jobber or write to us. 


Get going now! 


Dwiggins Wire Fence Co. 
Anderson, Ind. 
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acy GRIFFIN BRACKET 


HOLD YOUR SALES UP 








We are the Pioneers in the Steel Bracket business 
20 YEARS’ experience making Stee! Brackets 





GRIFFIN’S PRESSED STEEL SHELF BRACKETS 





ia Always in the LEAD 
ee " THE STANDARD OF QUALITY Always in DEMAND 
ap Wareen @. THE GRIFFIN MANUFACTURING Co. 17 East Lake St. 
NEW YORK ERIE, PENNA. CHICAGO 
No. 340 No. 340 
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work for YOUR 


ASOLINE engines get out of whack, 

become lazy, ‘‘clogged up’’ and lose 
power. The cause is accumulation of 
carbon in the cylinders. The best rem- 
edy is WORKO. WORKO is clean, sim- 
ple and cheap. It is needed by every 
owner of a gasoline engine—automobile, 
marine, tractor or stationary. 


No Risk— Money Back— if 








. Gasoline engine wie eras = 
: i anaes nets you .40, 
ow ners who have used less freight (weight 95 
‘ WORKO have become ibs.). Send us a list of 
regular buyers and per- — ome — 
' sal and we w circularize 
sistent boosters. It sim- them over your name, 
ply cannot fail if the (our expense) and run 
instructions are carried display advertisements 
t w fi in your local newspaper 
out. e are so conn: over your name (our expense). We 
dent of the selling value will sell a gross for you in six 
that we back it with an months or take it back, pay the re- 
offer which allows rou turn freight and pay you the same 
it wi ) ’ rice per box that you paid us. 
to sell it with absolutely ind out how we can dv it. Write 
| no risk to yourself. | to-day. 


QUICK SALE Because we circularize and advertise for 
you locally—right in yeur own territory 
—to your present customers and prospective customers—(mak- 





ing you the center of our campaign)—-with the help of our 
National Advertising in general magazines, automobile, station- 


ary, motor boat papers, with our ‘‘dealer helps.’’ such as show 
cards, circulars and booklets—yeu cannot help but get quick 
sales. Fullv explained on request. 
W, USA Money Back Guarantee to Users 
orcester assac usetts, y Any user who is not satisfied with WORKO, can have his 
money back for the asking—no red tape or strings of any kind. 


THE WORKO CoO., Racine, Wis. 
eae 2 aaa eS 


A Parker Vise that is a Leader 


This Parker Solid Jaw, Reinforced Slide, Swivel Vise 
has become a standard leader and is a big seller all over 
the country. It is the first thing in a quality vise. With a 
solid steel strengthening bar and removable milled and 
fitted faces it commends itself to the user and makes good. 
Backed by Parker 70 years’ experience in vise building, it 
is guaranteed satisfactory in every detail. 

A stock of these vises will be a tonic for your other sales. 
Write today for our new Vise Catalogue No. 5 and prices. 


THE CHARLES PARKER CO. 


MERIDEN, CONN., and 33 WARREN STREET, N. Y. 
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McKINNEY MFG. CO., PITTSBURGH, PA. 











amen Our No. 2714 line Ball Tip Butts 
McKinney Corrugated ——— 


Strap and T Hinges we Strap and T Hinges, Barn Door 





Unequaled for Strength and Durability — Hangers and Track 
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“JANITOR MOP STICKS 


arn a Are Good Sellers 
every day in the 
year. 
All hardware dealers 
should handle them. 
This is the style used 
for cleaning stores, 


offices, schools, churches and 
public buildings. 






Hammer 


Clamps and Oilers 


The one illustrated is our 
latest and strongest 













Just what you need to get the 


The Hammer Screw , 
janitor trade. 


Clamp built like an No. 70 


I-beam, solid, quick- Coppered ' ia 
adjusting. The Ham- Full particulars are given in our 
mer Iron Oiler—ex- a a booklet No. 1474. 

inne 


tra strong, big mouth, 
reinforced spring 
bottom. 

We also make Mal- 
leable Iron Adjust- 





pepeenneensienetenatdl 


- SOME OTHER GOODS WE MAKE 











abl m Engin Waffle Irons Quilt Frame Cover Lifters 
7 © 4 tT, q one Meat Broilers Clamps Stove Pokers 
orcnes ang a Steak Hammers Ceiling Hooks Pulleys 
Hanging Lamps, and Ice Shaves and Curtain Fixtures Spring Hinges 
Malleable Iron Cast- Picks Coat and Robe Fire Place Fix- 
ings. Get prices. Lemon Squeezers Hooks tures 
g p Lamp Brackets Door Pulls Brass Candle- 
Flower Pot Latches sticks 
Brackets Saw Vises Samson Wind 
HAMMER & CO. Griddles Dampers and Mills 
Steak Hammers Clips Stover and Ideal 
Branford, Feed Miils 
Send for M 13 Catalog if interested in these items. 
Conn., 
USA STOVER MFG. CO. 





710 East Street Freeport, II]. 






































BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 INCORPORATED 1895 


—_- 





Twelve Medals of Special Grand Prize 


Award at 
INTERNATIONAL geno hee 
Expositions » 1895 


Copy of Catalogue will be sent free to amy interested File User upon application 


G. & H. BARNETT COMPANY, Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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Order Stanley No. 3000 
‘‘*TWINROLD”’ SELF TIGHTENING 


COILED DOUBLE 


BOx STRAPPING. 


PAT. SEPT. 26, 1911, NOV. 5, 1912. 
The Stanley Works, New Britain, Conn. 
100 Lafayette St., N.Y. 73 E. Lake St., Chicago OTT 
y g SAS 


See our full page advertisement on page 83 erase SOSRESSS Wake 
a decd AES ' : ASN. 
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ALL SIZES “oO: mi 
NVANGTOeSS || | Seeing Is Believing 


PATTERNS 


. BOOKLET 7 Therefore, it will pay you to have an 
SPADE A SPADE “Acme Mat” at your door, where it can be 
UPON REQUEST seen and tried, as well as a stock of “Acme 


Mats” inside. Order through your Jobber, 
or direct. Write for our latest Catalogue 
The Wyoming Shovel Wks 
Wyoming Pa. 


and the man or woman today who sees a 
thing, handles it and uses it is going to be 
your satisfied customer. 


y LC p “ {. - 
i, x) Pee ae IL, (OMS 
OS hg he ee =, 2834-2840 ARCHER. AVENVE. CHICAGO, ILL. 
ie  ISELAFAYETTE $ 

; 12-14 TIFT STREET TLANTA 
oe CALIFORNIA STREET SAN FRANCISCO 
~*~ M E CANFIELD € CO LOS ANGELES 


E, Steel Goods Co. 


NEW YORK CITY 
A 
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Chains—All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish which will prevent chains interfering 
when hung side by side. Capacity of chain 
plant 30 MILES PER DAY. We carry a 
large stock and can make PROMPT ship- 
ments. Send for Catalogue. 


: THE SMITH & EGGE MFG. CO. 
CABLE CHAINS BRIDGEPORT, CONN., U. S. A. 
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The 
well-known 
‘*‘Hummer’’ 





LINK YOURSELF WITH THE LINE OF EASY SALES 


LUTHER TOOL GRINDERS 


Handle the recognized leader in tool grinders. The LUTHER is the original farm tool grinder; 
the best advertised, the easiest to sell. Let us show you how good a proposition it is for the 


Hardware Dealer. 





More styles, more types, more different attachments 
than in any other tool grinder line. Only grinders 
equipped with wheels of DIMO-GRIT, the new arti- 
ficial diamond abrasive that cuts hard steel as easily 
as emery does copper. Standard in construction, 
durability, high-speed, ease of operation and all- 
round efficiency. Exclusive, patent-protected features 
place Luther Grinders in a class by themselves. 


The big well-known Luther line, backed by our strong sell- 


ing helps, will make money for you every week in the year. 
Write us today for prices and terms. 


LUTHER GRINDER MFG. CO. 
927 Point Street, MILWAUKEE, WIS. 














Power Bench Tool Grinder 




























A Good One from the 


One Day’s Trial 
Watrous - Acme Line. 


of a 


Grant Noiseless 
Riveting Machine 


resulted in an order being placed 
for 12 more machines. 









Screen 


Door 
Catch 





A few reasons why: 
(1) Noiseless Opera- 


tion. 

(2) Spin Well Polished 
Rivet Heads. 

(3) Avoid Broken Cast- 


ings. 
(4) Do not Mar Sur- 
face in Riveting. 
(5) Rivet Tight or 
Loose as Desired. 
(6) Entire Riveting Op- 
eration Takes Only 
One Second. 


Positive 


Lock 





Furnished in Japanned Steel, or Solid 
Brass. A catch that can’t be beaten 
for quality or price. Has stood the 
test of time. 

For the sake of quality, 


output and cost reduc- 
tion send for catalog 





Working model free. 


Watrous-Acme Mfg. Co. 
DES MOINES, IOWA 


Chicago Sales Office: 180 N. Dearborn Street 


A 





The Grant Mfg. and Machine Co. 


N. W.—Stn. BRIDGEPORT, CONN. 























The James Swan Company, Factories at Seymour, Conn. 


MANUFACTURERS OF 
MECHANICS’ TOOLS 
Augers, Auger Bits, Chisels, 
Drawing Knives, 
Gouges, Hollow Au- 
gers, Gimlets, Boring 
Machines, Screw 


. Drivers, High Grade 
Tools. Look 
for the Swan. 


New York Office—100 Lafayette St. 
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fe-— CHASE PATENT BELT COUPLERS 


The Famous The simplest, cheapest, easiest applied and ‘‘Look at this Joint,’’ the Chase 


ne See ee most durable Belt Coupler on the market. 





9/16 











give you the origi- A complete line for all size belts. 


- —made all sizes: And the simplest to take up. “No overhead si 
| = M ‘i work.” Flexible as the belt itself. . 
™ "aca 6-16 * aes Being hinged in the centre they run equally | 
+ 5 10-16” 11-16”, well over large or small pulleys—without i. 
12-16” 13-16”, bump or jar. The plates are made of the : 
+5 15-16”, best cold rolled steel, are extremely durable 
= sg and when belt wears out, can be taken off 4 
° ~ Make your dealer and reused. The rivets only are thrown away. 4 
g : 


x Mc B oivee. + One Jobber Agency wanted in each city and 


—“‘TuHe Cuasz.” town. Liberal discounts given. 


The STRONG MACH. & SUPPLY CO. 


48 Franklin Street, New York City Showing Top Side Showing Puiley Side 
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Established 1863 
PITTSBURGH, PA. 








Wagon Hardware 
—'Nuts — Rivets — Bolts 
— Washers—Crowbars— W edges— 
Forgings—Picks—Mattocks and Grub Hoes 
—Telephone and Telegraph Pole Line Hardware 














= ao € * 
~esecce....\ Tubular Rivets and Bifurcated Rivet 
A Rtnaree | Packed in CARTONS, Assorted TT TT il T ii] iif 
Lengths so and 100 Rivets to 
2 Box. 12 Boxes to Carton 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
Chicago Branch: 316 North Michigan Ave. 











CARTON ASSORTED RIVETS 











Union Tap Wrench 


Handy and quickly adjusted for taps, drills, ream- 
ers, etc. A countersunk center makes it ideal for 
lathe use. 

The tool steel used is properly tempered for the 
service all Union Tools are made to give. Two 
sizes: %and ¥% inch. Neatly packed one in a box. 
Good seller. 

Send for Catalog and Discounts. 


UNION CALIPER CO. 


ORANGE, MASSACHUSETTS 
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The lessons mm show card 
writing by A. E. Hurst and C. 
J. Nowak which have been 
published in HARDWARE AGE 
are now ready in book form. 

In the book the lessons are 
arranged im as clear a man- 
ner as possible so as to lead 
the student in a progressive 
way from the simpler alpha- 
bets to the more dificult 
ones, and yet only alphabets 
are considered which are 
suitable for practical business 
purposes. 

All the lesson plates are re- 
produced in an enlarged form 
in the back of the book. By 
this method they may be torn 
from the book, enabling the 
student to practice without a 
cumbersome book at his 
elbow. 

Aside from the lesson plates 
and their descriptions, many 
of the most tmportant sub- 
jects associated with show 
card writing are thoroughly 
treated, such as Proper Tools 
and Brushes, Handling of 
Colors, Shading, Stencil 
Work, Cutouts, Mounting 
Cardboard, Color Harmony, 
Scrolis, Floral Embellish- 
ments, Silhouettes, Subject 
Cards, Tinting Cardboard, 
Transfer Work, Air Brush 
Pencil, Bronzes, Splatter 
Work, Air Brush, Air Brush 
Designs, Clever Examples of 
Air Brush Work, Transpar- 
encies, Show Card Holders, 
Mixing Paints and Inks, 
Lettering on Glass, Muslin, 
Sik, Orlcloth, Celluloid, etc., 
Smalt, Flock, Flitter, Show 
Card Prices, etc., etc. 

The book ts the most com- 
plete as well as the most up- 
to-date of its kind on the 
market to-day. 








THIS VALUABLE BOOK IS 
FREE WITH THE HARD- 
WARE AGE SHOW CARD 





WRITING COURSE IF 
YOU ENROLL NOW. 





If you do not find it possible to take up the course by 
personal instruction at least start it by correspondence 
and we will give you the privilege of taking it up in the 
future by our personal instruction without additional 
charge. 


The course is so arranged that anyone devoting the proper 
amount of time to practice cannot fail to become a good 
show card writer. Each stroke is clearly defined and 
numbered so that the student has no difficulty in executing 
the various styles. The same thorough training in the 
laying out of cards is given to the correspondent as is 
given those taking up the course in our classrooms. 


Not only the technical details of laying out cards, handling 
the brush and executing designs are taught, but the student 
is trained to put a selling story in his show cards—just 
as plain a selling story as the adman and window trimmer 
put in their displays. 


The course is unlimited—that is, the student continues 
until he is capable of painting a first-class card. This 
course can be paid for by installments. For information 
regarding tuition fee, installment prices and time for en- 
rollment for both personal or correspondence courses, re- 
turn the coupon at the bottom of this page. 


Hardware Age 


239 West Thirty-ninth Street, New York City 





Hardware Age, 239 W. 39th St., New York 


Gentlemen:—Send me particulars regarding tuition cost, payments and en- 
rollments in your Show Card Writing Course. 


0 Personal Instruction 


0 Correspondence Instruction 
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Foot Powers 


are easy running 
we make 1500 tools 


Goodell- Pratt Company 


Leclamith 


Greenfield, Mass., U.S. A. 























4 
Standard’”’ 
Machinists’ Bench Vise 


Fi 


5 


Mi 


ATHOL MACHINE CO. 
ATHOL,MASS. U.S.A 


i 


i i i 


Hi} 
vi 
H 





@ Like other styles of Standard vises, this is 
made of the best quality material, has tem- 
pered steel jaws, smooth or check face and is 
designed to bring the greatest strength where 
it is needed. It is fully guaranteed against 
defects of any kind. @ In 10 sizes with jaws 
opening from 2 to 10% inches. 4@ Full par- 
ticulars on this and a full line of Standard 
and Quick acting vises will be sent on request. 


Athol Machine Company 
Athol, Mass. 
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| = “VWANDOR” 


Insured Hammers 


Drop forged from Vanadium Steel are driving the 
ordinary steel kind into the scrap heap 


No carpenter or mechanic wants a hammer that may fail him 
at a critical time. That’s why they’re buying ‘‘Vandor’’— 
Insured Hammers, the kind that are guaranteed for life. 
Our extensive advertising campaign has educated them. 
We sell the hammers for you if you’ll display them 
The cut shown above gives only a faint idea of the effective- 
ness of the card furnished you for the or © of ‘*Vandor’’ 
hammers. <A real hammer, real wood, a real nail and our 
guarantee tag make a combination that always catches the 
eye and tells the story at a _ glance. ‘**Vandor’’ hammers 
retail for $1—and there’s a good profit in them. 

Send in your order for a dozen to- 

day; direct or through your jobber 

Dept. 151 


Van Doren Manufacturing Co. 


Chicago Heights, Illinois 


We also make in addition a full line of handled 
hammers of highest grade and affording attrac- 
tive profits. Write for Catalog. 


























al 
THE WORLD IS DIVIDED 


on many questions, but amongst mechanics there is 
no question as to the essential superiority of our 


Telescope Extension 
Bit Holder No. 6 


Has just that combination of lightness and strength 
necessary for boring extra long holes. Extends to 24 
inches, and is rigid right up to the limit. Follows bits 
% in., and larger, right into their bores, and has an 
absolutely reliable chuck. 

The * ‘telescope”’ construction makes this a most con- 
venient bit holder to carry. 

Write for prices and complete catalog. 


MILLERS FALLS COMPANY 
28 Warren Street New York 
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gvood thing for the eye, 
for service and for the 
purse. Sell Swissalu and 
make friends. 

Ask tor our de luxe 
catalogue. You will find 
it full of quick selling, 
geood - looking, service- 
able Kitchen Utensils. 


Being spun it looks 
better, wears better and 
sells better. 

Swissalu. Aluminum 
Ware is made by crafts- 
men in this line. They 
work not only tor wages, 
but with a pride for their 
product. The result is a 


The Geo. H. Bowman Co. Cleveland, Ohio 


WHITMAN 


Twist Drills 
Carbon and 


High Speed 



































BARNES 


Wrenches 


Screw and 
Drop Forged 










Cotters 
Chisels 
Punches, Etc. 


Reamers 
Carbon and 
High Speed 


CO 


Users recognize “W & B” Tool Quality backed by 60 Years Uninterrupted Manufacturing Experience. 
Stock this established line and increase sales. If your Jobber cannot supply, write us and we will see that 
you are supplied. Send for Catalog No. 82-H. 


THE WHITMAN & BARNES MFG. CO. 

Established 1854 GENERAL OFFICES, AKRON, OHIO 
FACTORIES: AKRON, OHIO; CHICAGO, ILL.; ST. ee ONTARIO. NEW YORK os 64 Reade St.; 
EUROPEAN OFFICE: 49 Queen Victoria St., London, © Ley oe “ty Snwtand: EXPORT SALES AGENT: A. J. Barnes, 90 West 

ew Yor ty. 
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OU will never find a 
more profitable hard- 
ware line than is of- 
fered you in Bowman 


~ 
j } 





AY OR 
Cut Glass. You will never find 
a group of items that are at once 





so easily sold, and so highly 


It is a trite phrase, but absolute 
fact, to say that ‘“‘you have only to 


las * show Bowman Cut Glass to sell it.”’ 
Remember that women feel that 


the amount of cut glass in a home is 
the measure of its social standing— 
remember that it is ideal for holiday 
gifts—-remember that it is beautiful 
stuff—and remember that it sells on 
sight. 


Write for the new Cut Glass Cata- 
log at once. Contains illustrations 
of 600 different items. 


Geo. H. Bowman Co. 
Cleveland, Ohio 
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A supply of these little books 


will be sent on request, to enable 


you to send one to every garage 


and repair shop in your terri- 


tory. 


It Will Pay You 











A Complete Line of Tools 


for the duplication of every screw 
thread found on any automobile, cycle 
car, or bicycle. 


LIGHT HUIUG . 


is the trademark that means first quality in 


taps and dies. Car owners are waking up to 
that fact and demanding “the best.” 


The Auto Season Is On 


Be sure to have your stock of 
automobile Screw Plates complete. 


WILEY & RUSSELL MFG. CO. 
Greenfield Tes and Dis Corporation 


Greenfield, Mass. 


New York Store Philadelphia Store, Chicago Store, 
28 Warren St. 38 N. 6th St. 545 Wash. Blvd. 
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Hardware 
Show Card Writing 


By* A. E. HURST and C. J. NOVAK 


| Has a Mission, that 
of Improving the 
Dress of those Silent 
salesmen, Your 
Showcards 
































Air Brush Work—How To Do It 


Eminently suited for self-instruction, the book 
contains a series of 25 carefully graded lessons. 
The student leads himself from the simpler to the 
more difficult stages. Each lesson is accompanied 
by a full page plate showing clearly the strokes 
under consideration. Give the book to your clerk— 
hand it to your window dresser—study it yourself. 
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One lesson each on the following subjects 


Outfit and Materials. Modified Old English. Air-Brush Work. | 
Single Stroke Gothic. Round and Semi-round Soennecken Pen Work. , 
Slanting Gothic Letters. Writing Alphabets. Artists’ Single Stroke. 
Spurred Egyptian Alphabet. VerticleSingleStrokeAlphabet Payzant Pen Alphabets. 
Double Stroke Egyptian. Block Letter. More About the Air-Brush. 
Single Stroke Roman. Skeleton Alphabet. Modernized Dutch Letters. 
Sinzle Stroke Script. Modified Old English Single Thick and Thin Outline 
Outline Roman. Stroke. Alphabet. 
Condensed Air-Brush Single Stroke Block Alphabet. Spur and Combination 
Alphabet. Brush Outline Script. Alphabet. 





Well bound in cloth, 147 pages, 121 illustrations 
25 full page plates. - Price $2.00, delivered. 


Hardware Age Book Department 


239 West 39th Street, New York City 
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' | HELLER’S PIVOT DOOR CABINET > 








3 MADE IN STANDARD SECTIONS 
E This is something new and original, has 
: features not found in any other fixtures. 





DISPLAY 














| ALWAYS IN 
FRONT 

OF YOUR 
CUSTOMER 
ee | No matter the position 
_ of the Display Door. 








PATENTS PENDING 


SEND FOR CATALOG No. 24 THE SHELVING, WITH BRAINS 


W. C. HELLER & CO., MONTPELIER, OHIO 
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| DIETZ DRIVING LAMPS 
: ARE A SURE PROTECTION AGAINST ROAD ACCIDENTS 
f DIETZ “UNION” THEIR USE IS BETTER THAN AN ACCIDENT POLICY 

WE MAKE Driving Lamps for use on side of buggy top—Driving 

4 Lamps for use on dash of wagon—Driving Lamps for use beneath 

: wagon—all fitted with large ruby rear lens. Suppose you write for 

special circulars? 
R. E. DIETZ COMPANY 
Founded 1840 Largest Makers of Lanterns in the World New York City 
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CARPENTERS’ STEEL SQUARES 
A NEW STANLEY LINE 


Stanley Steel Squares are made with the same careful attention to 
detail and the same high quality of material and workmanship as dis- 


tinguishes all STANLEY TOOLS. 


Every Square is weldless, or—in other words, made from one piece 
of steel, and all four edges are machined. Particular attention is 
called to the finish of all numbers and the depth and accuracy of the 
graduations. 





Special care has been given to the simplifying of all tables used, so | 
that the workman can get the measurements he desires with ease and 
rapidity. 





They can be furnished in a number of different styles and the variety 
of finishes offered include Royal Copper, Blued, Nickel Plated, Gal- 
vanized and Polished. All Royal Copper and Blued finished Squares 


have white enamel figures and graduations. 





Each Square is packed in an anti-rust wrapper and this stamp 
STANLEY appears on the face of all numbers. 


NEW BRITAIN L 
CONN 


NSP 


Send for special circular containing complete description. 








nes | OTANLEY RULE & LEVEL Co. ae 
OVER New Britain, Conn. U.S.A. sane od 
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Braced Rail 





“B 1 eg 4” 
The Hanger 


That Holds 
Customers 


The reason “Big 4”’ is such a big 
selling Barn Door Hanger, is because 
customers see bigger value in it than 
other hangers. 


“Big 4° is strong—built on heavy lines. 
It’s simple—no complicated parts to get out 
of order. It’s made entirely of steel—gives 
longest service. It’s supplied with anti-fric- 
tion roller bearings—a door hung with it 
rolls along with a free, easy motion. It’s 
both rigid and flexible—rigid when door is 
in natural position—flexible the moment 
anything bumps against the door. Many 
other sure selling features. 


That National “‘Braced’’ Rail, too, it’s a 
dandy. Braced beneath—gives screws tre- 
mendous holding power. 


Any flat-rail barn hanger will run on it, 
but ‘“National’’ Hangers run best. To show 
either one is to sell the other. 


Supply National Builders’ Hardware and 


hold customers. We'll quote “Direct to 
dealer’ prices that will hold you. Send for 


Catalog. 


National 
Mig. Company 


STERLING, ILL. 
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HILE the eagle has been scream- 
ing around Mexico, the wise old 
owl has been doing some mighty 
lively hooting in Pittsburgh. 

Heckler Bros. opened their 

new hardware store at 828 

Liberty avenue on Saturday, 
eink: April 18. The “opening meth- 
sides ods” of these live wires who 
; have annexed about $40,000 in 
the retail hardware business 
during the past eight years are 
worth all the space I can crowd 
out of the managing editor. 

Over eight thousand people 
visited the new store between 
the hours of 12 to 5:30 and from 
7:30 to 10:30. These are some 
of the things they learned and 
saw. 

Eight years ago a couple of 
kids named Heckler started a 
tin shop out in a suburb of 
Pittsburgh. Their capital stock 
was $150. The material for 
their first roofing and furnace 
jobs was pushed to its destina- 
A 3% foot Heck- tion on a wheelbarrow and while 
ler Owl is perched ; 
on the top of each one of the partners furnished 
special sales case motive power for the Irish 
to guard the en- buggy, the other brought up the 
trance rear with a fire pot and an arm- 

ful of tools. In the fall the boys 
put part of their summer earnings into a stock of 
hardware and from that small start they built with 
amazing speed. To-day their Sheraden store, 
owned and managed by four Heckler Brothers, is 
one of the best in the Keystone state. 
New Store Outlet for Business Enthusiasm 

The new store in down town Pittsburgh will be 
the outlet for business enthusiasm that could not 
be given full vent in the limited territory of a 


suburb. 

“Two weeks ago,” said one of the Heckler boys, 
“this store room was full of pianos and our fixtures 
were on the side track. As those pianos went out 
we passed them coming in and what we have lost 
in sleep has been made up in the satisfaction that 
comes in opening up on the day we set.” 


Uses of the Owl Cards 
The first intimation the public had of Heckler’s 


HecklerBros 





OPEN NEW 
STORE IN PITTSBURGH 


This Event Emphasizes Success of These Young Men 


By “THE ASSISTANT MANAGER” 
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The front of Heckler Bros.’ new store in Pittsburgh 
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0 ite Ninth Street. 
Below you will note our Trademark. atin 


This is for your protection and a guar- 
antee that the merchandise sold there- 
under is of the highest quality. 











Our Policy and Service 


For 8 years we have been in busi- 
ness and have enjoyed an enviable 
reputation for fair and honest mer- 
chandising. And now we are extend- 
ing our sphere of usefulness to a new 
and greater field—our new up-to- 
date business house — conveniently 


From the very begining of the firm 
of Heckler Bros., our policy has al- 
ways been such as to command the 
utmost confidence of all our patrons. 
And likewise, in our new store, noth- 


We want you to be satisfied with 
your purchase and to this end we as- 
sure you of the most courteous serv- 

ice and attention. 


oo 
THE WIDE AWAKE 


for the money you 





Pittsburgh’s Finest Hardware Store Opens Tomorrow 
Heckler Bros. Extend You a Hearty Welcome 


OMORROW we will open our new store—the largest of its kind in the city—-at 828 Liberty Ave., 


We shall welcome your attendance tomorrow. We want you to inspect the store. Our 
representatives will be at your serviee—go through our entire house, familiarize yourself 
with our policy and our merchandise. 

We aim to make it pleasant for women to shop here. Every convenience will be of- famed goods: 

fered that will tend to make this a hardware store where women patrons are always welcome. 
To\fittingly celebrate our opening day, we will se!! 5,000 beautiful assorted rose bushes which will 


bloom the first season, at enly 5¢ each. So that all who come may share in the benefits of our celebra- Saws 


tion plans only one rose bush will be allowed to each person. KEEN KUTTER 
Features of the Opening Tools and Cutlery 
JOHNSTON’S Dull 

MUSIC, DEMONSTRATIONS, SOUVENIRS, PRIZES Kote Wall Paint 


Not only will this openin be educational, but mighty 
During the opening a ““HECKLER”’ 
SILVER STEEL Hand Saw, worth $4.00, will be given absolutely FREE 





ing will be left undone to please you. * 
best in t Ligh. and cutlery. | day. You can’t — to miss these. 


We 
ave thas temousaneds. what our SPECI 
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We wili carry a 
comprehensive !ins of 
the following world- 


ATKINS Silver Steel 


ACME QUALITY 
Paints and Varn- 
ishes 


Pleasant and profitable besides. 
White Enameled ——— worth $45.00 and an ATKINS 











supplies, stoves and ranges, house 
furnishing goods, refrigerators, gas 
-and coal furnaces. Also a complete 
4 stock of famous Atkins Silver Steel 
Sows, Keen Kutter toola and cutlery 





Johnston’s Dull Kote Wall Paint and 
Acme Quality Paints and Varnishes. 


Our Special Sales Plan 
Your attentio.. is directed to our 
SPECIAL SALES plan, which we 
propose to inaugurate Friday, April 
24. Every Thursday evening you will 

-_ in the ‘Leader, * “Telegraph” 
‘*Press’’ an announcement of 
This is the symbol of the a sales for Friday and Satur- 


extensive | You'll be able to j for yourself 
is really mean 








Through our large buying facilities you will be able 
to positively obtain the greatest valucs in the city 


We will carry a large and most representative line 
of hardware, painters’ supplies, Ford automobile 


HECKLER BROS. 


828 Liberty Avenue (Opposite Ninth Street) Pittsburgh 


when they are once in progress. 

We want you to feel that your dealings with us 
will be greatly to your advantage. In purchasing 
hardware, cutlery, auto supplies, furnaces, ete., your 
money will secure articles of superior merit—of the 
highest quality—at our store. 








The first advertisement of Heckler’s new store as it appeared in the Pittsburgh papers the evening before the 
opening 


new store came when ten thousand people on their 
mailing list received an invitation printed on Heck- 
ler’s regulation owl card. These cards are cut in 
the shape of an owl and are about the size of an 
ordinary shipping tag. They have five distinct 
uses. Owl No. 1 is used for special announcements. 
Owl No. 2 is a price tag. Owl No. 3 looks empty 
but Hecklers fill him up with a plain price and he 
hoots the selling price of every article in their win- 
dows. Owl No. 4 is a business card. The pictures 
of the four Heckler Brothers are on this card and 
a red arrow couples the name of the one who uses 
it up with his picture. Owl No. 5 is a shipping tag. 
The opposite side of the owl is also used for adver- 
tising purposes and the flock of five were all pretty 
busy working with the newspaper announcements 
that appeared in the Pittsburgh papers the Friday 
evening preceding the opening. 


Moving Window Displays Attract Crowds 


The building occupied is three stories high, 20 
feet wide and 155 feet in depth. The front win- 
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Announcement Price tag 





Window price card 


Heckler’s flock of owls. All the same shape and size they serve five distinct purposes 


dows of each floor were artistically trimmed on 
opening day and great crowds blocked the sidewalk 
when the moving window display was turned on. 
This window is 15 feet wide and 8 feet deep. At 
the end a heavy adjustable mirror on gem roller 
casters was so arranged that a reflection of the dis- 
play could easily be seen by people across the street. 
The six lines of hardware which Heckler Brothers 
will sell were given prominence in this window; 
hardware, tools and cutlery—housewares—automo- 
bile accessories—paints, oil, varnish and painters’ 
and paper hangers’ supplies—hot-air furnaces—and 
stoves, ranges and gas heaters were displayed. A 
grinning colored man astride a Keen Kutter grind- 
stone kept the stone on the go and the crowd stand- 
ing still. When his efforts to entertain began to 
lose power a likely looking automatic carpenter 
pushed an Atkins silver steel saw so energetically 
that everybody staid a little longer. 


Large Electric Sign Flashes Over the Store 
A great electric flash sign hangs over this win- 
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Business card Shipping tag 
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Forty-seven feet of shelving devoted to tools, general hardware and automobile accessories. The numbers on the 
stock drawers correspond with numbers on the samples 


dow and announces Heckler Brothers, Wide Awake in hight and with the splendidly unique sign work 
Hardware Hustlers, are ready for business. On _ on the front of the building fix firm impressions 
either side of the building is a tall plate glass case on the minds of passers-by. 





Departments devoted to refrigerators and stoves and ranges occupy pleasant rooms on the first floor of the 
Heckler building 


for displaying the week’s specials. These cases are About twenty-five manufacturers’ representatives 
18 inches wide, 10 inches deep and about 6 feet in were present to help with the opening. For the day 
hight. On top of each case is an immense Heckler they were in partnership with the “big four” and 
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Forty-seven feet of shelving devoted to tools, general hardware, gas and electric lamps 









“wide awake owl.”” These metal birds are 3% feet lost no opportunity to impress upon visitors the 
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A complete line of paint and painters’ and paperhange rs’ tools occupy prominent spaces in Heckier’s new store 


importance of their particular goods. 

No merchandise was sold on the opening day 
excepting rose bushes. Five thousand of these had 
been provided. They cost about 61% cents each and 
were sold for 5 cents. This was charged to adver- 
tising. 

“If they don’t grow,” said one of the Heckler 
boys, “it’s only a nickel out and that will be easily 
forgotten. If they do grow and bloom every rose 
every year will be a reminder of this hardware 
store. We figure those rose bushes are going to be 
a growing ad.” 

During the day 4,200 of the rose bushes were 
sold and there would have been a shortage had not 
rain cut down the evening crowd. 


Splendid Arrangement of Fixtures 


As the people began to crowd into the new store 


they were ushered down the right side of the store 
which is devoted to general hardware, tools, gas 
and electric lamps. 

The first unusual feature that impressed itself 
on visitors was the splendid style and arrangement 
of the fixtures, which are uniform throughout the 
store. These fixtures were made by the W. C. 
Heller Company, Montpelier, Ohio, and embrace the 
last word in fixture construction. The Heller pat- 
ent sample doors were beautifully trimmed with 
Atkins saws and Keen Kutter tools. These doors 
swing on Heller patent hinges and are sampled on 
both sides. Two button headed nails act as price 
and place guides with each sample. One of these 
nails is headed with a yellow button about half an 
inch in diameter. On this are the factory number, 
size, cost and selling price of the article. The other 
nail is headed with a white button, which is num- 
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The moving features in the first window display in Heckler’s new store were alluring 
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Ludlow and Squier of the W. C. Heller, the 
famous Newark firm were there famous _ store  fix- 
with their note books ture specialist 


bered to correspond with the drawer in which the 
steck is carried. By this system, a new clerk can 
readily find stock after he has made a sale from a 
sample. 

No Ladders Used in Store 


No ladders are used in this store, because of the 
shelving arrangement. The base of this shelving 
is 39 inches in depth. 

The next two rows of drawers are 33 inches in 
depth. On top of these a 15-inch ledge runs the 
entire length of the shelving. This ledge answers 
the purposes of a counter and after having used the 
same system for several years in their Sheraden 
store the Heckler Brothers feel sure that decidedly 
more goods can be sold if customers can get close 
to the articles in which they are interested. Some 


The Keen-Kutter demonstrating force consisted of C. 
P. Schaughency, Harry F. Hunter, F. D. Ballentine 
and W. A. Baker 
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S. R. Miles, W. L. Sturtevant and D. R. Branson dem- 
onstrated Silver Steel saws and other E. C. Atkins’ 
products 


goods are stolen, it is true, but the additional sales 
more than make up the difference. 

The shelving back of the sample doors is 18 
inches deep and the doors with inside samples are 
3 inches thick. 

The space above the sample doors is occupied by 
neat, open shelving. 

No ladders are used because the clerk steps to 
the first low ledge, reaches up and grasps one of 
the many handles which are attached to the rail 
above the sample boards, steps up to the main ledge 
with an easy swing and from there he can reach 
the highest shelving. The space occupied by tools 
and cutlery is 47 feet long. 


Nine Wrapping Stations 


There are nine wrapping stations in this store. 
They are set into the shelving very neatly and are 





W. A. Baker, of Simmons Hardware Co. and Geo. H. 


Wilson of the Sharon Hardware and Mfg. Co. were 
there in full regalia 
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The “Pittsburgh Idea” was represented by Will W. 
and R. R. Jacob of the American Hardware & Supply 
Co. 


supplied with gray paper and gray twine to match. 
A supply of manufacturers’ booklets of various 
kinds is at each station. A sliding wrapping board 
is directly under each station, and can be readily 
placed in use if the article to be wrapped is larger 
than can be comfortably accommodated on the ledge. 

Directly back of the tool department a row shelv- 
ing, 24 feet long, is occupied by housewares. Splen- 
did lines of aluminum, granite, and nickel-plated 
copper ware are well displayed with the heavier gal- 
vanized goods usually found in this department. 

Back of this department is the passenger elevator 
and the offices of the management. 


Catering to High-Class Trade 


On the opposite side of the store, beginning at 
the entrance is another 47-foot section of the same 





A. L. Scott of Adams Bros. Mfg. Co. and J. F. Adams, 

treasurer of the same company, were on either side of 

Big Al. Rockenstein of the Abram Cox Stove Co. They 
were boosting stoves and gas and electric heaters 
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Wm. C. Risher, W. A. Waggaman and Geo. C. Lyons 
boosted the paint end of the opening 


well arranged shelving, which is devoted to 
tools, general hardware and automobile accessories. 
Heckler Brothers are catering to a high-class mer- 
chandise trade and around a fine assortment of 
Starrett’s mechanics’ tools they have gathered a 
line of leaders that is bound to produce business. 
All their sample boards are covered with a deep 
red burlap, which is well adapted to showing up 
bright steel merchandise. 

The cashier’s office occupies space between this 
shelving and the paint department, where a com- 
plete line of Acme Quality paint, Johnson’s Dull- 
Kote and a splendid line of paper hangers’ and 
painters’ tools are on display. This department 
also occupies 47 feet of shelving. 

The balance of the space to the rear of the store 
is occupied by floor samples of seasonable goods. 





P. C. my of L. H. Smith Woodenware Co., and 
Adolph J. Bihler, treasurer of James C. Lindsay 
Hardware Co., were helping the hardware hustlers 
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Getting wise to hot air furnaces is made an easy mat- 
ter in the Heckler store 


Factory Salesmen Demonstrate 


A throng of people crowded the elevators to the 
first floor, where a force of factory salesmen were 
demonstrating the bulkier goods on display there. 

The first salesroom on this floor is devoted to 
refrigerators. This room is 20 feet wide and 35 
feet long, and every refrigerator bears the brass 
name plate “Get Wise. Heckler Bros.” 

“This makes them our refrigerators in every 
sense of the word, and those name plates will make 
a permanent ad. of every refrigerator we sell,” said 
one of the brothers. 

The next room toward the front of the building 
is occupied by gas heaters and gas and coal ranges. 
These goods, like the refrigerators, are all being 
sold under the Heckler brand. 

The front room is given over to the Wise hot-air 
furnaces. Heckler Brothers have firmly established 
this line in Pittsburgh and their furnace business 
is closely associated with the owl trade-mark. The 
second floor of this new store will be partly occu- 
pied by a sheet metal shop, where rush work can 
be given prompt attention. Most of the manufac- 
turing, however, will continue at their Sheraden 
shops. 

Given Tickets on a Drawing 


Each visitor at the Heckler opening was given a 


ticket on a drawing that took place in the evening. 
These tickets were given free and numbered, so 




















Carrying away the rose bushes at Heckler’s opening 














The housewares department occupies 24 feet of shelving 


that the attendance could be recorded. The prizes 
were a $45 porcelain lined Heckler refrigerator and 
a $4 Atkins hand saw. These prizes were displayed 
in the store window a week before they were deliv- 
ered to the winners. 

When the store closed for dinner at 5:30 over 
6,000 people had come to the house warming. 

At 6 o’clock a splendid dinner was given by the 
management to the sales force and the factory rep- 
resentatives who were assisting. After a course 
dinner had been served Roy F. Soule, editor of 
HARDWARE AGE, addressed the salesmen on co-oper- 
ation and sales efficiency. He said that for the day 
these men were all in partnership with Heckler 
Brothers and referred to the contagious enthusi- 
asm that seemed to fill the new store. In refer- 
ring to increased efficiency the speaker gave special 
praise to W. C. Heller, and the great work he is 
doing to bring hardware merchandising to a higher 
plane: Mr. Soule gave illustrations of greatly in- 
creased clerk efficiency in the Heckler store made 
possible by the fixtures manufactured in the Heller 
plant. 

Orchestra Furnishes Music 


The store was opened again at 7 o’clock. During 
the entire afternoon and evening an orchestra fur- 
nished good music while salesmen distributed 
souvenirs with lavish hands. 

Three things were particularly noticeable at the 
Heckler opening. Every man, woman and child 
looked happy. Smiles seemed to be in the air. The 
second noticable thing was that about one out of 
every ten visitors carried a market basket. Satur- 
day shopping is a popular Saturday afternoon 
amusement in the great steel town. The third 
noticeable thing was the great number of young 
married couples who visited the store. 

During the opening Louis and Phil Heckler stood 
near the front door making themselves known to 
their future customers and expressing their appre- 
ciation of the visit. 

Over eight thousand visitors in one day! It 
speaks well for the future of the one hardware store 
on Liberty avenue. 





The brass name plate that goes on Heckler’s refrig- 
erators 
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F. GOULD LEAVES DISSTON’S 


Will Become President of Geo. H. Bishop 
and Company 


HAT is probably the most interesting item of 
news in hardware circles this week is the an- 
nouncement by Henry Disston & Sons, Inc., that 
Frank Gould has resigned as sales manager of that 
well-known concern. He will become president of 
George H. Bishop & Company, saw manufacturers, 
Lawrenceburg, Ind. 
When interviewed at the Hardware Club in New 
York Mr. Gould said: “I have been working for 





Frank Gould, who leaves Disston’s to head another 
saw company 


Disston’s since I was eleven years old. I was first 
an office boy and I did a lot of things the office boys 
of today leave to the janitor or scrub lady. After 
four years I had mastered the details of that job 
and I landed out in the factory, where I worked for 
eight years. Then I came back to the office, where 
I served four more years at the entry desk. After 

















Charles R. Bishop, who will retire from saw making 
business 


that I managed the branch house in Louisville, Ky., 
for five years and for the next ten years I was 
manager of the Chicago branch. In 1910 I was 
made sales manager of Henry Disston & Sons and 
since that time I have been about as busy as I want 
to be. 

“What I think of Disston’s is best shown by the 





— 














Charles E. Bishop, Jr., will continue actively in business 


fact that I have worked all my life for them, but I 
think it is about time I got into business for myself. 
You know I’d rather be captain of a tug boat than 
mate on a schooner.” 

Mr. Gould resigned April 20 and on May 1 he 
will assume the presidency of the Bishop company, 
which is to be re-incorporated with a capital of 
$500,000. 

Charles R. Bishop is retiring from the business. 
This veteran manufacturer has well earned the rest 
he is going to take and his host of friends in the 
hardware field appreciate what his efforts have ac- 
complished. Charles E. Bishop, Jr., will continue 
to take an active part in the business. 

“The Bishop factory,” said Mr. Gould, “is located 
on the Ohio river. Pittsburgh coal and steel are 
close at hand and can be brought to us for a very 
low transportation charge. The Big Four, the B. & 
O. and the Pennsylvania Railroad give us splendid 
additional shipping facilities. This coupled to the 
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A birdseye view of the Bishop saw plant 


fact that 65 per cent. of the tools such as we make 
are sold within 300 miles of Lawrenceburg makes a 
business location that is very attractive to me. I 
shall employ the same sales methods that have 
proved so successful in my work in the past.” 
Frank Gould is one of the best known men in 
American hardware circles. His host of friends 
wish him success in Lawrenceburg. 
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“The Assistant Manager” 


Visits a Progressive Hardware Store 





By “THE ASSISTANT MANAGER” 


his slogan at the people of his town so often, 
® and in such mighty desirable ways, that if 
you should happen to drop off a train at Shelburne 
Falls, Mass., and ask any one 
‘“Where’s Newell?” the spon- 
taneous query would be “New- 
ell, the Hardware Man?” and 
when you said “yes” they 
would head you down a little 
hill over a roaring mountain 
stream to one of the liveliest 
small hardware stores in New 
England. Within sight of the 
door are half a dozen hard- 
ware factories, grinding away 
on the water power harnessed 
at the falls after which the 
town is named. 

The day I called Newell was 
busy, and the town folks say 
“Newell, the hardware man, is 
always busy,” but he wasn’t 
too busy to swap ideas be- 
tween the customers. that 
streamed in and out the door. 
He sticks around that door, 
too, hugs it about as tight as 
a cold man does a heater. He 
seemed to know about every 
man, woman and child in 
town, and has that happy good 
nature that seems to go with 
six-foot business men in small 
towns. Our talk brought out the fact that he did over 
$60,000 worth of business last year, and be it known 
that Shelburne Falls isn’t a Boston or a New York. 
It’s one of those little burgs that big town folks 
refer to as being “off the map,” but Newell keeps 
those “off the mappers” up on their toes on hard- 
ware, even if they do doze off occasionally on other 
subjects. 

We wrote a story about this 200 pound bundle of 
New England progressiveness about a year ago. 
Some of you probably remember him as the “sou- 
venir man,” for he is the chap who collected two 
hundred convention souvenirs at the Boston exhibit 
in one day. They were electros of goods he sold 
and he used them for ads in his local paper. 


K H. NEWELL, “the Hardware Man,” has shot 





E. H. Newell, “the 
Hardware Man.” 
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Some Things About Post Cards 


I knew I’d get a “rise’”’ when I asked him for his 
latest stunt in boosting business with printers’ 
ink. As he threw a slipnoose on the paper he had 
just wrapped around the spout of a tea kettle, and 
punched the cash register for $1.25, he told me a 
few things about post cards. 

“I started in with the New Year. A lot of folks 
around here have been spending money in this 
store a long time, and I figured that it was about 
time I said thanks through the mail, so I got out 
a ‘good-will and thank you’ card. Say, that card 
made a hit. Men with whiskers like the patriarchs 
of old, and school boys who were just blossoming 
into safety razor prospects came in here labelled 
with a new brand of self esteem, and expressed 
their appreciation, and the longer it took ’em to 
do it the more of a chance we had to convince them 
that we could use some more of their money in 
exchange for something we had in stock. 

“Easter came along, and while the milliner prob- 
ably pulled the most profiitable selling stunts of 
that particular season, we got in a gentle reminder 
that we were still on deck with a line of hardware, 
and that we still figured on the personal friendship 
and influence of every one on our mailing list. We 
sent out a card of Easter greeting. 

“It took, and a friend or two came in dead sure 
that their influence was appreciated. We cracked 
the shell of more than one hard crusted old cus- 
tomer with that card, and felt mighty good as 
spring came on, and we were busy smashing sales 
records of the previous year. 

“You know we sell garden seeds, and last spring 
we did a hummer of a business. Seemed like every 
girl in town bought pansies, sweet peas, nastur- 
tiums and poultry netting. Every man and boy in 
town seemed to have a hunch that truck gardening 
was the proper thing, and they went to it with a 
vim. Well, the sun shone on the just and on the 
unjust for a couple of weeks, and the ground in 
this neighborhood was being constantly disturbed 
by young plants breaking cover. Then the weather 
man must have noticed cucumbers coming up where 
he had expected watermelons, and expressed his 
disapproval by connecting Shelburne Falls with the 
ice plant, and Jack Frost made our gardens look 
about as hopeless as a peace conference in Mexico. 
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FROST 


visited many gardens night before last, did it injure yours? | 
We will furnish seed peas, beans and corn at half price 


for replanting. 


Newell The Hardware Man 
Shelburne Falls, Mass. Tel. 33-12 
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STACO ROOFING 
AT 81.15 PER SQUARE 


Is absolutely the best felt roofing value on 
the market. Test this sample, all felt base thor- 
oughly saturated with a waterproof compound. 
Made by the Makers of the ¥ orld’s Standard, 
Ruberoid Roofing. 


NEWELL, The Hardware Man 


Telephone 33-12 
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| The Children of Shelburne Falls 


Are to be our guests on the evening of July 4th. 


They would like you and your family to meet with them 





at the home of 


|| NEWELL the Hardware Man 
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Reproductions of post cards which have produced busi- 
ness for Mr. Newell 


What that drop in the mercury did to the green 
stuff brought out a frost card. 

“And, say,” said Newell chuckling, as he handed 
a kid a pane of glass and a piece of putty, “it’s an 
ill wind that blows no one good.” We sold out of 
seeds slicker than a whistle. Sold at half price the 
tail end of a seed stock that would have been only 
good for chicken feed if we had carried it over. 
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Frosts are like liver pills—no good for the man with 
a clean bill of health, but great when you need ’em. 
Our stock sure needed that frost, but we would 
still be frosted with some of those old seeds, if we 
hadn’t doctored our people with those frost cards 
on seeds. 

“T’ve tried cards on everything under the sun this 
year, and it’s sure a surprise to learn what a neat 
little reminder in the mail will do. MHere’s one 
on roofing,” he continued. “That card brought in 
enough busines sto pay for itself a dozen times 
over, and all the time it kept hammering home the 
fact that ‘I’m the Hardware Man.’ ”’ 

“Do you close on holidays?” I asked, as the door 
closed on a two hundred and fifty pound bundle of 
brawn who had just negotiated the purchase of four 
pounds of the American Axe & Tool Company’s 
product. 

“Sure,” said Newell; “it’s fit and proper to close 
the saloons at one o’clock. If a man’s not ‘full’ by 
that time, he’s not half trying. We’ve got enough 
work without bucking public sentiment on common 
sense. By the way, last Fourth of July we had 
every boy and girl in this town up to my house and 
they brought most of the youngsters within five 
miles of here with them. Our post card coupled 
up with the celebration in town, and if ever there 
was a reception that had more friends and boosters 
among the guests I’d like to have seen it. 

“We served light refreshments and cold soft 
drinks, and I enjoyed that Fourth as much as any 
one of the youngsters. There were four hundred of 
them there at once.” 

My train whistled, and as I cut out the door, 
raced across the bridge and swung into the steps of 
the last coach, I thought what a big powerful, 
wholesome chap he is, keeping happiness in cir- 
culation as he builds business. Spent the Fourth in 
the home town with the kids, and is doing $60,000 
a year “off the map.” Say, boys, cheerfulness is a 
more certain sign of good health than pink cheeks, 
and post cards to the mailing list is a good way to 
peddle cheerfulness. Newell says so, and he knows. 


New Rivet Company Formed 


‘ oo Falls Rivet Company, Kent, Ohio, has been 

organized with a capital stock of $155,000 to 
take over the business of the Falls Rivet & Machine 
Company. The plant will be under the manage- 
ment of Roy H. Smith, who for the past seven 
years has been general superintendent of the Na- 
tional Screw & Tack Company, Cleveland. Mr. 
Smith will also be secretary and treasurer. The- 
ophilus King, Boston, Mass., is president and M. G. 
Garrison is vice-president. Mr. King is also presi- 
dent of the Falls Clutch & Machinery Company, 
Cuyahoga Falls, Ohio. The company will make 
rivets, bolts and nuts. 


Selling Helps for Irwin Bits 


HE Irwin Auger Bit Company, Wilmington, 
O., announces that it desires to co-operate with 
hardware merchants in every possible way for the 
purpose of producing bigger sales of Irwin auger 
bits. 

For those who wish to do local advertising the 
Irwin Auger Bit Company will furnish electrotypes 
suitable for newspaper use. This local advertis- 
ing will link up with the campaign now running in 
national magazines. 

The Irwin Auger Bit Company also furnishes an 
attractive stcre card featuring its bits. 
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| Takes New Interest in Hard- 


ware Age 


To the Man Behind the Counter: 

May I also say this new column has aroused a 
new interest in HARDWARE AGE in me as formerly 
I have at times had a copy laying around for two 
or three days before I read it. This week I was 
so anxious to see our column I read it when I 
went home for lunch. ERNEST OTTO. 

Baltimore, Md. 





Owes His Success to Trade 
Journals 


To the Man Behind the Counter: 

I have been reading HARDWARE AGE for sev- 
eral years and I really owe my success in hard- 
ware business to the ideas I get from it and other 
trade journals. I never fail to read every issue 
and some times I find things I want for refer- 
ence and I put them in a scrap book where I can 
get at them at once. I file every one of them and 
keep them and a lots of times I find they come in 
handy. Thanking you many times for the special 
page for the boys Sather the counter and hoping 
that this page will be a success, I am, 

Yours — 


Eufaula, Ala. 








. M. CONNELL. 





The Story of a Really Hard Sale 


To The Man Behind The Counter :— 


5": night when I noticed your clearing house 

for retail salesman’s ideas it fairly took me 
off my feet as I have long wished for this particu- 
lar feature in a trade paper. 

Now, I am only a boy in business, however a 
man in years, but I had an incident yesterday that 
was very peculiar and quite impressive to me, which 
I will write as it will show up some people’s nature. 

I was showing a prospective customer a Guano 
distributor and a small fellow walked in and spoke 
to the customer in an undertone and he lost inter- 
est in my distributor and soon started out. I asked 
him if he would not purchase a distributor and his 
reply was, “Nope.” 

The fellow who had knocked my sale remained. 
I felt a bit angry at him but did not let him know 
it, and very kindly asked him if he needed a dis- 
tributor and his reply was that he had bought three 
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“THEMAN BEHINDTHECOUNTER” 


A Clearing House for Retail Salesmen’s Ideas and Troubles 


, and said he 





and none of them was worth a d 
would not haul one home for it. 

“Two I carried back to the parties who sold 
them and one I never carried back and it is in the 
fence jam now.” 

So I said, “Well, this one will do your work per- 
fectly. It will put out your guano up hill, down hill, 
crooked rows or on the level.” 

He said, “Will you guarantee this distributor?” 
I answered, “Yes, you carry it out and if it will 
not put out your guano bring it back and I will pay 
you for carrying it each way and will leave it with 
you to be the judge and jury and render your own 
decision.”’ 

With a few preliminaries he says, “Here is a 
ten spot, give me back five and I will take this thing 
out and use it regardless, for if it will not do the 
work I have not the heart to come back on a man 
who makes such substantial guarantees.” 

I feel sure that this party will keep his machine 
and be pleased as he is convinced that it is he that 
is wrong and not the guano distributor. 

Thanking you for this page in HARDWARE AGE 
and hoping to get some real good ideas and wit 
from it, I am, Yours truly, 


Alabama. “NAIL KEG.” 


Suppose He Had 


HE was an attractive little woman, neatly attired 

in a gray suit, and she came into a hardware 

store in Michigan not long ago with an empty gallon 
can and asked for some oil. 

We watched the salesman bring back the can, so 
thoroughly filled that every side of it was covered 
with oil and the surplus was dripping on the floor. 
We watched her pick it up gingerly, mussing up a 
very presentable pair of gloves during the opera- 
tion, and saw her go out of the store bending side- 
ways to keep the greasy can off her clothes. 

Suppose the salesman had kept a bit of clean 
waste convenient to the oil barrel. Suppose he had 
wiped all the surplus oil off that can. Suppose he 
had taken the trouble to wrap a bit of paper about 
the can so there would be less possibility of it soiling 
the clothes of the customer? We wonder—just a 
little—if that customer would not have remembered 
the incident, if she would not have been more in- 
clined to buy other things from that store because 
of “that thoughtful young salesman.” What think 


you? 
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Eight Good Rules for You 


To The Man Behind the Counter :— 


HE following are my views as a hardware 
clerk. I have only had one year’s experience 
and maybe I had it wrong, but here it is: 

First: You must be a live clerk. 

Second: You must be honest and upright in 
every respect. Do not be mixing in all kinds of 
games or tricks or unbecoming sports; and always 
tell your customers the truth even if you do not 
make a sale. They will learn in a short time that 
you are honest and that is the kind that wins in 
the long run. 

Third: Never be above doing any kind of work 
that might fall to you in the business. I have been 
on the delivery wagon, unloaded cement, plaster, 
tile, fertilizer, nails, wire and stoves and set up 
stoves, collected, worked behind the counter, marked 
up goods—in fact, worked all around the board. 

Fourth: Inside the store—keep up stock. Do 
not buy in large quantities but keep it coming in 
all the time, that is, speaking in general; some 
things, such as roofing, nails, wire and cement it is 
best to buy in carload lots. : 

Fifth: Trim the windows once a week and make 
them just as attractive as possible; a good window 
is half the battle. 

Sixth: After taking down an article to show a 
customer always put it back in its proper place. 

Seventh: I think the manager ought to be just 
as live as the clerks or a little more so, and should 
encourage his clerks as much as possible for every 
little bit helps. 

Eighth: Always be prompt in filling orders and 
do not tell your customer that you can deliver an 
article in a certain time and then never think about 
it until he calls up on the ’phone and gives you a 
war story about a yard long. That kind of busi- 
ness gets old and will lose you money. 

Now I always lived on a farm until a little 
over a year ago when I came to Weston and be- 
came a hardware clerk. I like it very much, but I 
certainly had a trial of it when I began; but I 
hope to reach the top of the ladder bye and bye. 

If you do not think this worth while printing, 
all right. 

“A Hardware Clerk.” 
Weston, W.. Va. 

Our correspondent says that we need not print 
this if we do not think it worth while. We wish we 
could post it in every hardware store in this coun- 
try until the retail salesmen knew every word by 
heart. In these eight rules, given by a man who 
has been in the business only a year, there lies the 
secret of the success of any hardware man. 

Being alive. Fellows, do you realize just what 
that means? It not only means close attention to 
business during business hours, but it means close 
study of your business at all times. It means keep- 
ing abreast of the times; knowing everything about 
the hardware business you can possibly absorb. 

Attention to business. Did you ever notice how 
little value is placed on the opinion of the man who 
is forever into mischief, forever skylarking? 

Do whatever comes to hand. That calls to mind 
the fellow we had for a few short weeks once at 
Barney-Cavanagh’s, in Mobile. He came to learn 
the hardware business. They started him trucking 
freight along with the other beginners. They gave 
him ranges to polish, sweeping to do. His nice, ten- 
der hands were soon a mass of corns, and his ten- 
derer pride suffered intensely because he had as a 
helper, “Babe,” a yellow-hued darkey. He quit after 
the second week. Said he would go home and learn 
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the hardware business where the work was not so 
hard. We do not believe he ever learned it. The 
hardware business is not for the man who is not 
willing to do anything that comes to hand. The 
fellow who does will soon find things to do that suit 
him exactly. 

Put the stock back after you show it. What 
clean hardware stores it would mean if that were 
only done all the time. The fellows in Memphis 
used to say that we were pretty bad about leaving 
stuff down, and maybe we were. At any rate, boys, 
put it back. You will know exactly where to find it 
every time then, and the store will look a whole lot 
better. 

Promises. We wonder if it would not save 
hundreds of dollars for the hardware merchants of 
this country each year if they would hang a card 
over the ’phone reading DO NOT LIE!- How few 
hardware salesmen there are who will not tell one 
about the delivery of goods when the customer 
starts “reading them a war story about a yard 
long.” They talk about the grandmothers who die 
during base ball season. The number does not com- 
pare with the delivery wagons which break down 
(over the ’phone) each year. 

Encouragement. The manager who has not 
sense enough to give the boys a good word now and 
then ought not to have the job he holds. There are 
far too many of the type who are always ready to 
give a call down, yet who never see the use of tell- 
ing a man when he has done something well. They 
seem to take that for granted. Encouragement is 
the very life of the new man, it will spur many an 
old one from the rut of “Nobody cares.” I glory in 
the judgment of the man who always has a good 
word for the boys behind the counter if there is a 
good word to be said, and I know from actual ex- 
perience that the reproofs of such a man are consid- 
ered far more than those of the fellow who goes 
around with an attack of liver complaint all the 
time. 

This writer who signs “A Hardware Clerk” is 
certainly on the right road. If he simply follows 
the rules he has laid out here he will get to the 
top, and we fancy he will have the opportunity of 
laughing at some of the boys who made the road 
hard when he came from a farm to a hardware 
store. 

With you and for you, 
The Man Behind The Counter. 


I had rather get a dissatisfied customer well 
pleased with the range she is complaining of than to 
sell two ranges to other customers. 


The harsh call “front” used in most stores to at- 
tract the attention of salesmen in the back of the 
store to waiting customers is a really undesirable 
way of accomplishing this purpose. A Texas retail 
store used to have two short low whistles as a 
“front” signal. It is an effective way of attracting 
attention and is certainly less noisy than the usual 
custom. 


Some people frown because they think it adds to 
their importance; others because they have been up 
too late the night before. You cannot get rich or 
important either way. 


Blue serge suits are popular with retail salesmen 
because they look dressy and do not show dirt. 
They have the habit of getting shiny in spots. 
Moral—Keep on the go. 
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Mexican Situation Overshadows All Else at Capital 


By A. A. CHENAY 


his Cabinet are still hopeful that the Mex- 

ican situation will so work itself out as to 
render it unnecessary for any further invasion of 
Mexico by the United States armed forces. 

Secretary of State Bryan is exerting all of his 
influence to hold back the “war party,” and, un- 
doubtedly, he has succeeded in modifying to some 
extent the various radical programs that have been 
urged upon the President during the past week. 

The next few days will determine, it is confi- 
dently believed, whether there is to be an offensive 
campaign instituted, or whether an “entente” with 
the Constitutionalists can be found to serve as a 
means for ending the struggle in so far as the 
armed forces of the United States are concerned. 

In the meantime, however, there is to be no 
halting in the steps necessary to make for a full 
preparedness in case the “war” is to be carried for- 
ward. In this decision, which the President has 
made plain, there is an apparently unanimous ap- 
proval. 

The almost general opinion among officials in 
Washington is that the rubicon has now been 
passed, and that the United States will, through 
the very force of circumstances, be compelled to 
finish the job it has undertaken. 

But scant courtesy is being given to the protes- 
tations of General Villa, who appears to be the 
strong man in the anti-Huerta sections of Mexico, 
despite the fact that Carranza is the nominal head 
of the Constitutional Government. 

It is quite evident now that until an administra- 
tion is established in Mexico City law and order 
cannot be maintained in the republic of Mexico. It 
would seem to be just as evident that such an ad- 
ministration can be brought into existence and up- 
held only through the intervention of the forces of 
the United States. How long the process for arriv- 
ing at this desirable conclusion will take is an un- 
answerable question at this time. 


W ASHINGTON, April 26.—President Wilson and 
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While he has accepted the offer of Brazil, Ar- 
gentina, and Chile, of their good offices to attempt a 
solution of the Mexican crisis by peaceful negotia- 
tion, the President has announced there would be no 
cessation of preparations by the army and navy for 
future emergencies. 

Administration officials, generally, are not san- 
guine of the success of the mediation plan. They 
believe, however, that the interim of negotiation, 
though eventually unsuccessful, may serve to re- 
press anti-American outbursts and afford an oppor- 
tunity for Americans to depart from Mexico before 
any general invasion is decided upon. 

That war is now being waged between the United 
States and Mexico is a quite patent fact. That it 
will not cease until Mexico is completely pacified 
and law and order prevail in every part of its terri- 
tory is quite as evident a fact, if the declarations 
of the American Administration are to be relied 
upon. Whether through mediation or through 
force yet remains to be discovered. 

The one thing that is certain points to the speedy 
elimination of General Huerta, which is the sine 
qua non demanded by the Government of the United 
States. 


i or financing of the war is not worrying leaders 

in Congress. They are pointing out that the 
Secretary of the Treasury has the means of raising 
all the money which may be needed. If the strug- 
gle is not prolonged, it is not proposed to consider 
any special revenue measures. 

Should the situation work itself into an extended 
invasion and occupation of Mexico, a special tax, 
probably drawn along similar lines as were the 
Spanish war taxes, will be imposed. This expe- 
dient, however, is not yet under consideration. 

Under the recent Democratic revision of the 
tariff two provisions of the Payne bill were taken 
over and included in the new Underwood law. One 
of these authorized the issuance of Panama canal 
bonds—which have, however, not been issued—the 
other authorized the Secretary of the Treasury to 
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issue at any time not to exceed $200,000,000 in cer- 
tificates of indebtedness. 

Under these two provisions, it is estimated, ap- 
proximately $400,000,000 of war revenue is in sight 
when needed, although Congressional leaders do not 
think the present trouble will call for anything like 


that amount. In any event, under these two sec- 
tions, it is not believed that the National Treas- 
ury is in any danger of a war deficit. 

Evidence that the army and navy are looking 
forward to a fairly long occupation of Vera Cruz 
was given yesterday when Postmaster General 
Burleson signed an order establishing a military 








Hardware Age 


postal service for that Mexican seaport. A tem- 
porary American postoffice will be set up at that 
place and postal officials from the New Orleans 
division will be sent to take charge. 


é eee new banking and currency system may be 

put into operation sooner than heretofore an- 
ticipated. Although the President has not as yet 
named the remaining members of the Federal re- 
serve board, the three cabinet officials who are 
members of this central governing body are em- 
powered to make all necessary preparations for get- 
ting the system under way. 


THINGS WORTH KNOWING ABOUT GARDEN HOSE 


— HOSE from its very nature is essen- 

tially a seasonable article, sales to consumers 
beginning about the time vegetation starts in the 
spring, and while used largely to sprinkle lawns on 
estates and the smaller city grass plots, is also in 
constant demand for use in hothouses, greenhouses, 
conservatories and similar places, requiring mois- 
ture. 

This type of hose also finds a large market among 
builders and contractors for conveying water, in the 
mixing of mortar, making concrete and for other 
purposes, even to use on some types of vacuum 
sweepers. 

Rubber hose of this character is also made for 
conveying other elements, such as air, gas and va- 
rious kinds of fluids, but in many different diam- 
eters and grades. This article is confined to the 
garden hose variety for conducting water. 


Many Grades Manufactured 


The time was, say twenty-five years ago, when 
what are now large factories with great capacities, 
manufacturing hose and other rubber goods, would 
make about two grades, where now they produce 
eighteen to twenty different qualities and brands. 
Also enterprising retailers, located in good buying 
communities now, will often carry at least six 
grades. Garden hose can be bought at almost any 
price within certain limits up to about 25 cents per 
running foot. 

The leading size of garden hose is what is called 
34, inch, which is the inside diameter, but there is 
more and more of % inch and 1% inch sold. There is 
also a 34-inch size in the market, but so far as water 
is concerned for average purposes, where much vol- 
ume is demanded, the latter capacity is more suit- 
able for quenching fires in houses of the character 
that Mark Twain would take liberties with. He was 
once charged with ringing a neighbor’s front door- 
bell in a nonchalant way on an occasion, passing the 
time of day and making some other extraneous re- 
marks, when in his inimitable drawl, he added: “By 
the way, your kitchen is on fire.” 


Cotton Duck Construction 


Most garden hose for many years has been of the 
cotton duck construction type, in 50-foot lengths, 
which is as long as that form of hose is made. All 
garden hose has a rubber lining, and when cotton 
duck is used to strengthen it, the material wrapped 
around it lengthwise, is supported by an iron man- 
drel and made solid and impervious to water by 
forcing rubber between the folds of the duck. 

The water conducting quality and strength of 
rubber hose is contingent on two materials, the 
strength and durability of the cotton fabric or braid 
insertion and the dependability of the inner rub- 


ber tube, friction holding the plies of duck or 
braided strands and rubber together. The grade of 
rubber used regulates the quality of the hose and 
on it depends permanence or endurance of the prod- 
uct. Low-grade rubber will deteriorate, it is said, 
more than a half quicker in strength than good 
quality. 

As the strength of the low-grade rubber is so 
uncertain in contrast with rubber of reliable qual- 
ity, it is impracticable to present an accurate table 
applying to the many qualities establishing the 
proper weight of hose for various working pres- 
sures, as there are too many variations. 


Approximate Working Pressure 
However, the following table will indicate the 
approximate working pressure for water-carrying 


hose of good quality: 
STRENGTH OF HOSE 


Working pressure.... 75 Ibs. 100 Ibs. 125 Ibs. 150 lbs. 
For % in. use....... 3-ply 4-ply 5-ply 6-ply 
. = eee 3-ply 4-ply 5-ply 6-ply 


Continuous Length Non-Kinkable Hose 


Another type of hose which has come into exist- 
ence of late years and is made by a number of man- 
ufacturers of high-grade hose is made in 500-foot 
lengths and wound on reels. Cotton duck is not 
used in this style, the cotton or flax fabrics to pro- 
vide backbone, as it were, are braided from yarns 
of great tensile strength; each ply being a distinct 
entity, with an all-round layer of rubber between. 
The inner tube and cover are seamless and fabri- 
cated into an especially tough, dependable stock. 
As the hose is vulcanized under an extreme steam 
pressure the rubber is completely forced between 
and around all the meshes and fibers of the cover- 
ing of the inner tube, thereby making separation 
impossible. This form of product imparts to the 
hose a much greater working and bursting strength 
than the wrapped duck or laminated method, at the 
same time greatly increasing the flexibility and non- 
kinkable qualities. 

This type of hose has many advantages where 
long lines are necessary. In greenhouses, for ex- 
ample, it saves the expense of extra couplings and 
greater frequency of possible leaks. 

To the retail merchant, especially, selling house- 
holders or other customers, who for any reason 
want short or irregular lengths, a buyer can be 
easily accommodated with any length from 1 to 
500 feet without even the possibility of an unsalable 
end at worst until nearly 500 feet have been sold. 

The subjoined list gives a fair working knowl- 
edge of the long price for armoring continuous 
length water hose, in five kinds of armor; namely, 
a wire winding in either, round, half round or fiat 
wire and either flat wire or round wire braid. 
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LIST PRICE FOR ARMORING CONTINUOUS LENGTH 
GARDEN HOSE 


Internal 

diameter, 2-ply. 3-ply. 4-ply. 
inches, Per ft. Per ft. Per ft. 
id askew oe Dow ON 6 were eR ee en $0.07 $0.08 $0.10 
| PET Te Crees CLT eee eC Tere 07 .O8 .10 
, SPOUT TT Tet TTP eer ee OT te .09 he 
TE cate p08 SN whee bake Gea Rae iee es .08 10 12 


LIST PRICE FOR ARMORING WRAPPED DUCK OR 
HOSE OF WRAPPED DUCK AND BRAIDED CON- 
STRUCTION 

Size, a : 

inches 3-ply 4-ply 5-ply 6-ply 
area een ee $0.07 $0.08 $0.10 $0.12 
3, 08 10 12 15 


The following list applies to a standard make of 
continuous length. water conducting hose: 
Internal 


diameter, 2-ply. 3-ply. 4-ply. 
inches Per ft. Per ft. Per ft. 
De UG vad pat Oe Caen eee beeen ed an $0.22 $0.27 $0.33 
DE cis cbensthhskeeeaewadenee ite 25 .30 37 
arr ss te errr e .28 .34 .42 
% .30 .37 .46 


Armoring Adds to Life 


Armoring adds much to the life of the hose, espe- 
cially where it is subjected to constant use or un- 
necessary and careless abuse, and also where the 
pressures are high. This is particularly so when 
sprays are used frequently or continuously, which 
necessarily puts a greater pressure on the walls 
of the hose. It also is a protection when the hose 
is dragged around, on a lawn or elsewhere. 

On the other hand, where the conditions are less 
severe, unarmored hose is lighter, costs less, is not 
so stubborn to handle or reel and will be free from 
breaks in the armor that occur from time to time 
from a variety of causes, as time passes, which 
makes it annoying to handle because of ragged 
points. 

Well-made garden hose of good material should 
last for many years if treated fairly. For instance, 
leaving hose out in the sun, wet or freezing weather, 
injures it. One way of increasing: the life of hose 
is to hoist it up when through with, if practicable, 
which drains it, in the same way that fire hose is 
hoisted up by professional firemen, after use at a 
fire. 

This practice has sometimes been adopted by 
careful individuals through the use of a heavy 
gauge screw eye and suitable sized awning pulley, 
through which a stout awning cord is run. A screw 
eye or hook is then attached to the rear of a house, 
tree or any place to secure necessary hight, by which 
to hoist the length of hose up after use for drain- 
ing. This also allows the air to pass through, 
which, while not considerable, nevertheless insures 
some circulation. 

When put away during the cold months, hose 
should not be too near a furnace, where the heat 
dries it out, or in a cold place where the temper- 
ature is below freezing. 

Likewise, it is preferable to wind garden hose 
on a reel and avoid as much as possible bending it 
on a short angle. 

Many Makes of Reels 


There are many makes of reels, more or less elab- 
orate, some made of wood to hold 50 feet of hose, 
with two uprights on a wood base, at one end of 
which are two wheels on which to trundle it around 
instead of carrying, while others are made of bent 
iron tubing, with large metal side wheels and a 
sheet, plain or corrugated, steel drum capable of 
holding from 100 to 400 or more feet of hose. 


Reservoir Pressures per Square Inch at Various Ele- 
vations 
The interesting table herewith records the reser- 
voir pressures per square inch at different eleva- 
tions. To determine approximate pressures of other 
elevations, not shown in the table, multiply the ele- 
vation by .433. 
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Elevation, Pounds per Elevation, Pounds per 
square inch feet square inch 

ere eee re ee Be <a ccebebau'at casae. Ce 

a. oc %-0% sed hein ks 66 5.0 SDs b » a4:6 hoe Ce a oben 64.96 

a ey eee 30.32 > ae rer er 75.78 

Se tah Goce ea ooo eae 34.65 SSeS ee eee 86.62 

Arey rye 38.98 ED “<s wis beds we ohare ke ae 108.27 

De beh eet Oe cee wee 43.33 re ee 127.93 


On the basis of 231 cubic inches per gallon, the 
fraction of a gallon contained in each foot of length 
of hose, is for an internal diameter of % in., .0102 
and for %4 in., .0230. 

There is also garden hose made for conducting 
water with a cotton exterior, woven around the al- 
ways present inner rubber tube, but this is not as 
durable obviously as the regular hose with outer 
rubber covering, because of the greater perishabil- 
ity of the fabric unprotected by vulcanized rubber. 

Hose was first made of leather, but after Charles 
Goodyear’s discovery of the possibilities of vulcan- 
izing rubber, the application of this sap product 
of the rubber tree in coagulated form was one of 
the first uses to which it was put. First the proc- 
ess was to wrap a thickness of rubber on a mandrel 
and then wrap around that two or three times a 
strip of cotton duck and vulcanize it into a tube con- 
duit. 

Now the bulk of rubber garden hose begins with 
a seamless rubber tube, and the cotton duck is thor- 
oughly impregnated with rubber before wrapping on 
the tube, where under great pressure it is forced 
into one impervious mass. 

The wrapping is accomplished by automatic ma- 
chinery, which insures perfect adhesion of the plies 
under great pressure. 

Another process is by knitting or braiding the in- 
sertion from special yarns or the combination of 
braiding and knitting with wrapped cotton duck, 
thereby making a seamless hose throughout, con- 
sisting of tube, insertions and cover. 

Hose of less than 34 inch diameter may be used in 
connection with standard °%4 inch service fixtures in 
houses or anywhere, even to street hydrants, by the 
use of reducer couplings, which are obtainable to fit 
standard threads universally used, and which will 
take the smaller sizes of hose. Sometimes % or 
14 inch hose will serve a purpose equally well and 
something may be saved on the price. 


Hose Clamps 


There are many types of fixtures to attach the 
coupling to each length of hose, but the kinds which 
leave a smooth surface are best, if possible, as there 
is less injury to lawns, for instance, in dragging 
the hose into position or moving it. This type of 
clamp requires special apparatus to affix it. There 
are also lawn hose clamps to be readily adjusted by 
any one, anywhere, having a round head stove bolt 
and square nut, the tightening of which gives the 
necessary holding grip on the hose ends. 


Sprinklers 


The types of sprinklers for throwing a fine spray 
are legion and range from the ring sprinkler style 
of brass, 8 inches in diameter and 1% inch high. 
through a wide variety of patterns and sizes, to 
three and four arm sprinklers, say 4 feet high, 
spraying an area of 50 to 60 feet, according to pres- 
sure. 

Perhaps the handiest and most commonly used 
nozzle is the brass Gem nozzle, by which a solid 
stream can be delivered, or by gradually turning the 
front portion reduce the size of the delivery hole, 
which increases the force and distance reached by 
the stronger but smaller stream up to a fine spray 
serving a much shorter space, and which can be cut 
off entirely at the nozzle, if desired, by turning to 
the extreme. 
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PUBLICITY FOR THE RETAILER 


Co-operating with the Manufacturer in Store Exhibit 








UR stere will be 
rearranged and 
divided into booths 
beautifully decorated. 
Each béoth will be in 
charge of an expert 
direct from the factory, 
who will be pleased to 
meet you, show you 
what his factory 
makes, how good it is 
and how to use it. Don’t 
be backward about 
coming. You will not 
be talked to death or 
forced to buy. We are 
most desirous to have 
you know that we 
nandle only the best 
goods. These experts 
we feel can best post 
you. 


gation to buy. 


purpose. 





MANUFACTURERS’ EXHIBITION 


25 Manufacturers are sending to our 
store for four days, April 8, 9, 10 
and 11, factory experts and demon- 
strators to give expert advise and 
demonstrate to the public the merits 
of what they make. You are cordial- 
ly invited to come and ask questions, 
look at the goods, and learn their 
uses—this without incurring any obli- 
We have simply 
turned all surplus store space over 
to these firms for an educational 


Weed & Co. 


15 Exchange St. 


Exhibitors 


Yale & Towne, “Yale” Hardware. 

Browne & Sharpe, Machinist Tools. 

Stanley Rule & Level Co., Carpenter Tools. 

E. C. Atkins Co., Saws and Tools. 

Goodell, Pratt Co., Fine Miscellaneous 
Tools. 


Graef & Schmidt, “Henckels” Cutlery 

Kampfe Bros., Razors and Strops. 

Cyclone Fence Co., Wire Fence. 

American Ever Ready Co., Flashlights. 

Landers, Frary & Clark, Bread Mixers, 
Food Choppers, Electric Stoves, Toast- 
ers, Grills, Percolators and Sad Irons. 

Pyrene Manufacturing Co., Fire Extin- 
guishers. 

Sherwin & Williams, Paints and Varnish. 

Glidden Varnish Co., “Jap-a-Lac”’ Paint. 

Puritan Soap Co., Metal Polish. 

Rochester Can Co., Ash Cans, Sifters, Etc. 

Rochester Washer Co., Wash Machines. 

Channel Chemical Co., “O-Cedar” Mops. 

Regina Co., Vacuum Sweepers. 

E. C. Brown Co.. Sprayers. 

Aluminum Cooking Utensil Co., Aluminum 


are. 
A. C. Dobbertin, Brooms. 
Carborundum Co., Grinders, Oil Stones, 

















No. 1. The power of this ad is the power of co-operation 


Store Demonstrating on a Large Scale 


No. 1 (full page width by 10 in.)—This adver- 
tisement of Weed & Co., Rochester, N. Y., should be 
read carefully and then read once more and di- 
gested. For it is manufacturer and dealer co-opera- 
tion raised to the nth power. Think over the tre- 
mendous publicity value of this announcement: for 
a period of four days any person in Rochester is 
given the opportunity of coming into personal con- 
tact with twenty-five manufacturers and their 
products, most of which are nationally known. 
Many of these articles have been the subjects of 
family discussion; many have been slated for in- 
vestigation. But it is one thing for the manu- 
facturer to interest through his advertising and 
quite another thing for the reader to take the time 
and trouble to hunt up the local dealer and dig out 
the facts for himself. If the need be pressing, he 
will hunt and dig but if the need be apparent but 
not of vital moment, he will procrastinate until the 
favorable opportunity presents itself. The power 
of this ad is the power of co-operation. The ad 
shows the reader that Weed & Co. are headquarters 
for twenty-five widely known articles; it shows 
him how he can learn the whys and wherefores of 
these articles—by the simplest process known— 
demonstration. All that the reader need do is to 
mentally check those of the twenty-five articles that 
have interested him at one time or another, walk 
in the store, use his eyes and listen. Without tire- 
some inquiring and traveling and with no sense of 
obligation he can familiarize himself with these 
articles for which a desire has been created by the 
manufacturer. Thus the dealer co-operating with 


the manufacturer eliminates the lost motion be- 
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tween the manufacturer’s publicity and the dealer’s 
shelves. This idea no doubt grew from the store 
demonstration of a single line. The greater force 
and wider appeal of this twenty-five demonstration 
power ad is perfectly obvious. It expresses a new 
spirit of co-operation between manufacturer and 
dealer and one that is going to prove a big business- 
getter. Note that the text of the ad emphasizes 
the fact that visitors need feel under no obliga- 
tion to buy. Aside from the actual business that 





VACUUM CARPET 
CLEANER SWEEPER 


Nothing cam escage Ht. Operates on samé plat high priced Cleamers, but with advantage of Sweeper A(tachmest 
Sefis for $7.50, and Guaranteed. We rent Electric Cleaners at $1.00 per day. 


HOYT HARDWARE CO. 


















This BRUSH attaches tothe hose end, delivers a #3 - 
steady fine stream on one side only, and is the best K “y 
Autom@bile and Buggy Washer put on the market. oe 


Better See it. 
HOYT HARDWARE CO. 








Nos. 2 and 3. The Hoyt firm has developed the faculty 
of saying much in few words 


an ad of this sort produces, it is well to consider the 
prestige that it confers upon the store by its direct 
method of calling attention to the lines carried in 


stock. 
A Plea for Brevity 


Nos. 2 and 3 (4 cols. x 214 and 214 ins.).—These 
two ads come to us from the Hoyt Hardware Com- 
pany, Wellsville, N. Y., which firm has for its slo- 
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gan, “Just Hardware.” The Hoyt Company recent- 
ly changed its ads to this shape: formerly the space 
used was two columns by four and ‘five inches in 
depth. With these ads came an interesting letter 
in which the Hoyt people state their preference for 
ads that are composed of few words. In fact, this 
firm tells us that in their opinion a great many ads 
commended in this department have been faulty be- 
cause they contained too much matter to be read at 
a glance. Now then, the final test of any ad is its 
ability to move goods. If the Hoyt people have 
tried long and short ads and find that the short ads 
pay best, we would advise them by all means to 
continue using the brief wordings. This depart- 
ment does not judge ads by their length or brevity 
except where it is obviously a case of either ver- 
bosity or inadequacy. It judges ads according to 
strength, and strength in advertising presentation 
is neither a matter of length or brevity of text. 
We know of a certain dealer who changed his four 
and five paragraph ads into one paragraph ads and 
increased his business thereby. But the reason 
for the failure of the more lengthy ads was not 
because of their mere length but because they 
lacked force. In other words an ad is a story: 
sometimes it needs many words, sometimes but 
few. Furthermore, competition often regulates 
the appeal of advertising. Where competition 
is keen, stores must make a convincing ap- 
peal and give an adequate presentation. Where 
there is little or no competition, reminders serve 
the purpose and these can be brief. The ideal ad 
is one whose surface display is brief and whose 
text is sufficiently long to describe an article and 
create a desire for it. Through their belief in short 
ads the Hoyt firm has developed the faculty of say- 
ing much in few words as these two ads attest. In 
this case it is not brevity that won out but skill in 
writing. The Hoyt Company also makes the point 
that a great many ads list too many articles. In 
this we agree with them, and it has been our con- 
stant endeavor to correct this tendency whenever 


What range is that? 


IT 18 JUSTLY CALLE! 


“THE GREAT MAJESTIC” 


And it is the greatest and 
Bést Range known to the cook- 
ing world; lasts longer, saves 
more fuel and bakee quicker 
than any other. It is saying 
lots, but there is no other 
Range in the world in it class. 

Below we give you some of 
the users of ‘The Great 
Majestic” ask their opinion. 

























say: 
G. T. Weakley A. Burke 
L. C Fumbenks Dr. W. R. Hayes 
Gey Fembenks ME M 
Mrs. Johnie Pace M. W. Ewell 
Ewell T. Weakley Dr. J. H. Nunr 
Geo W. H. Rupe 
A. G. T Will Walker 
Ww. G. Vier W. B. Little 
Sam Vier W. H. McClain 
T. E Tansil Cc. C. Moss 
J. P. Covington J. P. Walker 
Mrs. J. Chambiin W. T. Wailke 
W. A. Reagan Annie Willis 
Ode Smith LL. Virden 
F. Pewett J. D. Todd ( 
F. W. Lascombe John Atkins 
States Miller Hart 
Cc. P. Miller Hurt'’s Cafe 
Whee R F.C. Mess W. T. Suge 
thre mateabee (708 pin-etiengign W. P. Moss WwW. C Paris 
water [rort where has more Dr. J. A. Green W. W. Sorrell 
noatng terlace thar apy Dr. J. W. Peden W. R. Hol 
cher Sut etes atwndacce Dr. R. N. Harwood H. K e 
of po! water te Dr. W. H. Tucker Frank Phillips 
af parts of he house ff takes he Dr. W. J. Arnold J. D. Baker 
Pace of reeerverr Dr. N. S&S Walker Mrs. Cora T 
Ca, ; Mrs. Jas. Del Vecchi 
——— ° ' Mra. Linnie Williams 
Mrs. J. T. Williams wW.R May W. H. Thurmond J. D. Wilson R M Hall 
Mrs. Evelyn Moore Cc. R Parr W. A Powtkes, Jr Commercial Hotel Mrs. Mary Easley 
J]. W. Atkins J. BR. Slayton Wad L. Smith G. E Scott Mre. Mary Watkins 
j. R. Hurt T. L. Welts J. S&S Seott Se. Geo. T. Cc. G. Watkins 
Frank Pillow J. L. Sinclair W. L. Dunlap E £. R S&S. Watkins Ss. L. 
Mrs. Sue Sugg J T. Williamson Cc. P. Recker Seaton Burks Cc. C. Nearn Loyd Watson 
}. J. Fields W. HH’ Lieyd Willie Burks Chas. Foster Cc. D. Cleed Chas. Stutts 
1 N. Parker J. E. Benson John M. Nichols Tom Cobb John Stetts E. Harto 
Cc. Gorden J. M. Woodruff Tom Green Frank Letts : a y -y 
E. Cutler P. M. Sawyer Latta 3 G. Letts Ww Edwards b Watson 
lt Clark N. W. MeCoy tt ~ R S. Burrows J. K. White rs. Fannie Pi 
ME. Déstrict Parsonage : Ll Geldstein J. W. Sorrell 
J. Grill M. E. Parsonage J. 3 Biggs Emms Smith Wil Jones Mrs. Tom Jackson 
RC Canads Howard Coker Wes Spence Tom Robinson Theo. Frasier ts 
ire. J. C. Doyle H. Y. Darnell A. &. Taylor Will Hudson Mr. Rhole Thad Privett 
H. Nena T. J. Fitzhugh J. B Howell ~ V. B Easley John Greer W. S. Draper 
m King A. Rosenstein Youree Williams Ded Cameron Chas. Killett Kirk 
ing Rogers RS. Vaughan RL Hebterd A. D. Tayler Ben Stamm O. Z Crumpler 
4 P Thurmond A. Pieischhaver R A. Stevens 3. L. Games W. T. Walker 





a pretty good list of representative citizens don’t you think’ Well, this is only a email part of what 
we have sold, we were so unfortunate as to lose two of our lists and have been unable to locate them, and 
to those whose names are omitted we will ask you to kindly remind us of it so that we can have them in 
our next publication. Yours for the best Range in the world, 


Dyersburg Hardware Company 


“The Big Hardware Store on the Southside.” 


No. 4. The circular makes a strong local appeal 
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STOR 


A Laurel range was last week delivered to Rev. W 
Humphries, of this city, M. H. Liek placed one in | 
the carload of goods he is shipping to Montana. 
Mr. Liek has used a Laurel here ior three years ¢f 
and he liked it so well he took another one west. & 
with him for the use of his son. If you want a: & 
stove you can regulate one‘you can get the heat ; 
where it is needed with less fuel, an even baker 
and a perfect cooker call and see the Laurel, 


Just received the finest line of base ball goods @& 
ever shown in the city. We have just what you & 
want and the price is right. We invite inspection & 
and comparison. ; 

You may not know we handle cameras but we 
want you to know it. We have lately sold the 
following: Harley Storms, of Muscoda, Earl Sug- 
den, of Hub City, and Delbert Segrist, of Ithaca, 
each a No. 3A folding Buster Brown, Otto Burwitz. W 
an Ansco vest pocket and E. Bahran AnscoNoa2. WY 
If you now have a camera we want to sell you W 
‘your camera supplies, we havethe most complete @J 

116 In the city and you can supply your wants. 
Just recéived a new No. 3A Ans-zo and if you wish 
to see something fine in tne camera line call and 
let us show it to you. 


Thos. McDonough, of Loyd, got a fine Monitor 
\ ‘range last week. If you are looking for a ran 
with an ingot iron body, polished top and reservoir 
it will be to your advantage to see what we have 
to show you 1n the Monitor line. 
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A line of copy that will work out to good advan- 
tage in small communities 





No. 5. 


the opportunity tu do so presented itself. In con- 
cluding their letter, the firm states that it believes 
a persistent and consistent advertiser should have 
a fixed location rather than shift his position at in- 
tervals. We advocate this very strongly, especially 
for the country dealer whose space rarely varies. 


These Circulars Are Kept Handy 


No. 4 (7% in. x 10'5 in.).—From time to time 
the Dyersburg Hardware Company issues circulars 
about the size of this one and fastens a quantity 
of them on a hook at the entrance to the store as 
well as at other points in the store so that if the 
customer misses them at one or two points he will 
be bound to be confronted by them before he leaves. 
The circulars are also mailed with the statements. 
This particular circular is handled very well. The 
illustration is full of life and action and the im- 
portant points of construction are printed directly 
below it. The circular makes a strong local appeal 
because of the list of local buyers printed. The 
housewife is fairly sure to see listed one of her 
friends or one of her friends’s friends and this 
silent testimonial to the worth of the range carries 
great weight. 


Good Use of Personal Items 


No. 5 (2 cols. x 7 in.).—Here is a line of copy 
that will work out to good advantage in small com- 
munities. The personal items, as will be seen, are 
merely records of sales sometimes interspersed 
with a little private talk on the activities of some 
of the local citizens. This sort of text has a dis- 
tinctly local flavor and also enables the reader to 
base his judgment somewhat upon the judgment of 
others. The heading of the ad, however, is weak. 
Some sort of a head should be used that would give 
a clue to the chatty style of the copy. For instance, 
“Laurel Ranges Sold to Two Ithaca Men.” 








EDITORIAL COMMENT 


Theoretical and Practical Efficiency 


THE Government, it is generally conceded, 
exerts widespread usefulness in the efforts 
it makes to encourage the use of good methods 
in agriculture. The literature it disseminates, 
giving information in regard to the latest, and 
presumably the best, methods to be adopted so 
as to get an ample reward for the labor ex- 
pended on agriculture is stimulating and help- 
ful, as it reminds those who cultivate the soil 
that it is impossible to secure from it a better 
yield, and to tell them how this can be secured. 
Such information is of much practical value. 
It puts before the farmers a high ideal, and 
advises them how to go to work to attain it. 

It is not difficult for the Government thus to 
give good advice. It can command the services 
of experts, test theories, and indulge in experi- 
mentation to its heart’s content. It is thus in 
a position to put before those who actually till 
the ground counsels and suggestions which they 
may apply practically in the cultivation of their 
farms. The Department of Agriculture is in 
an excellent position to gather and disseminate 
up-to-date theories in regard to farming. It 
is comparatively easy to gather and distribute 
an indefinite amount of matter of interest and 
value to the farmers. 

It would be quite different if the Department 
undertook the actual cultivation of the ground. 
This is wisely left to the farmers who undoubt- 
edly do it more economically and more success- 
fully than if it were done by the Government 
under direction from Washington. [In that case 
there would in all probability be another ex- 
ample of the costliness and inefficiency of work 
under the control of politicians. 


Business Methods of Large Corporations 


A® a rule large corporations use the very best 

business methods. Their administration 
is wonderfully efficient. There are not only 
broad and far-reaching plans, but there is a 
painstaking care that looks after the smallest 
details of the business. The pursuing of a 
broadminded policy, and the carrying out of 
plans that reach to the ends of the earth do 
not interfere with insisting on the minutest 
economies and a careful attention to a multi- 
tude of little things that many small merchants 
would deem beneath their notice. 

Their bookkeeping methods, too, are superb, 
embodying systems of accounting which bring 
out the results of the work in every department, 
including the record made by those in positions 
of responsibility, the profit or loss not only of 
the business as a whole, but the profit or loss of 
each department, and a thousand and one par- 
ticulars, a knowledge of which may aid in secur- 
ing a still greater efficiency. 

In this connection it should always be borne 
in mind that the success of great corporations 


depends more on the excellence of their man- 
agement than on their mere largeness, or on 
their establishing a monopoly or a control of 
the market. 


The Government’s Business Methods 


HE National Government is- far and away 
the largest business concern in the country, 
compared with which the Steel Corporation 
and the Standard Oil, or even the great rail- 
road systems in their aggregate are insignifi- 
cant. Possessing as the National Government 
does every facility for using the best methods 
and securing the most efficient management, 
it is in a position to give to business men an 
example of what is called efficiency, including 
among other things promptness, economy, the 
avoidance of waste, good buying, the most 
perfect accounting systems, a high standard 
of character and work, and the ability to get 
out of its employes the best services of which 
they are capable. It is a great pity that these 
possibilities are not realized. There is not a 
great corporation in the country that does not 
excel the Government in many of these points. 
The inefficiency of Government bookkeeping 
is illustrated by a comparison between Gov- 
ernment reports and those of the Steel Cor- 
poration. The Government takes months to 
make out a statement of the work in the vari- 
ous departments, while those in charge of the 
conduct of the Steel Corporation every week, 
and almost every day, know what has been 
done. The result is that a full and correct 
report of the business of each month is made 
public almost immediately on the opening of 
the succeeding month. There is nothing like 
this in connection with the Government 
accounting. 

That the Government indeed does not seem 
to desire to give such information or even to 
possess it is shown in the deliberate adoption 
of accounting methods in the Postal Depart- 
ment which makes it impracticable to ascer- 
tain the profit or loss in connection with the 
operation of the parcel post. This, for some 
reason, they prefer to be a matter for 
conjecture. 


Opens Large Field for Discussion 


I? will not do for business men to look to 
Washington for an example of efficiency 
in the management of business. 

There is obviously, too, disadvantage if not 
peril in turning over to the Government the 
carrying or control of business interests which 
would be more economically and more effi- 
ciently conducted under private or corporate 
management. This, however, opens too wide 
a field for discussion in this issue, but we 
commend it to our readers as deserving their 
serious consideration. 
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A Financial Principle 


ig has often been pointed out that whether 

a man has a little less than he needs, or a 
little more than he needs, makes all the differ- 
ence between want and abundance, or as it 
might be put, between poverty and wealth. 
The little that is lacking for necessities forbids 
the indulgence in luxuries, while the intrusion 
of collectors, and the pressure of debt give a 
depressing atmosphere, and take much of the 
pleasure out of life. On the other hand, hav- 
ing even a little more than one needs leaves at 
least something that may be spent on pleasure 
rather than under the dictates of necessity, 
and gives a comfortable sense of financial ease. 
Hence the point has often been made that it 
is a great part of wisdom in practical affairs 
to keep one’s necessary expenses down and 
leave something of a margin, even though it 
must often be a narrow margin for optional 
expenditure, or the laying aside for future 
use. 


The Mexican Imbroglio 


WiItTHouT a thought of territorial agran- 
dizement, with no design other than the 
restoration of the government to whatever 
capable elements there are in Mexico, with no 
demand beyond insistence on humanity and jus- 
tice in that Republic, this nation is using its 
armed forces to stop once and for all time the 
utterly intolerable conditions which have 
aroused the horror of the intelligent world. All 
good Americans say Amen to such a course. 
We can trust our President to accomplish what 
is necessary with as little bloodshed as possible. 
With the Monroe doctrine still a reality, other 
nations have a right to expect us to bring order 
out of the chaos in Mexico. Many of our Ma- 
rines and sailors have already been killed and 
wounded. Tales of the terror of the mob rule 
come daily from tne interior of the revolution 
infested country south of our border. 

A horde of frenzied Indians are butchering 
many of our citizens who have been caught in- 
land and Old Glory is being ground in the dust 
by the heels of the mobs who are tearing it 
from our Consulate Buildings. That is the 
price of our manifest obligation, the sacrifice 
Civilization must pay to maintain itself. It is 
the toll that Cuba took and the blood value of 
the Philippines, but it is a national work and 
the nation will do it. 

Good authority is quoted as saying that it 
would take an American Army of 100,000 men 
two years to pacify Mexico. 

The money cost would easily approximate a 
million dollars a day. It required six years to 
pacify the Philippines and so far these islands 
have cost the United States $325,000,000 in 
money. We did not have an army of 100,000 
men however in the Philippines, but the toll in 
American life was more than a peaceful nation 
cares to give unless the results are probable to 
count greatly for the good of the world. 
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Comparative figures at a time so fraught 
with possibilities are illuminating. 

Mexico has an army of about 42,000 men. 
They are widely scattered over a country in 
which it is most difficult to move troops. 

The United States has about 90,000 regular 
troops and 120,000 state troops. 

Mexico has seven little gunboats, five torpedo 
boats and a torpedo transport. 

The United States has thirty-six sea-going 
battleships with two more about to be added to 
the number, twenty-five cruisers of the first, 
second and third classes and twenty-five gun- 
boats, turret monitors, torpedo boats and other 


vessels. 

The total population of Mexico is 16,000,000. 

The population of the United States is easily 
a hundred million. 

Mexico is bankrupt. Its treasury has been 
looted and relooted. Great numbers of its 
wealthy citizens have long since left their un- 
fortunate revolution ridden country. War with 
a foreign power would undoubtedly bring new 
money to those in authority but it would be 
only a trifle in comparison to the war funds 
available here. 

The United States is the richest nation in the 
world and our national debt is the smallest. 
We have eighteen times the federal revenue of 
Mexico, and the United States pays only a half 
more interest charges annually than Mexico. 

The per capita wealth in the United States is 
three times as large as it was when the Civil 
War broke out and the country’s population 
is-also three times greater than it was then. 

It is doubtful if divided as it is, Mexico 
could raise a war fund of any size. 

If necessary the United States could market 
$1,000,000,000 four per cent. bonds in a week 
and get a premium for all of them. 

Every patriotic American hopes it may not 
be necessary to call into requisition our coun- 
try’s resources for war, still if duty requires 
we have the money and the men. 

It is well for us to keep in mind that prob- 
ably 12,000,000 of Mexico’s 16,000,000 people 
sleep and eat in miserable shacks of mud or 
thatch; and our rage or even our desire for 
retribution may well be tempered with pity 
when we think of the miserable condition of the 
mnass of Mexico’s population. It is estimated 
that not more than 1,000,000 can read or write 
—and that happens to be about the number 
who are not Indians. 

President Wilson has clearly and definitely 
stated that the United States does not want 
Mexican territory. If it is necessary for us to 
send troops into the interior of Mexico he will 
doubtless reiterate those statements. 

This country in its dealings with Cuba has 
already demonstrated that it is capable of ful- 
filling its solemn pledges, even to surrendering 
territory of great strategic importance and 
value. 

The country will support President Wilson in 
every effort to confine intervention within the 
limits he has marked out for it. 
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Trade Conditions and Iron, 






Steel and Hardware Prices 





Prices of iron and steel pipe are reduced 
about $1 a ton. 3 

Prices on all lines are only fairly steady, 
and anything like desirable orders are being 
shaded. 

The price of $1.60, Pittsburgh base, for 
wire products, is not being strictly observed. 





MARKET SUMMARY FOR THE BUSY READER 


New demand for sheets unsatisfactory and 
prices have gone off to some extent. 

There is more new buying of tin plate than 
for some time and prices are firmer. 

Backward spring has retarded jobbing and 
retail hardware business in all sections of the 
country. 











Office of HARDWARE AGE, 
Pittsburgh, April 27, 1914. 


S showing the tendency of prices for some time on 
all kinds of iron and steel commodities toward a 
lower basis we can note that in the past week the Na- 
tional Tube Company and all the large makers of pipe 
have made an increase of one point in discounts, equal 
to one dollar a ton, and prices on the larger sizes of line 
pipe have also been reduced the same amount. While 
no changes have been made in prices of sheets by the 
mills they are steadily weaker and have gone off from 
$1 to $2 a ton, and the mills are taking contracts for 
delivery over the present quarter at the lower figures. 
In fact on all kinds of both raw and finished materials 
hardly enough new business is coming out to test prices, 
buyers placing orders only for such quantities of goods 
as are needed for actual wants or to maintain stocks. 
Jobbers and consumers feel that prices will not be 
higher in the near future, and figure that there is no in- 
centive to buy ahead. 

The depressed conditions existing in the iron and steel 
trades is naturally felt also in the hardware trade and 
in all other lines. Local hardware jobbing houses and 
retailers report that the volume of new business is only 
fair and that consumers are buying only what they ac- 
tually need. Orders are fairly plentiful in volume, but 
are small, and formerly where some retailers would buy 
carloads of certain goods they now buy mixed carloads, 
but more often in less quantities. 

Prices are only fairly steady, and on anything like 
desirable orders are being shaded. All manufacturing 
concerns are laying off every man that it is possible to 
spare and are running as close to shore in expenses as 
they can. More men are idle in this country to-day than 
for several years, and naturally their purchasing power 
has been greatly curtailed. Indications are for heavy 
crops this year, and the outlook for a big fruit crop 
could not be better, and when these crops begin to 
move, the railroads will need more cars and other equip- 
ment, and once the railroads start to buy general busi- 
ness will soon improve. 

The building season has started off fairly well, and 
hardware merchants are now having a better business 
in building supplies. They also report that new busi- 
ness on other seasonable lines is picking up, but as a 
whole it is not satisfactory by any means. 

The banks are filled up with money, for which there 
is little demand, and interest rates at present are lower 
than for a long time. Local merchants report that col- 
lections are fairly good. 


WIRE Naits.—Makers of wire nails and also jobbers 
report that the new demand is quiet and only for small 
lots to meet actual needs. Jobbers still have a good 
many nails due them on old contracts, and in some cases 
the mills have extended the time of delivery on these 
contracts as the jobbers have not had the demand to 
make these nails move out from their warehouses. 
Nothing is heard of the advance that was to have been 
made some time ago, and it is not believed now that it 
will be made until business conditions improve. Prices 


are only fairly strong, and in some territories, notably 
south of the Cincinnati district, the $1.60 price is not 
always strictly observed. 
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We quote wire nails as follows: in carload lots, $1.60 base ; 
f.o.b. Pittsburgh, freight added to point of delivery. Jobbers 
charge the usual advances over these prices for small lots 
from store. 


CuT NAILS.—The new demand continues quiet and is 
only for small lots to meet current needs. Specifica- 
tions aaginst contracts are only moderate, and the $1.65 
price f.o.b. Pittsburgh in carload lots is not very strong 
and is sometimes shaded. 

We quote nails at $1.65 per keg in carload and larger lots 
to jobbers; carloads to retailers, $1.70, f.o.b. Pittsburgh, 
terms 60 days, or 2 per cent. off for cash in 10 days, freight 
added to point of delivery. 

BARB WIRE.—The season demand is only fair, and 
is mostly for small lots to complete stocks. Farmers 
are now getting the ground ready for their crops, and 
are not doing any fence building, so that demand for 
barb wire is likely to be dull until the fall business 
starts up again. Prices are only fairly strong. 


We quote painted barb wire to jobbers, $1.60 base; galvan- 
ized, $2.00 in carloads to jobbers, usual terms, freight added 
to points of delivery. Jobbers charge the usual advances for 
small lots from stock. 


FENCE WIRE.—There is only a fair amount of new 
business, the new demand for poultry netting being 
heavier than for the other grades. As a whole the 
trade in fence wire this spring has not been as good as 
last year. Prices are not very strong and there are no 
signs of any change. 

Prices in effect are as follows: Annealed fence wire in car- 
load lots to jobbers, $1.40 base; galvanized, $1.80, with the 
usual advances charged to jobbers for small lots from store. 

TIN PLATE.—In the past week or two specifications 
against contracts for tin plate have not been quite so 
active, but this is probably due to the fact that ship- 
ments by the mills have been very heavy all of this 
year and the can makers have accumulated fairly heavy 
stocks. There is more new buying than for some time, 
one consumer having having placed lately 8000 boxes 
with a local mill. A still larger buying movement is 
expected in May or early June, as nearly every year 
some consumers find they do not have enough tin plate 
of certain standard sizes and are compelled to buy 
again. Prices on new orders are reported to be slightly 
firmer. 

We quote 100 lb. cokes at $3.30 to $3.40 and 100 lb. ternes 


at $3.20 to $3.30 per base box f.o.b. Pittsburgh, prices depend- 
ing largely on the size of the order. 


SHEETS.—The present condition of the sheet trade 
is very unsatisfactory to the mills, the new demand 
being quiet and only for small lots, while specifications 
against contract are not coming in very freely. All 
the sheet mills seem to be very keen for new business 
and prices have gone off to some extent. Nos. 9 and 
10 blue annealed sheets are now 1.40c. to 1.45c.; No. 28 
Bessemer black sheets are 1.90c. to 1.95c. and No. 28 
galvanized are 2.90c. to 2.95c. in carload and larger 
lots, f.o.b. mill, Pittsburgh. As a rule sheet mills are 
not running to over about 60 per cent., and some mills 
are running to only about 50 per cent. Makers’ prices 
for mill shipment on sheets of U. S. Standard gauge, in 
carload and larger lots, on which jobbers charge the 
usual advance for small lots from store, are as follows, 
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f.o.b. Pittsburgh, terms 30 days net or 2 per cent. cash 
discount in 10 days from date of invoice: 


Blue Annealed Sheets 
Cents per lb. 


I TG i 1.35 
tt eS os ek ens wu achan eet bees 1.40 
I a a a ON kn 1.45 
OR EE ere ae terre 1.50 
I a 1.60 


Box Annealed Sheets, Cold Rolled 


A i ats os lea dee ee ee eal oe SEe 1.55 
I a a a i ld wd ae IO! 1.55 
TR es kw a aye ss walle a aie aie os 1.60 
fF” 5 I ee rereern eeAg fai 1.65 
I ee ae 1.70 
ES SR ree er ee 1.75 
 * F  § Beer ae ne ae 1.80 
a oe es i a or ee ak 1.85 
ie ata be hat ad a as ig ere dene alt eek 1.90 
SR SE rey earee cine Trine tri en. Hew res 1.95 
ee ee ee ee ee eres 2.05 
Galvanized Sheets of Black Sheet Gauge 

ME gD. eee eer er ae ee 1.90 
RN Ma eet ee a ie ds ne he kaw enced eae 2.00 
I Ys ee aie ee 2.00 
a i er ee Ce ek ee 2.15 
FS 8 eee eee 2.30 
Eg Ee ee eae ee ee 2.45 
I I I Ng tse a ahi geet a ale Bs we rc cent 2 

I es ae ht a ek et a er Oe ale ae 2.75 
— FF re ee rene eran 2.90 
I 6 Sa a A i ae on ee a ae 3.05 
ST hs 6 wie Otic & ae CA Oo a ee ae ee 3.20 


IRON AND STEEL Bars.—The new demand for both 
iron and steel bars is only fair, and mills report that 
specifications are not coming in very freely. The new 
demand for steel bars for reinforcing steel bars is 
fairly heavy, and promises to be good all over this 
year. 

We quote steel bars at 1.15c. to 1.20c. and common iron 
bars at 1.30c. to 1.35¢c., f.o.b. makers’ mills, Pittsburgh. 
Regular extras for twisting reinforcing steel bars over the 
base price are as follows: %-in. and over, $1; ™% to 11/16 
in., $1.50; under % in., $2.50 per net ton. These extras are 
not always observed and mills that roll steel bars from old 
rails sometimes entirely omit them. 


Bots, NUTS AND RIvETs.—The volume of new busi- 
ness is light, jobbers and consumers placing orders 
only for such quantities as are needed for actual wants, 
or to round out stocks. Prices are not very strong. 


Coach and lag SCreWS ....cccccccccecs 80 and 5% off 
Small carriage bolts, cut threads............ 80% off 
Small carriage bolts, rolled threads. ...80 and 5% off 
RAED GOPENO WORE oc ccicccccesecces 75 and 5% off 
Small machine bolts, cut threads...... 80 and 5% off 
Small machine bolts, rolled threads... .80 and 10% off 
Large machine bolts .........cccccee 75 and 10% off 
Machine bolts, c.p.c. & t nuts, small.......... 80% off 


Machine bolts, c.p.c. & t nuts, large. ...75 and 5% off 
Square h.p. nuts, blanked and tapped... .$6.30 off list 


I EE tia eke dia ok ea i a $7.20 off list 
C.p.c. and r sq. nuts, blanked and tapped. $6.00 off list 
Hexagon nuts, % and larger............ 7.20 off list 
Hexagon nuts, smaller than % in...... $7.80 off list 
ee $5.50 off list 
C.P. plain hexagon nuts......cccccccoce $5.90 off list 


Semi-fin. hex. nuts, smaller than in. .85 and 5% off 
Semi-fin. hex. nuts, smaller than 9/16.85, 10 & 10% off 
Rivets, 7/16 x 6%, smaller & shorter. .80,10 & 5% off 


Rivets, metallic tinned, bulk........ 80,10 and 5% off 
Rivets, tin plated, bulk............. 80,10 and 5% off 
Rivets, metallic tinned, packages....80,10 and 5% off 
Standard cap screws ............. 70,10 and 10% off 
Standard set screws .............. 75,10 and 10% off 


STANDARD PipE.—Discounts on standard steel pipe 
have been increased one point, equal to a reduction of 
$1 per ton, and prices on nearly all sizes of line pipe 
have also been reduced $1 per ton. The new demand 
for both iron and steel pipe is quiet, and the mills are 
running to only about 60 to 70 per cent. of capacity. 
The following are the jobbers’ carload discounts on the 
Pittsburgh basing card on steel pipe in effect from 
April 20, 1914, and iron pipe from June 2, 1913, all full 
weight: 





Office of HARDWARE AGE, 
Chicago, April 27, 1914. 
SLIGHT improvement in some lines is to be noted 
in this territory. Re-orders for lawn mowers 
and spring sporting goods are being received in good 
quantities. Wire products also show improvement. 
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CORRUGATED ROOFING SHEETS BY WEIGHT 
Coomn, cents per lb. 
o 





Painting: 29 to 28 19 to 24 12to18 
Regular, or oiling ....... oo 0.15 0. 0.05 
Graphite, regular ....... 0.25 0.15 0.10 

Forming: 

2, 2%, 3 & 5 in. corrugated 0.05 0.05 0.05 0.05 

2, V-crimped without sticks 0.05 0.05 0.05 sue 

58 to 1% in. corrugated... 0.10 0.10 0.10 

3, V-crimped without sticks 0.10 0.10 0.10 

Pressed standard seam, 

WIE GIOMES .nccccccces 0.15 0.15 

Plain roll roofing, with 

or without cleats...... 0.15 0.15 0.15 

3/15 in. crimped ........ 0.20 0.20 0.20 

Weatherboard siding ws 0.25 0.25 

Beaded ceiling .......... 0.25 0.25 

Rock face brick, and stone ' 

8 ia a ate oo a a ate 0.25 0.25 
Roll and cap roofing, with . 
caps and cleats........ 0.25 0.25 
Roofing valley, 12 in., and - 
0 re ee 0.25 0.25 
Ridge roll and flashing ’ . 
(plain or corrugated).. 0.65 0.6 0.65 
Butt Weld 
Steel. Iron. 

Inches Black Sone ‘ ro —— oa, 
1%, %& and &... 73 5 | & an an e-e'e 4 Gc 6 7 
Sra 77 GBae | Th wcccescecces: 65 46 
£° = peepee 80 .. EE Sebeeqprontacy 69 56 

Te GP Biccccces 72 61 
Lap Weld 

a ey ee 77 68 Be. Gein veuwues 56 45 

i ge 79 70 ns seeeekweaus 67 56 

_ S&S ee 76 Ge | Eh. bere esenescnes 68 58 

2 Seer 53 - Ban. Oe Beenecess 70 61 

OU GP BGetecccces 70 61 
7 to 12. 68 55 
Reamed and Drifted 

S te Bo BBs sss 78 69 | 1 to 1%, butt. 70 »9 

Rm wh we wo wee 75 66 , 2. Be ¢60 66 ele 70 59 

2% to 6, lap.... 77 68 Bae BP cere eee 54 43 

Rams” SD ccedoes 65 54 

a. Ut. beeneeows 66 56 

2% to 4, lap.... 68 9 
Butt Weld, extra strong, plain ends 

ye, 4% and &... 68 Ee ee 63 52 

edema’ eee | went ae 3 mR mG 67 60 

Te OP RM. «ices 77 70 | , 2 Bs rere 71 62 

5 i Berens 78 71 S GOR. Siidéoces 72 63 

Lap Weld, extra strong, plain ends 

ae ST ree 74 65 | BU  cceseaceccs 65 o9 

2% to 4 76 67 | 2 edag@eede ae aes 66 8 

Se 75 66 | 2 OO Pires ks sox 70 61 
DP ies cee wean 68 57 | BE OP Goi cceces 69 60 

sf 2» See 63 62 CE ate a ands 4:4 63 3 

: OOP Bs ees sence 58 47 
Butt Weld, double extra strong, plain ends 

Oe a ca ali ae nal +i. a 7 br ai eee 3. 49 

oe. rere 66 59 Te GO BM seccces 52 
3° to %,” Fak dats 68 6114 S$ and 2%...... 62 54 

Lap Weld, double extra strong, plain ends 

ee ere oe 64 57 ase ee a kee ee 49 
2 ee 66 59 2 2 RePerer 60 54 
4 | 65 58 4 OS ee 59 53 
oe 2 Serer 58 errs ye 52 42 


To the large jobbing trade an additional 5 and 2'4 per cent. 
is allowed over the above discounts. ; 

The above discounts are subject to the usual variation in 
weight of 5 per cent. Prices for less than carloads are two 
(2) points lower basing (higher price) than the above dis- 
counts on black and three (3) points on galvanized. 


BoILER TuBES.—Discounts to jobbers, in carloads, 
in effect from January 2, 1914, are as follows: 


Lap Welded Steel Standard Charcoal Iron 


1 he Serer rs Be. & errr TT 
2p i gee eet 58 1 i Ts 6 se ee 6 0e'e 49 
2% and 2% im.....cccee 64 ES eee 45 
See ee: Mcccconeecens 69 a Ue EE id pe ce ccccces 54 
3% Oe Bee Bs écccccess 71 fF £ . ee rrr eres 7 
PP ft errr erricy 64 3% to 4% in.......----. 60 
i. & & Serer rrr ce 61 DO a Eke rece evacees 49 


Locomotive and steamship special charcoal grades bring 
higher prices. 

21%4 in. and smaller, over 18 ft., 10 per cent. net extra. 

2% in. and larger, over 22 ft., 10 per cent. net extra. 

Less than carloads will be sold at the delivered discounts 
for carloads, lowered by two points for lengths 22 ft. and 
under to destinations east of the Mississippi River ; lengths 
over 22 ft., and all shipments going west of the Mississippi 
River must be sold f.o.b. mill at Pittsburgh basing discount, 
lowered by two points. 





Business on the whole is still below normal as com- 
pared with high records of previous years, though the 
volume obtained from small quantity orders is enough 
to lend some encouragement to the situation. 

In Chicago and its immediate vicinity a strike 
among brick makers which has been in existence for 
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more than a month seems no nearer a solution than in 
the beginning and business in builders’ hardware and 
similar materials has been seriously affected. Dealers 
who have placed orders for May first delivery are in- 
structing factories to hold shipments until a later date. 

Collections do not show the improvement which is 
desirable. Numerous firms are drawing the credit 
lines closer and prepare to operate upon a very con- 
servative basis until better general conditions are ap- 
parent. 

The Mexican situation does not seem to have en- 
tered into the situation to any extent, probably due to 
the fact that business in that country has been par- 
alyzed for so long that intervention by the United 
States cannot be regarded as making conditions worse. 

WIRE NAILS.—Business in this product shows the 
most material gain for the past week that has been 
apparent for some time, according to the statements of 
the leading interests. Weather conditions are ex- 
tremely favorable to building operations with the re- 
sultant increase of orders for material required in such 
work. Prices are being maintained on the present 
basis without indication of immediate change. Chicago 
quotations are as follows: 


IN EUW 


Office of HARDWARE AGE, 
New York, April 28, 1914. 





HE backward spring has retarded retail business 
considerably, but when warmer weather prevails 
the consuming demand spurts. The immediate re- 
sponses to weather conditions strongly emphasize the 
smallness of retail stocks, but this is more pronounced 
in seasonable goods and particularly in clothing and 
kindred merchandise. Nevertheless there is consider- 
able uniformity as to light stocks from the original 
sources of supply to final distributors, regardless of the 
class of material dealt in and any increase in demand 
causes hurry orders. 

Trade, broadly considered, in Eastern territory is 
quiet. In the middle states it is of medium volume, 
and in the West and South fairly good, while on the 
Pacific Coast it is spotty, good in some sections and 
less so in others, although the abundant rains in Cali- 
fornia and elsewhere have greatly improved crop 
prospects. 

In builders’ hardware it has long been necessary to 
work hard for orders, but now salesmen have to strug- 
gle for all they get and make extra efforts to obtain it. 
Among some representative manufacturers making 
wide lines the business is off about 10 per cent. for the 
first half of April in sections of Eastern territory, as 
compared with the same period last year, but March 
was ahead of last year for the corresponding time. 

In sporting goods, especially the more athletic lines, 
such as baseball, tennis, rowing and other kindred 
equipment, trade has been backward because of con- 
tinued cold, raw or chilly weather. Business of this 
character is expected to improve when it becomes 
warmer and more inviting outside, especially for spec- 
tators, although some distributors say their business 
is not very much different from last year, and in cases 
only about 3 per cent. less up to the present time. 

Trade generally does not seem to be disturbed 
overmuch by the Mexican situation. If hostilities on 
a large scale are undertaken it will inevitably expand 
the market for supplies throughout a wide range, 
whether firearms and ammunition, duck for tents and 
other purposes, articles of leather, clothing and the 
innumerable kinds of material required to maintain 
large military and naval forces in the field. 

Collections are variously alluded to as fair or slow, 
influenced in a measure by the backward spring season. 
The banks have plenty of money to lend, provided the 
collateral is satisfactory. 

A record wheat crop is predicted of 600,000,000 
bushels or upward. The area planted last fall, of win- 
ter wheat, according to official Washington figures, was 











Hardware Age 


Carloads to jobbers, $1.78 base; carloads to retailers, $1.83 
base ; less than carloads to retailers, $1.93 base, all f.o.b. Chi- 
cago. 


BARB WIRE.—The demand for barb wire is holding 
up longer than usual this season, and fill-in orders are 
still being received in sufficient number to provide a 
satisfactory volume. 

Carloads to jobbers, painted, $1.78, base; galvanized, car- 


loads to jobbers, $2.18, f.0.b. Chicago. The regular advance 
to retailers and for small lots. 


FENCE WIRE.—Orders for fence wire are being re- 
ceived in seasonable quantities. 


For fence wire, f.e.b. Chicago, jobbers, in carloads, an- 
nealed, $1.58; galvanized, $1.98; retailers, carloads annealed, 
$1.63: galvanized, $2.03. Retailers, less than carloads, an- 
nealed, $1.73; galvanized, $2.18; staples, bright, in carloads 
to jobbers, $1.78; galvanized, $2.18. Carloads to retailers, 
5e. extra, with an additional advance of 10c. for less than 
carloads. 


LINSEED O1L.—The schedule in effect to-day, f.o.b. 
cars, Chicago, and subject to change without notice, for 
strictly pure old process linseed oil, is as follows: 


Carlead lots, raw, 51c.; boiled, 52c.: 5 or more barrels, raw, 
54e.: boiled, 55c.: 


less than 5 barrels, raw, 56c.: boiled, 57c. 





36,506,000 acres, with a condition of nearly 96 per cent. 
estimated early in April. 

Bank exchanges last week in the leading cities of 
the United States were $3,194,296,833, a gain of 15.2 
per cent., as compared with the $2,772,620,544 for the 
corresponding week in 1913, and 12.1 per cent. as con- 
trasted with the $2,850,653,808 for the corresponding 
week in 1912. The largest increases are New York 
City, showing gains of 21.6 per cent. and 16.7 per cent., 
respectively, while the outside totals showed an expan- 
sion of only 3.7 and 3.3 per cent., respectively, in com- 
parison with the two preceding years. 


WIRE NaILs.—The trade in this line is spotty. Some 
days there is a fair amount of business and others it is 
exceedingly light. The general roundup of trade in 
this branch for April proves to have been fairly better 
than for March, but orders are still only for actual 
necessities. 


Wire nails, out of store, are held at $1.85 to $1.90 per keg 

ase. 

Cut NAILS.—The manufacturers of cut nails at their 
meeting last week made no change in base prices, leav- 
ing them just where they long have been. The trade 
in metropolitan territory is spasmodic. January and 
February business was light, with a little better tone 
in March, while April was somewhat better. Exports 
of cut nails, in some channels, have been more satis- 
factory and there are some orders on the books for 
next month. 


Cut nails, out of store, are held at $1.85 per keg base. 


Rope.—Manila hemp has been going up systematic- 
ally for some time, and there is but comparatively little 
of it available, especially of good grade, but such as 
there is keeps advancing. This condition, it is antici- 
pated by rope makers, will compel an advance in rope 
prices if much longer continued, the present lack of 
demand for rope serving to temporarily steady the 
price. Mexican sisal is an important factor in twine 
manufacture and some grades of rope. Conditions in 
Mexico are not favorable to raising and harvesting this 
crop, if the troubles there involve Yucatan, where sisal 
is grown. So far business in that section has been 
good and there has been little if any disturbance, as 
yet, that territory being entirely dominated by the 
Federals. However, the sisal situation in many re- 
spects may not become acute for a year, because users 
of this raw material have at present a good supply for 
some time to come. It is said, however, that 90 or more 
per cent. of the binder twine is made of sisal, which is 
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April 30, 1914 


an important product in connection with harvesting 
purposes and for which there is little else as a sub- 
stitute. 

NAVAL STORES.—There is an easier tone in turpen- 
tine, which has led local merchants to shade prices to 
46%4c., in harmony with the primary market at Savan- 
nah, where receipts are not being so well taken. The 
demand is reasonably good for jobbing requirements, 
but the lack of warmer weather has unfavorably influ- 
enced the customary seasonable activity in painting. 
Rosins are steady, with a fair movement in the medium 
and light grades, which have been a bit stronger. 

Common to good strained, on the basis of 280 pounds per 
barrel, in yard, is quoted at $4.10, and D. grade at $4.30 per 
barrel. 

WINDow GLASs.—The volume of orders received by 
window glass manufacturers is not encouraging to such 
as are carrying fairly large reserves. According to 
reports there is considerable dullness in the principal 
producing centers abroad also, especially in Belgium 
and England, the principal sources of supply. Early 
in April the Belgian trust is said to havé put out of 


SAN FE 


Office of HARDWARE AGE, 
San Francisco, April 20, 1914. 





ONSUMING requirements continue to show a 
gradual increase in nearly all lines. Reports 
from various quarters differ considerably, but on the 
whole it would seem that the movement of goods is 
not far below the average of recent years. There is, 
nevertheless, a widespread feeling of depression. Not- 
withstanding the many factors which would indicate 
a great increase of activity toward the end of the 
year, there is more pessimistic talk than has been 
heard for several weeks. 

The fact is that local business conditions have not 
been on a completely satisfactory basis for several 
years, and the cumulative effect has been brought out 
by the dullness and financial stringenzy of the past 
winter. It was believed that the liquidation and con- 
traction of business during the fall and winter had 
placed business on a sound basis, but quite a number 
of closing out sales have been started at various points 
this month, and such offerings at cut prices have a 
most depressing effect on the trade at large. Aside 
from this the greatest complaint is of collections, 





Chicago Hardware Annual Banquet 


(y= HUNDRED members and guests of the Chi- 

cago Retail Hardware Association gathered in 
the rooms of the Hardware Club of Chicago last 
Wednesday evening to attend the annual banquet 
of the association. 

Judge Michael F. Girten was toastmaster, and 
between the first and second courses introduced 
Anderson Pace, Industrial Commissioner of the 
Chicago Association of Commerce, the speaker of 
the evening. 

Mr. Pace was followed by H. W. Beegle, who 
spoke on matters of interest to both club members 
and members of the association. 

Other speakers of the evening were Henry Stuck- 
hart, A. P. Dease, H. B. Macrae, T. J. Bowler, W. R. 
Rae, W. E. Harman, and W. M. Powers. 

W. R. Rae, manager of the Hardware Club of 
Chicago, has tendered his resignation to the board 
of governors. The resignation is effective on May 
1. Shortly after that time Mr. Rae expects to en- 
gage in the manufacture of paints. No appoint- 
ment has yet been made to fill the vacancy. 
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operation ten additional furnaces, leaving only thirteen 
at work, which policy is expected to prevail for three 
months at least, and like conditions prevail in Great 
Britain. Manufacturers in the United States are con- 
sidering the wisdom of further curtailing production 
here because of the trade depression, notwithstanding 
that stocks in the United States are below normal for 
this season of the year. 

LINSEED O1L.—The market for linseed oil is weak, 
the chief reason being the absence of sufficient con- 
suming demand. The speculative element is absent, 
at least for the present. Flaxseed has been off several 
cents a bushel. It is too early to estimate possible 
acreage to be planted, because flaxseed is about the last 
of the spring crops to be sown by the farmer, with very 
little planting before the middle of May, the last of it 
going into the ground often as late as the latter part 
of June. 

Linseed oil, raw, city brands, at card prices, is still quoted 
nominally at 54c. in 5 bbl. lots, and 55c. per gal. in less than 
5 bbls., but there is little sold at these prices except in isolated 
cases : concessions being common. 

State and Western oil, in carload lots, is 50c., and in less 
quantities 51 to 52c. per gal., according to seller. 


CISCO 


which from some reports are as bad as ever, and the 
financial strain is causing general anxiety. 

It is noted, however, that the present liquidation is 
mostly in the larger towns. In the country, and espe- 
cially in the newer sections, many stores are adding 
improvements and increasing their stocks, and some 
new concerns are starting, the greatest emphasis in 
such places being placed upon implements and farm 
supplies. Moreover, the gradual resumption of sum- 
mer activities in building and outside construction, as 
well as agriculture, is steadily putting more money in 
circulation, putting more men to work and calling for 
more supplies; and the real causes of the current con- 
traction seem to lie rather in past than present con- 
ditions. There may still be some whose resources are 
too seriously impaired to permit recovery, but little 
doubt is felt that those now in sound condition will 
soon enter upon a new period of prosperity. 

Buying by retailers and jobbers is still confined to 
narrow limits, and no change in this regard is ex- 
pected during the second quarter. The movement of 
heavy staples is showing up fairly well, but prices 
show no improvement, and stocks are kept as low as 
possible. 





Heavy Hardware Jobbers Meet 


WENTY-SEVEN members of the New York 
State and Eastern Association of Heavy Hard- 
ware Jobbers met April 23 in the Hotel Onondaga, 
Syracuse, N. Y., in the semi-annual convention of 
the organization. 

With Walter W. Woodward of Albany, N. Y., 
the association president, presiding, a luncheon was 
served at the hotel at noon, and the association went 
into session during the afternoon at the Chamber 
of Commerce assembly hall. Representatives from 
all parts of the state were in conference, and dis- 
cussed trade matters. 

The address of the day was given by Charles 
Reahms, Detroit, Mich., president of the national 
association, who told of business conditions 
throughout the country. 

In an informal discussion which followed senti- 
ment appeared to hold that a bright future was in 
store for the trade, and that with steel and iron 
mills running full capacity the country is on the 
eve of a business rejuvenation. 

The association’s secretary and treasurer, Paul 
N. Clancy, had charge of matters of arrangements. 
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As many men,so many minds. 
every one his own way 


In Answer to Prayer 


HE author of “Seventy Years Young,” 

Emily P. Bishop, tells of one way, and a very 

good way indeed, of insuring an answer to our 
prayers. 

A little girl’s brother set a trap to 
catch birds. The little girl knew that 
it was wrong, cruel, against the laws of 
kindness, and altogether inexcusable. 
She wept at first, then her mother no- 
ticed that she became cheerful again, 

— and she was asked the cause. 

“TI prayed for my brother to be a better boy.” 

“What else?” inquired her mother. 

“I prayed that the trap would not catch any 
little birds.” 

“What else?” 

“Then I went out and kicked the old trap all to 
pieces.”—Current Opinion. 





That Angelic Child 


66 HAT’S the matter, little boy?” 
“M’maw’s gone and drowned all 
kittens.” 
“Dear, dear! Now that’s too bad.” 
“Yep, an’ she p-promised—boo-hoo—that I cud 
do it!”—Current Opinion. 


the 


Pat Didn’t Stay Fired 


NE of the bosses at Baldwin’s Locomotive Works 
had to lay off an argumentative Irishman 
named Pat, so he saved discussion by putting the 
discharge in writing. The next 
day Pat was missing, but a week 
later the boss was passing through 
the shop and he saw him again at 
his lathe. Then, according to 
Lippincott’s, the following collo- 
quy occurred: 

“Didn’t you get my letter?” 

“Vig is, sur, Oi did,” said Pat. 

“Did you read it?” 

“Sure, sur, Oi read it inside and Oi read it out- 
side,” said Pat, “and on the inside yez said I was 
fired and on the outside yez said: ‘Return to 
Baldwin Locomotive Works in five days.’ ”—Every- 
body’s. 





“Knowledge comes and goes, wisdom only 


lingers.” 


“He who stands still, runs behind, outstripped 
by his fellows.” 


A quill is from the pinion of a goose, and is used 
to spread the opinion of another goose.—Life. 


Mrs. 


Pass It Along 


HEN a bit of sunshine hits ye 
After passing of a cloud, 

When a fit of laughter gits ye 

An’ yer spine is feelin’ proud, 
Don’t forget to up and fling it 

At a soul that’s feeling blue, 
For the minit that ye sling it 

It’s a boomerang to you. 

—Exchange. 


Not What She Meant 


Wy® fitUs was traveling in Italy and one morn- 
ing was quite surprised to meet some people 
from his native town. 

“Why, Mrs. Clarke!” he cried. 
“How do you do? You are the 
last person I expected to see in 
Italy.” 

“If it isn’t Mr. Titus!” ex- 
claimed the lady, in surprise. 
“Yes, we are spending the winter 
here. You must call on us often. 
You know just how it is—persons we never think 
much of at home seem like dear friends when we 
meet them in a strange country.”—Ladies’ Home 
Journal, 





An Aid to His Work 


¢¢7T HOPE,” said one wife to another, “that vou 
never nag your husband.” 
“Only when he is beating the rugs,” said the 


second one. “When he is thoroughly irritated he 
makes a much better job of it.”—Ladies’ Home 
Journal. 


Popular Mechanics 


we her way daintily through the grime of 
the locomotive works, a young woman visitor 
viewed the huge operations with visible awe. 
Finally she turned to a young man 
from the office who was showing 
her through, and, pointing, asked, 
according to Young’s Magazine: 
“What is that big thing over 
there?” 
“That’s a locomotive boiler,” the 
young man replied. 
She puckered her brows. 
“And what do they boil locomotives for?” she 
asked. 
“To make the locomotive tender.” 
And the young man from the office never batted 
an eyelash, either. 
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fortunately having 
Mr. Thaddeus Har- 
ris around here, who 
is pretty nearly as 
old as Billy En- 
ders, am I able to 
find out these de- 
tails. 

Very truly yours, 
(Signed) 

R. W. SHAPLEIGH. 

Referring again 
to the Dallas con- 
vention, I want to 


mention the pleas- 








From a recent photograph of C. N. Markle, who de- 
clares he is still a young man though he is 
writing reminiscences 


(Continued from April 23 issue.) 


N February of last year I at- 
| tended the Texas Hardware 
and Implement Association 
meeting at Dallas. Colonel Enders 
was there, and I thought it a fine 
opportunity to obtain some reminis- 
cences for these notes. I was disap- 
pointed, for I had not taken into 
consideration his extreme modesty. 
He recalled one trip that he was 
making by team, when he was 
forced to turn back because of hos- 
tile Indians just ahead, but he could 
not think of the date he went with 
Shapleigh, nor when he invaded 
Texas. Therefore, I wrote to my 
friend, Dick Shapleigh, for the par- 
ticulars that I felt would be inter- 
esting. Dick’s letter is so good 
that I take the liberty of repro- 
ducing it herewith: 
Office of Norvell-Shapleigh 
Hardware Co. 
St. Louis, Feb. 22, 1915. 
Mr. C. N. Markle, Galveston, Texas. 

Dear Charles: Replying to your let- 
ter of the 17th inst., would say that I 
hardly thought you were old enough 
to begin to write recollections, but as 
long as you have embarked on that 
pleasant occupation, I will be glad to 
give you what assistance I can. 

Colonel Enders was in the store 
working for the A. F. Shapleigh 
Hardware Co. before I went into the 
store, which was in 1876. He was in 
the store, as far as I can find out, 
prior to 1874. He worked in stock, 
then he was shipping clerk, after- 
wards he acted as helper on the road, 
and later on as a salesman down in 
Texas. The style of the firm was then 
A. F. Shapleigh & Co. 

I am sorry that I can not give you 
any more information, but you must 
remember that Bill Enders is proba- 
bly the oldest living man engaged in 
the hardware business and only by 


ant reunion I had 
there with my old 
time Texas friends, 
Colonel Enders, 
Jim Slattery, Sam Fields, F. D. 
Robertson, Edgar Boren, T. C. Eg- 
gleston, Clyde Yarbrough, W. C. 
Hepburn and Colonel Tufts. These 
young men were much in evidence 
and were ably chaperoned by Col- 
onel Tom Kingsley, the old war 
horse of the L. & N. 

Returning to the list of our im- 
portant salesmen in _ sporting 
goods: 

H. M. Finch of Texas, whom I 
have mentioned before, was one of 
the leaders. 

Billy Flynn in California did fine 
work for the department and Cap- 
tain Francis of Georgia, O. P. 
Gaut, Gerald Ware and Mr. Sparks 
were important Southeastern sales- 
men. 

Fulton was another special who 
sold large quantities of sporting 
goods. 

Harry Gee had good results in 
Indiana and afterwards became one 
of the managers of the Wichita 
Branch. 

Billy Geller was active in my de- 
partment. Billy came to Simmons 
Hardware Company as a kid. He 
was raised right. That is, he was 
not given any surplus spending 
money. He worked in stock for 
Simmons Hardware Company, and 
the pay he received was not enough 
to incite him to bad habits. He 
walked to the store to save car 
fare. Every nickel had to be ac- 
counted for. Some pay days he 
felt flush enough to buy a five-cent 
cigar, but those were exceptional 
times. 

Of course, such 
bound to make a good man. 
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training is 
After 


RECOLLECTIONS OF 
AN OLD HARDWARE 


MAN 


C. N. Markle Recalls Early Days in the 
Hardware Business 


By C. N. MARKLE 


years of successful work with 
Simmons Hardware Company, Billy 
went into business for himself, and 
is now one of the leading merchants 
in St. Louis. 


Al. Higgins was one of our Colo- 
rado men. He is now with Holley 
Mason Hardware Company. 


Takes the Prize for Handsomeness 


Bert Greenwood traveled in 
Montana. I hope I will not offend 
any of the others, but I must say I 
considered Bert about the hand- 
somest one of our traveling men. 
He was a good salesman, and a fine 
fellow. He is now in charge of a 


large establishment at Butte, 
Mont. 
Griffin was another sporting 


goods man who had large sales. 
Harry Hall and Hendrickson sold 
lots of sporting goods in Colorado, 
and Hedden did well in Michigan. 

P. F. Kelley was a special and 
a good salesman. George and 
Henry Lubby traveled in Illinois. 
Billy McGary and Frank Van 
Deren were leading Kentucky sales- 
men. 

Frank Lee was taken out of 
stock and given a road position. 
He did well and is now at the head 
of the Lee Hardware Company, of 
Shreveport. 

Mosher looked after New Mexico 
and Arizona. He is now in busi- 
ness for himself at Los Angeles. 

Frank Markle was an able rep- 
resentative in Eastern Texas, while 
his brother, Will, was doing good 
work in the Missouri river cities. 

I think I must tell a joke on 
Frank Markle. Mr. Simmons sent 
him down to Texas to travel with 
me in 1888, to learn to be a sales- 
man. Frank went around with me 
for a couple of weeks making him- 
self more or less useful and ab- 
sorbing knowledge. One evening 
we landed at Willis and I took 
Frank around after supper and in- 
troduced him to my customers. I 
was to drive to Montgomery the 
next day starting before daylight 
to avoid the hot sun leaving Frank 
to work Willis—his maiden effort. 
His instructions were to sell all of 
the Willis merchants then take a 
team to Spiller’s store thence to 
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New Waverly and back to Willis to 
meet me that night. 


The Retort Too Abrupt 


This is how the instructions were 
carried out by the young man. 
When I returned that night I found 
Frank at the depot waiting for a 
train for St. Louis. About all I 
could get out of him was that he 
could not sell goods; that he would 
never be a salesman; that he was 
going back to St. Louis and ask 
Mr. Simmons to give him a job 
in stock; that he knew he could do 
good work there etc. After cheer- 
ing the boy up a little I learned 
what had happened. It seems that 
his first call that morning had been 
at the store of T. W. Smith. Mr. 
Smith was our best customer there, 
a fine man, but very peculiar. He 
was dignified almost to the point of 
austerity. It took delicacy and tact 
to start an order with him, and you 
will see how this budding salesman 
performed the operation. When 
Frank entered the store, and walked 
back to the office, Mr. Smith was 
opening his mail. Frank there- 
upon got out his great catalog, 
opened it on the counter, and 
walking over to the desk said: 

“Mr. Smith, I’m ready!” 

Mr. Smith glared over the top 
of his glasses for a few seconds at 
the presumptuous youth, and then 
exclaimed: 

“Ready! Ready for what?” 

“Why, to take your order,” said 
Frank. 

“Who said I wanted an order?” 
roared Mr. Smith. “I don’t want 
any goods.” 

When Frank was young he was 
tender hearted, and this rebuff 
just about broke his heart. He 
put up his catalog and slunk out. 
He proceeded to call upon the rest 
of the merchants, but took no or- 
ders. Then, hiring a buggy, he 
drove to Spiller’s. Mr. Spiller was 
not at home, so he drove on to 
New Waverly. Nothing wanted 
there, and Frank returned to Wil- 
lis. If there had been a train for 
St. Louis I would not have found 
him when I got back. Of course I 
soon cheered him up. The next 
day we were in Huntsville and 
Frank sold a couple of good orders. 
The race was started and he has 
kept up the pace ever since— 
twenty-five years for one house in 
one territory—and I doubt if a 
better salesman ever carried a grip. 
Success or failure often hinges 
upon a trifle, and no doubt many a 
man might have had a more useful 
career if he could have been 
helped at some critical time. 

Robert Lee Morton traveled in 
Illinois. Robert is now with the 
Shapleigh Hardware Company, and 
I rather think is considered the 
best looking man of the company. 


F. E. Muzzy traveled in Wiscon- 
sin and Minnesota. Muzzy was 
a thoroughbred, and a man had to 
get up pretty early in the morning 
to get ahead of him. He is now 
one of the head men of the Stevens 
Arms Company. 


Tales About Saunders Norvell 


Sank Norvell was one of our 
leading salesmen. He made Den- 
ver, Salt Lake City and other large 
cities out there. 

Sank had been an order clerk 
when I traveled in Texas; after- 
wards he was promoted, became a 
salesman and traveled in Kansas 
before going to Colorado and Utah. 

He was always an original char- 
acter. Whatever he did was apt to 
be done a little better than it had 
been done before. He was a very 
entertaining man. The old Kansas 
customers, and those in the far 
West still recall his visits. 

On one of my trips to St. Louis 
I remember seeing George Kim- 
ball, secretary of Simmons Hard- 
ware Company, showing orders 
from Sank, who was then traveling 
in Kansas. They were not only 
good orders, but Sank was an ar- 
tist with the pencil. He would 
send in graphic pictures of team 
trips, of merchants’ stores, and 
often of the men themselves. 

It was no trouble for him to de- 
scribe what he wanted. If he 
could not think of the name he 
would make a picture of it. 

Everybody knows how Sank ad- 
vanced, and how he built up Sim- 
mons Hardware Company’s mail 
order department. He then had 
charge of their salesmen, but 
finally went into the hardware 
business on his own account. 

The ten years he spent with the 
Norvell-Shapleigh Company have 
helped to make hardware history. 
I am sure his many friends are 
proud of him, and hope he may be 
long spared to us. 

Harry Owsley was another one 
of our salesmen who helped to 
build up my department. He has 
long since left the road, and now if 
you enter Sharpleigh Hardware 
Company’s front door he is very 
apt to be the one who gives 
you the glad hand. 

P. D. Preston was one of the big 
Texas salesmen. He did so well 
with the line that he now has 
charge of that department for 
Simmons Hardware Company. 

Charley Reierson was a_ born 
sporting goods salesman. He was 
with Simmons Hardware Company 
for many years, and is now resi- 
dent agent for the Remington Arms 
Union Metallic Cartridge Company 
at St. Louis. 

Jim Riley traveled in Missouri. 
There is a reward out for a better 
natured man than Jim. 
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F. D. Robertson was one of the 
leading Texas salesmen. He after- 
wards came into the house and had 
charge of the sporting goods de- 
partment for a number of years. 
He is now with the Western Cart- 
ridge Company. 

Stewart did good work in Ne- 
vada. Frank Wachter traveled in 
Indiana, afterward taking a hquse 
position in charge of the cutlery 
department. 

Weiss was quite successful in 
Wisconsin. 

Jim Woodson traveled in Mis- 
souri. He is now assistant sales 
manager of the Union Hardware & 
Metal Company at Los Angeles. 

Eddy Scherr was one of the old- 
timers who grew up from boyhood 
in the service of the company. Not 
only was Eddy a good salesman, 
but he was a first-class baseball 
pitcher. 

Jim Slattery began as an order 
clerk. “You can not keep a good 
man down.” Jim was soon out on 
the road selling hardware. He is 
still at it; makes his headquarters 
at Dallas, and is one of the most 
popular men in Texas. Ben Shore 
and George Sneed did good work in 
Missouri and Kansas. 

A. B. Waite and John Warren 
were the leading Iowa salesmen. 
Westbrook handled Southern Cali- 
fornia in an able manner. 

Wheelock came to us from a re- 
tail store in Nebraska, and proved 
to be a first-class man. He rose to 
a high position in the house. 

Malone Wheless was one of the 
leading Southern salesmen. He 
is still with Simmons Hardware 
Company and is now one of the 
managers of their Philadelphia 
branch. 

W. B. Willis occupied a subordi- 
nate position in the department, 
but by active attention to business 
soon became one of the valued 
employees. He was promoted to 
the position of assistant buyer, and 
finally went with the Norvell-Shap- 
leigh Hardware Company, where 
he is now one of the directors. 


How Texas Was Captured 


Among the prominent salesmen 
was George Scott, who afterwards 
became one of the buyers. He is 
now one of the head men of the 
American Steel Foundries Com- 
pany. George has a host of 
friends. I wonder if they ever 
heard how he captured Texas? 

Mr. Simmons sent George down 
to Frank Markle to take a course 
in salesmanship. He was to meet 
Frank at Palestine. About 11 
o’clock that night the Pullman 
porter had called George and they 
were sitting up half asleep waiting 
for the brakeman to call the sta- 
tion, when the conductor passed 
through the car and told them the 











Ge ' 


~ wa Wer Ye VA me —we CT pe ft ~~ 


| sell 


i ~ WY OD ODM ©M 


erm bt ( VA G2 mnt ( bt mm CO Cay 2 wo) 


i) ee ee ee i ee se 





oe 





as 


April 30, 1914 


next stop would be Palestine. It 
was the porter’s first run and of 
course George had never been down 
there. As bad luck would have it the 
engineer saw a signal set against 
him at a little station called Nech- 
esville ten miles north of Pales- 
tine, and brought his train to a 
momentary stop. No sooner had 
the train stopped than George and 
the porter piled off with two heavy 
grips. A freight car stood in their 
way and they stumbled around it 
in the dark looking for the depot. 
About the time they got around 
on the other side, their train 
quietly, but rapidly, glided away. 
They saw at once that it was only 
a siding and rushed back to the 
main track, just in time to see 
some beautiful red and green lights 
fast vanishing from view down the 
track. What did they do? What 
could they do but foot it? About 
4 o'clock that morning the yard 
watchman at Palestine saw two 
suspicious looking characters 
straggling down the track, but 
upon investigation passed them in- 
to town. It made George’s right 
arm a little longer, carrying that 
Simmons Hardware Company cata- 
log ten miles, but he learned how 
many ties there are to a mile, and 
absorbed some other valuable in- 
formation. 

Among the salesmen the last on 
the list, but not by any means the 
least in importance, was W. G. 
Yantis. Mr. Yantis was our first 
special sporting goods salesman. 
What he did not know about fishing 
tackle was not worth learning. 

He was a very successful sales- 
man, and was called into the house 
to assist me in managing the sport- 
ing goods department. He was a 
great help in that department, and 
much of our’ success should be 
credited to him. 

After I left the company he be- 
came manager and buyer of the 
department, which position he re- 
tained until he left Simmons 
Hardware Company to join the 
Norvell-Shapleigh firm. 

He is now head buyer and vice- 
president of that company. 

In speaking of the old boys, I 
must not overlook those in the 
house who did their full share to 
make things go smoothly. 

Tom Meston examined the sales- 
men’s orders. If a man made an 
injudicious cut in price it was a 
personal affront to Tom. He had 
a fine grasp of the business and 
was a valuable man. He eventually 
graduated from Simmons Hard- 
ware Company and went into the 
electrical line on his own account 
and is now the vice-president of the 
Emerson Electrical Company. 

Jimmy Carroll started in as an 
order clerk. He worked his way up 
until he was placed in charge of 


the catalog department. He fills 
his position in masterly fashion, 
and is one of the most affable men 
I ever knew. The only way Jim 
could possibly be made more cheer- 
ful would be for Mr. Simmons to 
force him to go to all the ball 
games. 

Jim Keogh helped in the treas- 
urer’s department and made out 
Eastern statements. Nobody could 
beat Jim making out a statement. 
When he tried himself he could 
make them look like engravings. 

Hackynos was our head bill 
clerk. We called him Professor, 
and he was a good one. 

In stock (my department) our 
superintendent was Otis Hawken. 
He finally graduated from Simmons 
Hardware Company, and has been 
for many years with the sporting 
goods house of C. & W. McClean. 
Billy Lamp was assistant superin- 
tendent. He was careful, well 
posted and a valuable man to the 
department. He afterwards be- 
came superintendent, which posi- 
tion he still holds. 

Billy Whitley was our fishing 
tackle expert. After years of serv- 
ice with Simmons Hardware Com- 
pany, he went with the Rawlings 
Sporting Goods Company, with 
whom he remained many years. He 
is now superintendent of Charley 
Scudder’s Sportsmen’s Clothing 
Factory, the Rawlings Manufactur- 
ing Company. 

Our receiving clerk was Fred 
Hines, who is now with the Shap- 
leigh Hardware Company. Joe 
Milligan had charge of repairs and 
returned goods. He has gone into 
business for himself. Evertz had 
charge of the pistol room. He 
finally graduated to Norvell-Shap- 
leigh. 

Among the general clerks I re- 
call the following: Ferd Loecker, 
Charlie Derickson, John Scatter- 
good, Dan Sullivan, Frank Wood, 
Gus Pleuss, Bob Benson, Phil. 
Connor, Charley Moss, Ed. Eller- 
man, John and Alec. Yeager, Wal- 
ter Walton, Emil Malmrose, Henry 
Goetz, now in the sporting goods de- 
partment of Scruggs, Vanderoot 
and Barney; Bob Winters and Er- 
nest Schlichting. All of them good 
boys and willing workers. Dan 
Sullivan is still in Simmons Hard- 
ware Company harness. He has 
charge of ammunition on_ the 
main order filling floor. If a 
careless clerk drops a box of shells 
or cartridges Dan is_ shocked 
and grieved, and doesn’t hesitate to 
express his opinion of the culprit. 
It is needless to say that his stock 
is kept in fine condition. 

Frank Wood passed to Norvell- 
Shapleigh and did well there. Bob 
Benson also went with Norvell- 
Shapleigh, remained with them for 
a long time, then went to Seattle, 
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where he is one of the managers 
of the Seattle Hardware Company. 
Charley Moss went into the ex- 
press business. Walton is with the 
Planters Hotel Company. Charley 
Huthmacker had charge of pow- 
der. He is now with the Shapleigh 
Hardware Company. 

John Scattergood has charge of 
Simmons Hardware Company’s 
sample room. 

My first stenographer was El- 
mer Pancake. Smith followed him, 
and is now, I believe, with the 
Wabash railroad. Charley Under- 
hill started in as a stenographer, 
and became a valuable assistant. 
He is now with the Hoyt Metal 
Company in charge of a depart- 
ment. 

Wesley Nail was one of my of- 
fice boys. He grew up in the busi- 
ness and went to the Shapleigh 
Hardware Company where he is 
at present. 

Robert Miller was another office 
boy and an extra good one. He 
afterward became general man- 
ager of the Christy Fire Clay Com- 
pany and is now in business for 
himself at Wichita Falls, Tex. 

In the office Alfred Beroldingen 
was assistant buyer in my depart- 
ment. He remained with the com- 
pany for many years. 


Bert Taylor was house sales- 
man. He had pleasant manners 
and made lots of friends. After 
many years with Simmons Hard- 
ware Company he entered the em- 
ploy of one of the great powder 
companies and is doing well. 

No story of sporting goods com- 
petition in St. Louis would be com- 
plete without mentioning Jack 
Matlack and Billy Apple. 

Mr. Matlack was Meacham’s as- 
sistant and head buyer. About 
1892 he came with Simmons Hard- 
ware Company, joining our sport- 
ing goods force, and as the depart- 
ment grew he took charge of the 
bicycle part of it. 

Mr. Matlack was a good buyer 
and an able manager. He after- 
wards went into business for him- 
self, and the last I heard of him 
was located at New York City. 

Billy Apple was Meacham’s city 
salesman. In St. Louis the gro- 
cers and other wholesale dealers 
handled large quantities of staple 
sporting goods. Billy Apple was 
very popular with these dealers. 
I never knew a salesman who con- 
trolled his trade better than Billy. 
About 1892 he left Meacham to 
enter our employ. He took just 
about all of that wholesale trade 
away from our competitors. 

We arranged so that his orders 
were filled with great promptness, 
and if there was any of the busi- 
ness that got away from Billy it 
didn’t amount to much. He re- 
mained with Simmons Hardware 
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Company until recently, when he 
retired from active business. 

We did an immense business in 
loaded shells. The loaded shell in- 
dustry has had an_ interesting 
growth. Factory loaded shells 
were unheard of up to 1884. About 
that time the Chamberlain Cart- 
ridge Company perfected an in- 
genious machine for loading shells. 
They had this on display at the 
New Orleans Exposition, and 
marketed quite a few shells. The 
Union Metallic Cartridge Co. and 
Winchester did no shell loading at 
that time. About 1887 Mr. Bruff 
of the Union Metallic Cartridge 
Company was in St. Louis on a 
business trip. He and Mr. Meach- 
am had a talk about loaded shells 
and made up an experimental or- 
der for two hundred thousand. Mr. 
Bruff took the order to New York 
and showed it to Mr. Hartley, who 
did not at all approve of it. They 
called Mr. Hobbs, the factory sup- 
erintendent, down from Bridge- 
port, and laid the case before him. 
Mr. Hobbs was bitterly opposed to 
accepting the order. He declared 
that to keep that much powder on 
hand was fearfully dangerous, that 
the whole idea was impracticable, 
ete.. etc. Mr. Bruff held his 
ground, and talked Mr. Hartley 
into it. I suppose it took them 
several weeks to fill that little or- 
der for 200,000 shells, where now 
they turn out more than that in 
thirty minutes. 

About 1890 Mr. Alexander Eus- 
ton started a little loaded shell fac- 
tory in St. Louis, the Crown Car- 
tridge Company. After a rather 
brief and somewhat stormy career 
that company sold out to the East- 
ern companies. 


The loaded shell business grew 
to immense proportions, and has 
now practically absorbed the shot 
and gunpowder business. 

A few pages back I had a good 
deal to say about the Meacham 
Company, and will now continue 
that subject. 

In a few years Mr. Meacham’s 
health began to fail, and his busi- 
ness waned. Not only did we make 
great inroads upon it, but other 
sporting goods houses made their 
influence felt. 

The old sporting goods house of 
C. & W. McClean under the man- 
agement of Will and Rody McClean 
became very active and made their 
influence felt. Likewise J. P. 
Gemmer. 

In Kansas City there was a very 
strong sporting goods _ house, 
Schmelzer & Sons Arms Company. 
This concern was ably managed by 
Charlie Schmelzer. He had grown 
up in the business and succeeded in 
making his company one of the 
leading sporting goods establish- 
ments in the United States. 

Other wholesale hardware houses 


paid more attention to their sport- 
ing goods departments. 

Mr. Meacham’s health grew 
steadily worse, and he died about 
1897, shortly after I left Simmons 
Hardware Company. 

His main assistant was Ed. 
Beach, who had charge of the of- 
fice. After Mr. Meacham’s death, 
Ed. did not feel like assuming the 
burden, so the business was closed 
out, Ed. going into the mining busi- 
ness. 

Simmons Hardware Company 
bought the stock, and they decided 
to dispose of it as far as possible at 
retail in St. Louis. 

With this end in view the store 
was closed for inventory, and a 
great deal of advertising was done 
in the daily papers. 

The result was that when the 
sale began the Meacham store was 
crowded with purchasers. About 
once an hour the doors had to be 
closed until those inside could get 
out with their bundles. 

It was such a fine opportunity for 
working off old stock that my friend 
Yantis sent wagon loads of goods 
up from Simmons Hardware Com- 
pany’s store to be added to the 
sale. 

These goods were smuggled in 
the back way, merged with the 
Meacham stock, and made a part 
of the grand sale. Advertising cer- 
tainly does pay. 

During the stormy times I have 
been describing St. Louis became 
one of the main centers for the 
distribution of sporting goods. The 
old time salesmen will remember 
the fine orders they took there. 


I think at one visit W. J. Bruff 
took for his concern, the Union 
Metallic Cartridge Company, orders 
for more than 250,000,000 gun 
caps. This included orders from 
Cupples, Meacham and ourselves. 

Calhoun, for Herman Boker, used 
to sell us fine orders. Also Tom 
Leary for Weibusch & Hilger. 

One of the best friends our de- 
partment ever had was Henri 
Werlemann. He was the American 
representative of the great Piper 
Gun Works at Liege. Mr. Werle- 
mann was an able business man, a 
gentleman of high character, and a 
fine companion. His untimely 
death was greatly deplored by a 
host of friends. 

I remember giving Charley Par- 
ker an order once for 500 of his 
fine hammerless shotguns. At an- 
other time I bought from Dr. Ba- 
ker about 5000 special hammerless 
guns. 

This was far too large a pur- 
chase, and I am afraid before we 
got through with those Baker guns 
a few gray hairs had appeared in 
Mr. Simmons’ head. 

Sylvester called on us for Win- 
chester; afterward David Daggett. 
Mr. Daggett was a polished gentle- 
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man and a fine fellow. He is now 
manager of the New Haven Water 
Company. 

Jim Dwyer was the able repre- 
sentative of the U. M. C. Co. He 
had a host of friends and is still 
with the company. 

Dickey Doyle was the Ithaca gun 
man. Tucker for Parker; Mr. 
Durston sometimes called on us 


for Lefever, but Courtney was 
their regular salesman. 
Harvey McMurchy represented 


the Hunter Arms Company, and 
sold us Smith guns. He is still 
with that company, and I don’t see 
how they could get along without 
him. 

Paul North sold us Blue Rocks. 
I used to tell Paul he was the mean- 
est man who came to see us, but 
behind his back I considered him 
a fine fellow and a good business 
man. 

Fred Quimby sold us smokeless 
powder. Everybody knows Fred 
and likes him. 

Wm. McBlair was agent for Haz- 
ard powder, and one of our most 
valued and trusted friends. 

Harry Marlin called on us for 
his company. Charley Willard for 
Colt’s Patent Firearms Mfg. Com- 
pany. Dimock made _ occasional 
visits for the United States Car- 
tridge Company. Captain Bartlett 
tor Montague City Rod Company, 
and Erny Pfleuger for his fishing 
tackle concern. Gerould for Spald- 
ing baseballs and athletic goods. 


I think I am getting to times so 
recent that these notes had better 
be brought to a close. 

In 1897 I resigned from Sim- 
monds Hardware Company, and 
went into the manufacturing line, 
founding the Markle Lead Works, 
with a factory at Granite City, IIl. 
After seven years of experience 
that company sold out to the United 
Lead Company. 

Our factory was chosen as the 
general Western plant for the 
United Lead Company, and busi- 
ness is now carried on there under 
the name of the Hoyt Metal Com- 
pany. 

In the hurry of proofreading in 
the issue of April 9, the following 
was omitted: 

Phil. Helfenstein was assistant 
manager of the house furnishing 
goods department (Simmons Hard- 
ware Company). Phil. was an 
agreeable fellow and had lots of 
friends. 

Charles Sparks was telegraph 
operator—we had a special wire. 
He remained with the Simmons 
Hardware Company for many 
vears, finally having charge of 
their Broadway retail store. 

Dave Kingsland was Mr. 
Weightman’s assistant. He is now 
one of the head men of Geller- 
Ward and Hassner Hardware Com- 
pany. 
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Wrought Steel Screen Door 


Saves Time and Labor 















The Doors Are Quickly Removed With- 
out the Aid of a Screwdriver in Fall by 
Merely Slipping Out the Pins and Are as 
Readily Rehung in Spring. 


Each Set Complete 
in a Neat Box 
with Screws 


DE ALERS BUILDERS alike are PLEASED with the high quality of the hard- 
and ware and the convenient way it is packed ready for use. 
Set No. 1750 consists of two 3 x 3 Ornamental loose pin Butts; one 5-in. wrought-steel 
pull; one No. 3 high-grade steel-wire spring, greatly superior to the ordinary screen springs; 
and one gate hook and eye. This is the very best set of screen hardware on the market, but 
sells at prices comparing favorably with other makes of greatly inferior quality. 









Set No. 1752 is less expensive but fully equal to the screen-door sets of other manufac- 
turers. It is made up of two 2% x 2% Butts; one 4%-in. pull; one No. 2 steel spring, and 
one gate hook and eye. 


These sets are handsomely finished in Japan, Antique Copper or Dull Brass, or the new 
“Stanley” Sherardized, rustproof finish, which is just the finish for outside use. Packed twelve 
boxes in a carton, one gross sets in a case. 


Send in your order now and be prepared for the Spring Business. If your jobber cannot 
give you “Stanley,” write us direct. 


See our Box Strapping advertisement on page 41. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


Bodley Hanger 


A new screen and storm sash han- 
ger is being placed on the market by 
the Bodley Mfg. Company, 810 West 

















Bodley “New-Way” screen door and storm 
sash hanger 


Grove place, Toledo, Ohio, that will 
appeal to carpenters and screen men, 
because it does not require the use of 
a ladder in hanging or adjusting it, 
this work being done entirely inside 
the window. The Bodley “New-Way” 
hanger swings on a notch and is self- 
locking and self adjusting. It is sim- 
ple in construction and it is stated 
that anybody can hang it. The true 
alignment insures a close fitting easy 
working screen and storm sash, and 
the hanger is said to be specially 
adapted for half screens. Screens 
and storm sash fitted with the hanger 
can be opened for cleaning or ventila- 
tion, or can be taken down or replaced 
without the use of tools or ladders. 
The hangers are made of cold rolled 
steel thoroughly galvanized and are 
said to be practically unbreakable. 
They are packed one dozen in a box 
complete with screws and directions 
for hanging. 


“Dreadnaught” Gasoline 
Blow Torch 


The P. Wall Mfg. Supply Company, 
720 Preble avenue, N. S., Pittsburgh, 
is putting on the market the No. 10 
“Dreadnaught” (brazer) gasoline blow 
torch, of which we show an illustra- 
tion. The maker states that from a 
small pointed intensely hot flame, by 
simply turning the needle valve, a 
powerful blow pipe flame is secured. 




















“Dreadnaught” gasoline blow torch 


The torch is referred to as being ideal 
for the use of electricians for soldering 
fine wires, commutator work or heavy 
cable. It is also suitable for brazing 
wires in rubber tires and may be used 
for many other purposes. The torch 


pany claims only the best materials 
being used in its construction, and its 
strong feature is its simplicity in 
operation. 


Display Stand for Mail 
Boxes 


The Peck-Hamre Mfg. Company, 
Berlin, Wis., is offering the trade a 
very attractive revolving pyramid dis- 
play stand for city mail boxes, which 
it offers gratis with a moderate sized 
order for goods in this line. The 
company explains that it will more 
than double the sales on city mail 
boxes for any dealer who will give it 
a square foot of space on his counter 
or show case, besides enabling him to 
show the various designs and finishes 
which this concern manufactures to 
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Peck-Hamre display stand for city mail 
boxes 


much better advantage and with 
greater ease. 

It displays eight boxes, as shown 
herewith, and will enable the dealer 
to suit his customer with any pattern, 
finish and price. 


THE H. Cxiauss Mrc. COMPANY, 
FREMONT, OHIO, has been incorpo- 
rated with a capital stock of $50,000, 
by Henrie Clauss, D. K. Clauss, I. T. 
Fangboner, J. M. Sherman and W. G. 
Gabel. The company occupies a four- 
story brick building, with complete 
electrical equipment, and will special- 
ize in scissors, manicure goods and 
razors. 


THE METALLURGICAL TESTING LAB- 
oratories Company, of Pittsburgh, 
Pa., an organization of specialists and 
experts, scientific men and practical 
men has issued a pamphlet entitled 
“The Practical Side of Science.” The 
company is prepared to undertake all 
manner of laboratory investigations, 
that will prove of practical interest 


is very substantially made, the com- to the manufacturer. 
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Miller’s “Tite” Padlock 


The Miller Lock Company, Phila- 
delphia, Pa., has recently brought out 
a new padlock, which will be known 

















Miller Lock Company’s “*Tite’’ padlock 


and key 


as the “Tite.” This new padlock 
comes in two sizes, the No. 1030 and 
No. 1040. No. 1030 is the 1%-inch 
size and has a suggested retail sell- 
ing price of 25 cents. No. 1040 is the 
2-inch size and is suggested to retail 
at 35 cents. 

These padlocks have cast brass 
cases, malleable iron shackles and are 
finished in black enamel. Two steel 
nickeled keys are furnished with each 
lock and they come packed one-half 
dozen in a box. 

One of the principal points empha- 
sized by the Miller Lock Company 
with reference to this padlock is its 
appearance. It has been designed 
with the idea that beauty helps to sell 
a padlock. In designing a padlock of 
artistic appearance, the Miller Lock 
Company believes that it can be much 
more readily sold, as the first appear- 
ance impresses the customer. 

The Miller Lock Company also an- 
nounces that it is prepared to furnish 
to retail merchants such selling helps 
as display cases, card assortments, 
display cards, boards, cabinets, etc. 


Morgan Wire Specialties 


The Morgan Spring Company, No. 1 
Bond street, Worcester, Mass., has 
been engaged for many years in the 














Morgan Spring Company's wire coat 
hanger 


manufacture of wire specialties, in- 
cluding steel springs for all purposes, 
but has lately been increasing its lines 
of small wire specialties, such as are 
readily salable on 5 and 10-cent 
counters. Among these new items is 
a plain, bright wire coat hanger, 
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No. 221 
R-W Advance 
Parlor Door Hanger 








Saves Wear on Doors 


R-W hung sliding doors last longer 
3 than swinging doors. The weight is 
: suspended from the proper place—the 
; top—not the side. They do not dam- 
: age themselves or the furniture or walls 


when open. They are noiseless, aid 
home arrangement—popular all over 
the world. 


No. 221 is designed for the best 


homes, but we have “‘a hanger for any 


door that slides.” 





Richards Wilcox 


foveenn ten TE Co. = 





iS 


Richards-Wilcox Canadian Co., Ltd. 
London, Ont. 
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which is here illustrated. This style 
of coat hanger has been made by 
other manufacturers for a number 
of years, but the Morgan Spring 
Company has only recently added it 
to its line. 

The products of the Morgan Spring 
Company are sold by all leading job- 
bers. 


Harris Adjustable Stalls 


The Harris Mfg. Company, Salem, 
Ohio, is making new adjustable frame 
stalls, which can be adjusted to length 
in one minute with the cow in the 
stanchion, 

The Harris adjustable frame stalls 
are made of genuine “Standard” 
weight steel pipes of large dimension 
measuring 1% inches outside. They 
are finished in aluminum with the 
stanchions in black. The stanchions 
and frames are fitted together before 
leaving the factory. 

They are made 3 feet 3 inches in 
width and wider. The cow is sure to 
put her head in the stanchion when 
she enters the stall. The stanchion 
hangs low and the cow has perfect 
freedom to card herself and chase off 
the fies. 

Curved pipe work at the bottom 
forms a high curb and keeps the cow 
from wasting feed. 

The frame is movable and can be 
raised or lowered. An improved arm 
support may be placed on either side 
of the frame so that the stanchions 
will stand in line with the frame. 


Hill New Model C Machine 


The G. E. Hill Mfg. Company, 58 
Marietta street, Atlanta, Ga., has 
placed on the market a new mode! C 
machine on a metal table, which com- 
bines all the features of the com- 
pany’s old types of safety razor blade 
and sharpening machines with im- 
provements of double friction drive 
on honing attachment, grease cup oil- 
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ing system throughout, driven by a 
drive, and with only one belt 
which is not crossed. 
achine is equipped with the 
Hill “Universa!” blade holder, which 
ho'’ds every make of safety razor 
blade om the market. Its capacity is 
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Harris adjustable frame stails 


from 50 to 75 dozen blades a day. 

Each blade receives the individual 
attention of the operator, and the ma- 
chine is so simply constructed that it 
can be operated by a boy or girl. It 
is electric driven and requires little 
current, and takes up a small amount 
of space, 


The “Krip” Trap 


The Oshkosh Trap & Novelty Com- 
pany, Oshkosh, Wis., is marketing a 
new rat trap known as the “Krip” 
trap. It is composed of two cages, a 
trap cage and a receptacle cage. The 
trap cage rests and balances on a 

















The Krip rat trap 


frame with a balance weight at the 
back end of the receptacle cage and 
has a trap door at the front of the 
cage that acts as a platform for the 
rat to step upon. When the rat en- 
ters, its weight causes the front end 
of the trap to drop, and trap door 
closes in-on the animal, a roller run- 
ning up the front of the door and 
holding it securely. This action also 
shoves the rodent along and rushes 
him into the receptacle cage, which 
also has a trap door. The front end 
of the trap cage then raises and the 
trap is set for the next victim. 

The receptacle cage can be de- 
tached and after making a catch the 
rats are easily disposed of and the 
trap is very easy to clean. In case 
the rat does not enter the receptacle 
cage at once the trap cage remains 
locked no matter where the rat may 
climb. The bait is placed in a screen 
pocket in the trap cage and is in open 
view, thus enticing the rat to enter. 
It is protected so that it cannot be 
eaten up. 

The “Krip” trap is made of the 
very best materials and will not rust. 
It will catch minks, gophers and 
weasels in addition to rats. 

Prices and further information may 
be obtained from the company. 


“Eclipse” Engines 


Fairbanks, Morse & Co., 900 South 
Wabash avenue, Chicago, are calling 
the dealers’ attention to the use of the 
small gasoline engines in building up 
business in engines, together with 
some of the uses to which the engines 
may be put, and some points in con- 
nection with their value as a help to 
the farmer. 

The “Eclipse” engine No. 2 pumps 
2000 gallons of water in an hour 
against an 80-ft. head and does it on 
two pints of gasoline. It works per- 
fectly in all sorts of weather and 
starts easily even if the water in the 
cooling hopper is frozen solid. 

The “Eclipse” can be easily de- 
tached from the pump and put to 
other small power uses, such as run- 
ning a washing machine, churn, ete. 

The “Eclipse” No. 1, with a capac- 
ity of 1000 gallons of water an hour, 
can also be put to many uses. 

Both sizes are furnished with or 
without a pump jack, as desired, and 
can be attached to any standard wind- 
mill pump. The removal of the en- 
gine from the pump for other work is 
very simple and involves only the 
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Type of “Eclipse” engine built by Fair- 
banks, Morse € Co. 


loosening of the few bolts which hold 
the engine to the pump platform and 
the pump. A ten-year-old boy can 
start and operate the No. 1 engine. 

Further particulars in regard to 
the “Eclipse” engines and the adver- 
tising campaign outlined may be ob- 
tained from the company. 

THE GARDINER SPECIALTY COMPANY, 
Cleveland, Ohio, is the manufacturer 
of Hollenbech’s metal court plaster, 
described in HARDWARE AGE April 2. 
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Novo Engines and Hoists 


The Novo Engine Company, Lan- 
sing, Mich., manufactures hoisting 
outfits that are economical and con- 

















No. 4 hoist with 10 hp. engine, reversible 
type 


venient for contractors’ work, trestle 
construction, building construction, 
ear hauling, sewer filling, bridge 
building, freight handling, ice han- 
dling, and similar work. 

The sturdy, trouble-proof construc- 
tion of the engine and hoist insures 
the long life of the outfit with a 
minimum expense for maintenance. 
The gears of the hoist are extra wide 
and heavy and of exceptional strength. 

The Novo engine, which furnishes 
the power, is of the vertical type, en- 
tirely self-contained, with the fuel 
supply in the base and the cooling 
water in a frost-proof jacket around 
and over the cylinder. The engine is 
so simple that it can be successfully 
operated by unskilled labor. It re- 
quires little attention while working 
and causes no trouble. 

The reversible outfits are regularly 
furnished with a sheave for carrying 
cable to operate a double platform 
elevator, and an auxiliary drum for 
elevating large pieces of material that 
cannot be hoisted on the elevators. 
The lifted load on the drum cable may 
be rapidly lowered by the release of 
the brake lever, or by the reverse of 
the clutch as may be required by the 
opening conditions. Either the sheave 
or the drum may be operated indepen- 
dently at the will of the operator. 
The sheave may be replaced by a nig- 
ger head if desired. 


Improvements in Beverage 
Coolers 


Cordley & Hayes, 8-10 Leonard 
street, New York City, are now manu- 
facturing their well-known and old- 
style water coolers in an improved 
manner, without the float valve; the 
supporting stands are now finished in 
oxidized copper instead of a brown 
enamel, which greatly enhances their 
appearance. 

The dispenser type of cooler for de- 
livering fluids at a palatable tempera- 
ture—for instance, iced tea and cof- 
fee, cherry drinks, ciders, etc.—now 
has a glass cover instead of metal top. 

There are also betterments connect- 
ed with the buttermilk cooler, the sale 
of which has increased largely; provi- 
sion is now made for an up and down 


dash instead of the former rotary mo- 
tion for agitating the buttermilk. Good 
results are best obtained in this type 
of cooler before drawing off the con- 
tents by a blending process for prop- 
erly mixing the elements of this drink, 
which otherwise would separate into a 
liquid of different densities. 

This dash is of retinned metal twice 
dipped in the pure molten tin to avoid 
the likelihood of future corrosion, 
making the cooler more hygienic and 
sanitary because the working parts 
are better qualified to withstand the 
lactic acid in the buttermilk. 


American Ring Bath Room 
Fixtures 


The American Ring Company, 
Waterbury, Conn., has added the fol- 
lowing new articles to its line of high- 
grade bathroom fixtures. 

These new articles, like the ones 
of older construction, are made of 


























From top to bottom the cuts are talcum 

powder holder, shaving brush holder, 

tumbler and soap a and wash cloth 
00 


solid brass, heavily nickel plated, and 
consist of a tumbler and soap holder, 
shaving brush holder, wash cloth bar, 
and talcum powder holder and wash 
cloth hook. 
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“Ketchum” Fly Trap 


The North Vernon Lumber Com- 
pany, North Vernon, Ind., is market- 
ing a new fly trap, made to hang on 

















“Ketchum” fly trap made by the North 
Vernon Lumber Company 


the outside of screen doors or win- 
dows, or wherever flies congregate. 
The trap is provided with the neces- 
sary hooks for attaching it to the 
screen, and weighs only 6% ounces. 

There is a small pan fastened at 
the bottom of this fly trap, in which 
the bananas or other fly bait is placed. 
The flies attracted to this point fly 
upward through the cone into the 
trap. The dead flies are emptied 
through the bottom on the right of 
the cone by means of a sliding door. 
The trap can be used outside of the 
screen as well as inside. 

The base is made of wood, the re- 
mainder of the trap is made of screen 
wire. The hight is 12 inches, the 
width 9 inches, with a depth at the 
bottom of 4 inches. The cone extends 
upward 5 inches, and the bottom open- 
ing is 2% x 5% inches. 


Evans’ Sprinkler Head 


The Merchant & Evans Company, 
Philadelphia, has placed on the market 
the Evans sprink- 
ler head to be 
used in connec- 
tion with auto- 
matic sprinkler 
systems for fire 
prevention and 
protection. The 
Merchant & 
Evans Company 
advises HaArp- 
WARE AGE that 
heretofore it has 
been impossible 
for the public to 
buy sprinkler 
heads except from the concerns manu- 
facturing sprinkler systems, and then 
they were sold only when an order 
was placed for a complete automatic 
sprinkler system. 

It will now be possible for those de- 
siring sprinkler systems to have them 
put in by their own mechanics and 
obtain the sprinkler heads from the 
Merchant & Evans Company. 

The Evans’ sprinkler head is of the 
most approved design and a patent 
has been applied for. 

















Evans’ sprinkler 
head 
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MISSISSIPPI DEALERS MEET 


Well-Attended Convention Is Held at 
Jackson 


bp Mississippi Retail Hardware Association 
met in annual convention at Jackson, Miss., 
on Tuesday and Wednesday, April 21 and 22. 
There was a good attendance of hardware mer- 
chants from all sections of the state. The chair 
was occupied by J. R. Chambliss of Laurel, Miss., 
as the president of the association, Ellis Hickman 
of Hattiesburg, Miss., recently resigned. John E. 
Sommers of Clarksdale, Miss., secretary of the as- 
sociation, was on hand. The National Retail Hard- 
ware Association was represented by E. E. Mitchell 
of Morrilton, Ark., the first vice-president, who 
delivered a fine and instructive address. 





John E. Sommers, who has resigned as secretary of the 
Mississippi Retail Hardware Association 


The following officers were elected for the ensu- 
ing year: 

President—J. R. Chambliss, Laurel. 

First Vice-President—D. E. Porter, Oxford. 

Second Vice-President—J. S. Blackwell, Bay 
Springs. 

Executive Committee—J. E. Swiney, Oxford, and 


Curtis Morgan, Columbia. 


Delegate to the N. R. H. A. Convention—J. R. 
Chambliss of Laurel. 

The treasurer’s report was read, audited and 
approved. The secretary’s report, which contained 
his resignation, was read and this portion was not 
upon. 

The following resolutions were adopted: 

Resolved, That we go on record as favoring a 
rate of one-cent postage on first class mail matter; 

That we express our thanks to the city of Jack- 
son, board of trade, Mr. H. P. Dye, manager of the 
Hotel Royal and the Jackson press for the many 
kindly acts of courtesy shown this association dur- 
ing our convention; 

That we endorse the National Retail Hardware 
Association building up a cash surplus; that we ap- 
preciate their last movement in establishing a 
price and service bureau, as well as the many other 
things that they have been doing from time to time 
to better our trade conditions; 

That we heartily endorse the Stevens bill (H. B. 
13,305) and memorialize our Senators and Repre- 
sentatives in Congress to give the same their sup- 
port; 

That we appreciate the work the Trades Rela- 
tions Committee are doing in helping to correct 
some trade evils; 

That we recognize and appreciate the improve- 
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ments being made in the Bulletin and ask our 
members to read every number; 

That we endorse the action of the N. R. H. A. 
for their generous aid to the retail dealer in giving 
him inside information in establishing for his con- 
venience the price and service bureau and commend 
it to our membership; 

That we earnestly ask all our membership to in- 
vestigate Hardware Mutual Insurance; 

Whereas, It has pleased God, the Father of all 
mankind, to remove from among us and to call unto 
Himself our faithful friend and co-worker, Walter 
Lann of the Lann & Carter Hardware Company of 
Aberdeen, Miss.; therefore, be it 

Resolved, That this association, in convention as- 
sembled, express its deep feeling of sorrow over the 
untimely loss of our friend; 

That we will miss his wise counsel and true 
guidance in the work of our association; 

That we extend to his firm and his family our 
deep sympathy with them in their great loss; 

That a copy of these resolutions be sent each to 
his firm and his family and be spread on the min- 
utes of our association. 


U. S. INTERESTS IN MEXICO 


Estimated American Property Is Worth 
$1,057,770,000 


OSEPH B. GILDER, in an article published in 

the New York Times Annalist, gives estimates 

of the amount of money invested in mines, rail- 

roads, Government securities, and all other sources 

of wealth in Mexico by Americans and citizens of 
other countries. 

A report issued by Consul Marion Letcher at 
Chihuahua estimates the American-owned property 
in Mexico at $1,057,770,000. The property of the 
Mexicans themselves is put at $793,187,242; that 
which is owned by British subjects, who rank 
second to Americans in Mexican holdings, is $321,- 
302,800. The British holdings are estimated far 
higher by the South American Journal, which put 
the British investments in Mexico on December 31, 
1913, at $780,525,000. 

The figures given in Consul Letcher’s report are 
based on tables prepared by William H. Seamon, a 
mining engineer, formerly of Chihuahua, who com- 
piled his estimates from Government and State 
reports, directories, La Mexiquo, the Mexican Year- 
Book, and all the most reliable sources available. 
It is considered the most nearly accurate estimate 
for 1912, and foreign holdings are hardly likely to 
have increased in the troublous times since then. 
Here are Mr. — detailed estimates: 





Classification merican English Mexican 
Railway stocks ..... $936 464,000 $81, O37, 800 $125,440,000 
Railway bonds ..... 408,926,000 87,680,000 12,275,000 
Bank stocks ........ 7,850,000 5. 000,000 31,950,000 
Bank deposits ...... eee ‘scie«- 161,963,042 
Pee ee eee 223,000,000 43,600,000 7,500,000 
Smelters eS ar ena OS —ea_—aee ee 7,200,000 
National bonds ..... 52,000,000 67,000,000 — 000, "000 
Timber lands ....... 8,100,000 10, 300,000 5.600, 000 
A 3,150,000 ,700,000 14.000, 000 
PATNA wesc cccccscees 960,000 "760, 000 47,000,000 
LAVOG GOOGK <eicecwcsc ee... ne wete 47,450, 000 
Houses and personal 

property .......... 4,500,000 680,000 127,020,000 
ESS Pe ee 450,000 6,000,000 
Soap factories, etc... See." ~ éweeee 2,780,000 
yea a PE me 4,712,000 
POG un cwesics 600,000 a Pe 2,822,000 
Factories, miscellane- 

CGE cutmawation cans 9,600,000 2,780,000 3,270,200 
Tramways, power and 

electric light plants 760,000 8,000,000 5,150,000 
Stores, wholesale... .. 2,700,000 110,000 2,800,000 
Stores, retail ........ 1,680,000 30,000 71,235,000 
Oil business ........ 15, 000, 000 10,000,000 650,000 
Rubber industry .... teas. ~ geneesd 4,500,000 
Professional outfits... 3, ‘600, 000 850,000 1,560,000 
SIG OIIS Sk os wees 4, 000, ae ow 2,000,000 
TORE io ub eNews o ala time, ay ay ay ity 000 

* Cs ie he a 260, "000 wae | 730,000 
Institutions, public and 

semi-public ....... 1,200,000 125,000 74,000,000 

 vcscns eax tae $1,057,770,000 $321,302,800 $793,187,242 
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Are You Satistied With 
Your Saw Profits ? 


Your fixed expenses go on just the same whether you 
are making a profit of twenty-five cents, fifty cents 
or even more on each Saw sale. 

Then why not sell a line of Manufacturers Brand 
Saws that pays the biggest legitimate profit and that 
helps to build up your reputation for selling depend- 
able merchandise? 


tkins & Saws 


are intrinsically worth more. SILVER STEEL is actually the 
finest steel that has ever been used in Saw Blades. On account 
of this fact, together with their scientific and exclusive construc- 
tion, they are in a class by themselves. A class where you need 
fear no competition—where you can ask and receive a fair profit. 


Ask any carpenter who has used an ATKINS SILVER STEEL 


SAW. He'll tell you that they are the “Finest on Earth.” 
Any Atkins Dealer can advertise his Saw stock 
without costing him one cent. Our co-operative 
methods and selling helps are a “cinch” for the 
progressive merchant who wants to do some good 
effective advertising. A post card addressed to 
our Advertising Dept. at Indianapolis will bring a 
hearty response. 

If you are not now selling ATKINS SILVER STEEL 
SAWS, there is yet time to put them in stock for 
the Spring demand. Write to-day to the nearest 
address below and we'll tell you how and where 
to buy them to the best advantage and will interest 
ourselves in “Helping You to Sell.”’ 

The Atkins line includes not only Hand, Rip and Panel Saws, 
but a “Perfect Saw for Every Purpose,’” such as WOOD 
SAWS, COMPASS, KEYHOLE, BACK, PRUNING, 
BUTCHER, HACK SAW BLADES and so forth, as well as 
TROWELS, CORN KNIVES and a big line of Specialties and 
Saw Fitting Tools. Write for our catalog. 


Atkins Always Ahead! 
E. C. Atkins & Co., Inc. 


The Silver Steel Saw Peeple 


Home Office and Factory, Indianapolis, Ind. 
Canadian Factory—Hamilton, Ont. 
Branches carrying complete stocks in the following cities. Address 
E. C. ATKINS & CO., Inc. 

Atlanta, Minneapolis, Portland, Ore., Vancouver, B. C. 
Chicago, New Orleans, San Francisco, Sydney, N. S. W. 
Memphis, New York City, Seattle, 

Messrs. John Shaw & Sons, Wolverhampton, Ltd., Wolverhampton, England, 
Agents for Great Britain. 
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The Mexican Government controls some of the 
railroads, and on these lines the Government holds 
some 501% per cent. of the stock. Of the securities 
of privately owned lines, American capital holds 
by far the largest amount, with the English coming 
second. Investments in oil have been increasing- 
ly large even since the series of revolutions began 
—perhaps because Tampico and Tuxpam, the prin- 
cipal oil districts, are near the coast, and so until 
recently were fairly safe on account of the proxim- 
ity of American warships. Dr. James Douglas, 
who is one of the highest mining authorities in the 
United States, and knows more about the mining 
situation in Mexico than probably any one else, 
estimates that altogether about 1100 or 1200 mines 
are under foreign control, of which Americans con- 
trol 57 per cent. Mexico leads the world in the pro- 
duction of silver, is second only to the United 
States in copper, and comes fifth in gold and lead. 
Americans are said to hold in their hands about 
three-fourths of the Mexican copper output and al- 
most all of the lead. 

French residents of Mexico have recently been 
trying to arouse European investors to take action 
in their own interests, and in a document which 
they have issued claim that the French invest- 
ments in the country amount to over $1,000,000,000. 
Mr. Seamons’s report, however, allows France only 
$143,446,000. French holdings are heaviest in na- 
tional bonds, in bank stock, where they hold almost 
as much as the Mexicans, and twice as much as all 
other foreign nations, and in stores. But their en- 
tire investment is quite insignificant in comparison 
with the enormous amount of American and British 
money that has been put into railroads and mines. 

Of these great American investments most have 
already suffered very heavily on account of the 
series of revolutions and the national prejudice en- 
gendered by them. The Southern Pacific has been 
unable to complete or operate the lines on which 
it had already spent some $40,000,000, the Mexican 
& Northwestern had just completed a new line when 
the tie-up came, and the National Railway has been 
reduced to the point where its earnings were al- 
most annihilated and interest on its bonds had to 
be paid by the issue of additional securities. Min- 
ing interests have also suffered very heavily, in 
fact, the only American mine owners who seem to 
have been able to keep on working at something 
like the former rate are those who have made a 
policy of employing as few Americans as possible, 
and making the peons their friends, allies and em- 
ployes. In fact, the losses already suffered have 
been heaviest, on the whole, in exactly the fields in 
which American are most heavily interested. How 
the investments of various nations will be affected 
by possible future military operations is, of course, 
a matter of conjecture. 

Meanwhile a sidelight on the shrinkage in the 
value of Mexican investments caused by the con- 
stant war is shown by figures on the trade of the 
nation in the first five months of the fiscal year be- 
ginning July 1, 1913, as compared with a similar 
period in 1912. Exports dropped from $140,611,- 
483 to $103,970,160 and imports from $77,478,706 
to $71,824,368. And the rate of shrinkage was 
greater in the last month of the period treated than 
in any before. The United States took about three- 
fourths of the exports of Mexico in November, 
1913, and supplied something over 50 per cent. of 
the imports. 


THE BUCKEYE ALUMINUM COMPANY, Wooster, Ohio, 
has just completed an addition to its factory, in the 
form of an L, 65 x 100, two stories. The company 
has also erected an office building, 30 x 60. 
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METAL TRADES ASS’N MEETS 


Successful Convention Is Held at 
Worcester, Mass. 


HE National Metal Trades Association held its 
sixteenth annual convention at the Hotel Ban- 
croft, Worcester, Mass., April 21 and 22. Worces- 
ter hardware manufacturers were prominent among 
those in attendance at the convention. 

Among the subjects discussed at the convention 
were industrial education, safety and sanitation, 
scientific management, industrial organization and 
labor legislation. All of these topics were discussed 
by prominent speakers. The members of the as- 
sociation were welcomed to Worcester by George 
M. Wright, mayor of Worcester, who is president 
of the Wright Wire Company. | 

The association passed a resolution protesting 
against the enactment of further laws affecting 
manufacturing, mercantile, railroad or banking 
corporations, and especially against House Bill 
15,657, commonly known as the Clayton bill. 

The following officers were elected: 

President—Herbert H. Rice, Waverly Company, 
Indianapolis, Ind. 

First Vice-President—L. H. Kittredge, Peerly 
Motor Car Company, Cleveland, Ohio. 

Second Vice-President—George Mesta, Mesta 
Machine Company, Pittsburgh, Pa. 

Treasurer—F. C. Cadwell, H. W. Cadwell & Son 
Company, Chicago, III. 


IN FAVOR OF FIXED PRICES 


New York Retailers Hold Well-Attended 
Mass Meeting 


é aod the principle of price maintenance is pop- 

ular among retail merchants of the metropol- 
itan district was emphatically proven by the large 
audience which attended the big Stevens bill rally 
in ASolian Hall, New York City, last Friday even- 
ing. 

Probably never before have retail merchants in 
all classes so spontaneously turned out in favor of 
a piece of mercantile legislation and the unanimity 
which encouraged and applauded the speakers and 
finally united in the passage of the prepared legisla- 
tion proved beyond all question that retailers of the 
independent type want to be protected from price 
cutters. 

Dr. W. C. Anderson, president of the New York 
Pharmaceutical Conference, presided and the speak- 
ers were Ellis L. Howland, Congressman Herman A. 
Metz, Alfred D. Woodruff, food supply expert of 
the New York Association for Improving the Con- 
dition of the Poor; J. Leyden White (Joel Blanc), 
the Washington correspondent, and Nicholas Ehr- 
lich, president of the Independent Retail Tobacco- 
nists’ Association of America. 

The audience was thoughtful and appreciative and 
at points warmed to enthusiasm over the proposi- 
tion. At the conclusion of the meeting a strong 
resolution was unanimously adopted. 


Wants to Buy a Store 


9 Avenue B, 

Schenectady, N. Y., April 25, 1914. 
I AM thinking of going in the retail hardware 
business and am looking for a good location. 
Would prefer Eastern New York, but am not tied 

down to any city, town or state. 

Do you know of such a location in any city or 
town of 10,000 or over or any dealer wanting to sell 

right for spot cash. ERNEST H. WITBECK. 
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Trinidad Asphalt Lake 


Talk quality 
to your customers 


They can’t afford to buy cheap roof- 
ing—it is the costliest kind of roofing in 
the end. 


And you can’t afford to sell cheap 
roofing—you’ve got to steer clear of dis- 
satisfied patrons, which cheap roofings 
are likely to produce. 


rs 





has the quality of genuine natural asphalt, from 
which it is made. Natural asphalt is unequaled 
as a lasting waterproofer. It gives Genasco 


Sand a CT vigorous resistance to rain, sun, wind, snow, 
heat, cold and fire. It doesn’t crack and leak. 





And the Kant-leak Kleet does away 
with cement and prevents seam-leaks. 











Genasco quality makes for real 








T h } The bigness of 
Cc oo Sandpaper economy. And economy for customers 
; is not solely a makes more trade for you. 

B 1 a matter of size; its Order Genasco from your jobber. 
bigness consists in : Write us for full information and 

S n d its value. TE canes 

a The user finds t; A The Barber 

that every stroke ae SS Asphalt 


Paving Co. 


Largest producers in the world 
of asphalt and ready roofing 


Philadelphia 


1o) 
© 
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results in results! 
U. S. Sandpaper 


satisfies the man 
Value it sells to. 


SF Bes SR 
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He buys it the 
second time, too. 
See your jobber. 
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Valve Grinder for Ford Car 


To grind valves on a Ford car 
you must apply a quarter circle 
power rapidly on the valve top. 





Ford valve grinder 


Two holes drilled in the valve top 
are engaged with the two pins on 
the grinder and ten minutes’ work 
makes your engine smooth and 
quiet. It is equipped with a wooden 
top and has a handle that folds 
down. It is made of the finest steel 
and retails for 50 cents. 
tured by the Frank Mossberg Com- 
pany, Attleboro, Mass. 


Ignition Wire Assembly for 
Ford 


The ignition wire assembly for 
the Ford car consists of four dif- 
ferently colored primary wires for 
connecting the timer with the coil 
on a Ford motor. It is enclosed in 
loom, with eye terminals soldered 
on. The assembly also includes 
four secondary or high tension 





Ignition wire assembly for Ford 


spark plug wires of the proper 
length to reach from the respective 
cylinders to the connections on the 


Manufac- . 


dash, with eye terminal soldered 
on one end and clip terminal on the 
other. Retails for $1.25. 


E. G. Channel and Diamond 
Bar Bumpers 


In design, sturdiness and work- 
manship, the E. G. bumpers are on 
a par with the highest type of 
chassis construction. These bump- 
ers are provided with a neat and 
positive clamping device, which ob- 
viates the drilling of holes in the 
chassis frame. These bumpers are 
adjustable to the width of the 
chassis and the height of the lamps. 
They can be attached to any posi- 
tion on the frame so that the bars 
will clear the tires. The springs 
that take up the shock are con- 
cealed in telescopic tubes. These 











E. G. diamond 
bar bumper 


E. G. channel 
bar bumper 


types of bumpers will fit almost any 
makes of cars with channel frames 
and can be attached by anyone with 
the aid of a wrench. The channel 
bar bumper is finished in all black, 
brass bar with black fittings, or 
nickel bar with black fittings. Re- 
tail prices range according to thick- 
ness of bar, and finish, at from $10 
to $17.50. The diamond-shaped bar 
bumper has an exceptional mechan- 
ical merit, owing to the stiffened 
four corners, which make it difficult 
to bend the bar. It is finished off 
with steel end plugs, bearing the 
E. G. trademark for identification. 
Its total weight is 20 pounds. Fur- 
nished finished in all black, brass 
bar with black fittings, or nickel 
bar with black fittings, retailing 
at from $10 to $15. 
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Mossberg Socket Wrench 


Set 


The Mossberg socket wrench 
set No. 15 is for the exclusive use 
on Ford cars and completely covers 





Mossberg socket wrench set 


all adjustments that are to be found 
on these cars. The set is packed 
either in a wooden or fibre box and 
contains ratchet socket wrench, 
tubular extension bar, universal 
joint, screw driver bit, spark plug 
socket, and nine regular, mottled, 
thoroughly hardened pressed steel 
sockets, fitting standard sizes of 
screws, nuts and bolts. Retails at 
$5.70 per set. Manufactured by 
the Frank Mossberg Company, 
Attleboro, Mass. 


Piston Ring Remover 


The piston ring remover is the 
only tool that will enable a motorist 
or repairman to easily remove 
piston rings without breaking or 
distorting them. Rings are evenly 
expanded into a circle of larger 
diameter by this handy device, 
which eliminates the previous un- 
handy method of removing piston 
rings by using broken saw blades 
and other crude means, which 





Piston ring remover 


cause the destruction or distorting 
of many piston rings. The retail 
prices of this device vary according 
to sizes of pistons for which it is 
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Guaranteed Profit 


SHARP 
SPARK 
PLUGS 


There’s a 




















Plugs for the auto 
in summer, plugs 
for the auto in win- 
ter, plugs for the 
motor-boat, plugs 
for the motor-cycle, 
plugs for the sta- 
tionary engine, and 
a special plug for 
the Ford car. 


There's a _ good 
proit and no 
chance for loss in 
Sharp Sparks. The 
Fair-Play Dealers’ 
Protective Offer 
makes them Good 
as Gold on your 
shelves. Better in- 
vestigate today — 
use the coupon. 















THE SHARP 
REGULAR, showing 
the famous’ Sharp 
Mica Insulation. Guar- 
anteed for one year. 





The plug 
with the 41,000-mile 
record to tell your 
customers about. 















Here’s a profit waiting for you, absolutely without risk on your part. 
EVERY UNSOLD SPARK PLUG YOU PURCHASE OF US 
CAN BE RETURNED TO US AT ANY TIME FOR THE FULL 
PURCHASE PRICE. 


Write for all the details Now 


This is the famous Sharp Good-as-Gold Guarantee that 
makes the Sharp Spark Plug the Hardware Mer- 


chants’ favorite. Illustrated folder free on 
request. 














Please forward illustrat- 
ed folder and full details 
of DEALERS’ PROTEC- 

TIVE GUARANTEE. 










PRE. a ocebivdesdivccwesevent 
THE SHARP SPARK PLUG CO. 
3388 Broadview Road Nia i i sa eS 
Cleveland, Ohio 
All Sharp Spark PE. + acct desatda ketene 
Piugs are licensed 
under Canfield 
Patent. Se re BOGGS 6 cect (3388) 
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intended: For pistons up to 6 
inches in diameter, $1.50; for 


pistons from 5 inches to 10 inches 
diameter, $3; for pistons from 8 
inches to 12 inches diameter, $5. 
Manufactured and distributed by 
the Motor Car Equipment Com- 
pany, 55 Warren street, New York 
City. 


“Ferro” Rowboat Motor 


The Ferro Machine & Foundry 
Company, 520 Hubbard avenue, 
Cleveland, Ohio, has just perfect- 
ed a “Ferro” rowboat motor. 

This little marine engine has 
bearings that are removable and 
interchangeable, permitting easy 
replacement. There is a priming 
cup in the cylinder which makes 
starting easy and certain, and a 
drain cock in the crank case. It is 
fitted with a combination exhaust 
manifold and muffler and a de- 
pendable rudder. The propeller is 
weedless, and has a wide range 
of depth adjustment. A _ brass 
strut protects the propeller so that 
the motor can be used in shallow 
water or beached without danger 
of injury. 

The “Ferro” rowboat motor can 
be attached to any boat without 
tools, and without marring the 
boat in about a minute, and it can 
be taken off just as quickly. 

















“Ferro” rowboat motor 


It can be kept in a room, boat 
house or automobile. It only 
weighs 50 pounds and carries like 
a satchel. It is equipped with a 
standard float-feed carburetor, a 
Bosch spark plug and magneto 
and can if desired be equipped 
with waterproof batteries. 


GEORGE W. HARDY, manager of the 
Brown Roberts Hardware & Supply 
Company, of Alexandria, La., died in 
New Orleans. 


Mossberg Universal Valve 
Grinder 


The Mossberg Universal auto 
valve grinder No. 610 is a step fur- 
ther beyond the original idea of 
valve grinding by the garage me- 
chanic. The average automobile 
mechanic grinds a valve on an auto- 





Mossberg Universal valve grinder 


mobile motor by inserting a screw 
driver in a valve top slot, and then 
proceeds to twirl the handle be- 
tween the flattened palms of the 
hand. With a simple motion of the 
knurled handle, the Universal valve 
grinder will give twice the efficiency 
in half the time. It is made of the 
finest tool steel and retails for $2. 
Manufactured by the Frank Moss- 
berg Company, Attleboro, Mass. 


E. G. Electric Lighting 
. Outfit 


The E. G. electric lighting outfit 
is an already assembled electric 
lighting outfit expressly manufac- 
tured to be applied to a Ford car. 
As the Ford comes from the factory 
without electric lighting equipment, 
this outfit is in much demand, for 





E. G. electric lighting outfit 


Hardware Age 


the lighting of most all cars is by 
electricity, and the Ford car is no 
exception to this method of light- 
ing. The E. G. electric lighting 
outfit No. 3 for Ford cars, consists 
of one pair of reflectors, one pair 
of Edison screw type sockets, one 
set of complete wiring enclosed in 
loom, with terminals attached, one 
ground wire with one terminal 
soldered on and one hard rubber 
lever switch. The outfit with 8-inch 
reflectors retails for $3.40, with 
nickeled reflectors; $3.50 with sil- 
ver reflectors. The outfit with 
9-inch reflectors retails for $3.50 
with nickeled reflectors, and at 
$3.60 with silvered reflectors. 

The Eclipse grademeter, E. G. 
channel and diamond bar bumpers, 
ignition wire assembly for the 
Ford car and the E. G. electric 
lighting outfit for the Ford car are 
the products of Emil Grossman 
Mfg. Co., Inc., Bush Terminal, 
Brooklyn, New York City. 


Maxim Silencer for Ford 


The Maxim silencer for the Ford 
car is the newest product of the 
maker of the silencer for rifles, 
Hiram Percy Maxim. The accom- 
plishments of the Maxim silencer 
on a Ford car are many that soon 
will return to the owner its cost. 
Its main advantages are in saving 
fuel and power, which are lost by 
the ordinary muffler, causing back 
pressure and diminishing the en- 
gine upkeep cost. The Maxim 
silencer can be installed by any 
person without mechanical skill. 
The two bolts that hold the present 
Ford muffler in place are used to 
attach the Maxim silencer, conse- 
quently necessitating the removal 
of only two nuts. The noise caused 


PATENTED 





Maxim silencer for Ford car 


by the exhaust of the motor pass- 
ing into the air is eliminated by 
the Maxim silencer. Also the noise 
created back at the exhaust valves 
of the motor is silenced. By the 
use of the Maxim silencer the Ford 
motor will respond to the full vol- 
ume of each charge of gas and pick 
up speed much quicker. It cannot 
be exploded by a back fire from the 
motor. Retails for $6. Manufac- 
tured by the Maxim Silencer Com- 
pany, Hartford, Conn. 
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A Good Old Standby 





















IF Make your store 
Af the centre of 


Weed 


Anti-Skid 


hain 


activity 











: O you display Weed Chains in 
| your windows ? Do you take 
| advantage of every oppor- 
: tunity to remind the motorists in your community that your 
| store is the hub around which Weed Chain activity whirls ? 


If you will only say the word, our Advertising Department will explain 
what “‘Weed Service for Live Dealers” really means in dollars 
and cents to you. We have Papier-mache tires, 30x3%, on which 
you can display our chains in your windows, and attractive 
cards, booklets, etc., on which we will imprint your name and 
address. All you have to do is to invest one cent in a postal card 
on which to assure us that you really desire to “‘Make your store the 
center of Weed Anti-Skid Chain activity” in your community. 








: Awaiting your valued inquiry, we are, yours for co-operation, 


Weed Chain Tire Grip Company 


28 Moore Street’ - - - - - New York 





Manufactured for Canada by Dominion Chain Company, Limited; Main Office, Shaughnessy Bldg., Montreal, Canada 














-* 
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Exporters Listen to Talks 


EMBERS of the American Manufacturers’ Ex- 
port Association assembled at the Whitehall 
Club, 17 Battery Place, New York, Thursday after- 
noon, April 23, for the cusomary monthly luncheon. 
H. W. Ross, president of the National Marine 
League, said that the manufacturing plants in 
America, working to full capacity, are capable of 
making in 90 days all that the people of the United 
States will normally consume in 365 days. «Ideal 
efficiency and economical management demands full 
time and full force in factories, but our total ex- 


| ports,- large as they are, are but approximately 


$2,500,000,000 annually, of which a_large propor- 
tion is raw cotton, farm products, etc., unmanu- 
factured. The reduction of tariff rates will compel 
many manufacturers to study keenly how to get 
what they are now making or what they can manu- 
facture suitable for foreign trade out of the coun- 
try, or be compelled to quit, in many instances. 

E. A. Brand, associate chief of the Bureau of 
Foreign and Domestic Commerce at Washington, 
emphasized the importance of packing, marking, 
correct postage on mail matter, proper addressing, 
the preparation of trade literature in a language 
that the foreigner can read and understand, the 
protection of patent rights and trade marks and 
many other details, which must be mastered to suc- 
ceed. He called particular attention to care in 
filling orders here for foreign merchants. Care- 
lessness and indifference in this respect among 
some inexperienced manufacturers militate against 
a profitable trade. The foreign buyer declines to 
accept one article when another has been ordered. 

Charles F. Hatfield, field secretary of the Panama-~ 
Pacific International Exposition at San Francisco, 
made an instructive address, beginning with the 
statement that 80 per cent. of the construction is 
now done and that the exposition will not only 
surely open and be ready on time, but ahead of 
time. They expect to be surely ready for the in- 
stallation of exhibits by August 1, next, but more 
probably early in July. 

With regard to the National Foreign Trade Con- 
vention in Washington, May 27-28, the president, 
C. E. Jennings, said that replies had been received 
from one hundred out of two hundred invitations 
sent to commercial bodies, which will send delegates 
coming from all sections of the country. 

H. W. Ross, president of the National Marine 
League, made a particularly effective address on 
the imperative necessity for a merchant marine. 
There will doubtless be a time set for a more ex- 
tended talk by him in the near future on this very 
important subject. 


Tenk Hardware Company’s Catalog 


S ieee Tenk Hardware Company, Quincy, IIl., 

wholesale distributors of hardware, sheet 
metals, cutlery, sporting goods, etc., the business 
of which was established in 1865, has just issued a 
very compact and handy, illustrated, descriptive 
catalog, which the company believes is unique in 
the field of local jobbers. 

While not attempting to cover the innumerable 
lines of the big jobbers, there has been listed, it is 
said, the goods any hardware merchant in that 
trade zone can profitably handle. 

Leading features are the arrangement of illus- 
trations and type matter, so as to note and com- 


prehend quickly. Particular attention has been - 


given to fuller descriptions on important merchan- 
dise, with which the retailer and consumer are 
often less familiar, together with many selling sug- 
gestions throughout the book. 
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Coming Hardware Conventions 


ALABAMA RETAIL HARDWARE ASSOCIATION, Mont- 
gomery, May 5, 6 and 7. Secretary, J. D. Martin, 
Wetumpka, Ala. 


ARKANSAS RETAIL HARDWARE ASSOCIATION, Little 
Rock, Ark., May 5, 6 and 7. Secretary, Grover T. 
Owen, Little Rock, Ark. 


FLORIDA RETAIL HARDWARE ASSOCIATION, Gaines- 
ville, Fla., May 6 and 7. G. E. Noblit, Tarpon 
Springs, Fla., secretary. 

NATIONAL RETAIL HARDWARE ASSOCIATION, In- 
dianapolis, Ind., May 19, 20, 21 and 22. Secretary, 
M. L. Corey, Argos, Ind.:- . 


GEORGIA RETAIL HARDWARE -ASSOCIATION, at Sa- 
vannah, Ga., May 26, 27 and 28. Secretary, John L. 
Moore, Madison, Ga. 


AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION in Cleveland, in May. Secretary, John 
Purdie, Marbridge Bldg., New York. 


SOUTHERN HARDWARE JOBBERS’ ASSOCIATION, 
Greenbrier Hotel, White Sulphur Springs, W. Va., 
June 9, 10, 11 and 12. Secretary, John Donnan, 
Richmond, Va. 


Francis H. Glidden Retires 


A? the last annual meeting of the Glidden Varnish 

Company, Cleveland, Ohio, Francis H. Glid- 
den, its founder, and who for thirty-one consecutive 
years had filled the office of president, sprung a sur- 
prise on the board of directors by tendering his 
resignation. 

In so doing and in words of deep feeling Mr. 
Glidden expressed his gratitude to those present 
for the many years he had been honored with their 
confidence in the management of the company’s 
business. He made it clear that the prosperity of 
the Glidden Varnish Company was due more to the 
able assistance and co-operation of the competent 
young men and his four sons who had given so 
faithfully the many years of their best services in 
the upbuilding of the company. 

Mr. Glidden, who is now past eighty years of age, 
but still active and enjoying good health, said it 
was time to give way to the merits of the younger 
element and declined to be re-elected president. The 
board of directors in appreciation of the long service 
rendered by Mr. Glidden created the new office of 


“chairman of the board of directors,” to which office 


he was unanimously elected. The following officers 
were then elected, namely: 

President, Fred A. Glidden; vice-president, F. K. 
Glidden; treasurer, W. J. Glidden; secretary, R. S. 
Leonard. 

The new president is not only popular with all his 
associates in the business but also with the trade 
he has so vigorously helped to build up. 


N. E. Jobbers Discuss Costs 


LLOWING a dinner at Young’s Hotel, Boston, 
Tuesday evening, April 21, the New England 
Iron and Hardware Association listened to carefully 
prepared papers on “The Cost of Doing Business’”’ 
by Fred. L. Greely, treasurer of the Herrick Com- 
pany, Boston; Austin H. Decatur, president, Deca- 
tur-Hopkins Company, Boston, and Charles W. 
Henderson, secretary, Arthur C. Harvey Company, 
Boston, after which there was an animated discus- 
sion participated in by a number of the members 
and guests, both manufacturers and jobbers. 
The meeting was well attended and enthusiastic. 




























April 30, 1914 HARDWARE AGE 


ELECTRIC WARNING SIGNAL 








The Sparton warns! It doesn’t make pretty 
music, nor work pretty often—it warns! 


Its clear dominant note crystallizes the hesi- 
tant pedestrian’s thought—it makes him move. 





; And since it warns him in good time, he 
holds no grudge against the autoist. 


Sparton is made in a size to “‘fit’’ every car 
and every motor boat. 


It doesn’t stay in stock. 


Write. 
Prices from $7.00 to $15.00. 


The Sparks-Withington Co. 


Jackson, Michigan, U. S. A. 
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Personal 


GARWooD M. MERWIN AND ROGER P. BROWN have pur- 
chased the interests of the late S. F. Dickerman in the 
Dickerman & Pond Company, Winsted, Conn. Mr. 
Dickerman and Mr. Merwin purchased the interests 
of G. H. Pond in 1903, when Mr. Merwin came to 
Winsted from New Milford. Mr. Merwin has been 
associated with C. M. Beach, also with the Farist Steel 
Company, of Bridgeport, and the E. S. Wheeler Com- 
pany, of New Haven. Roger P. Brown returns to 
Winsted from the Corbin Screw Corporation, one of 
the divisions of the American Hardware Corporation, 
where he has spent the last four years. Previous to 
going to New Britain he was connected with the Dicker- 
man & Pond Company for a decade. The Dickerman 
& Pond Company carries a large assortment of shelf 
and heavy hardware iron and mill supplies. 


FREDERICK ROBINSON, vice-president of the J. I. Case 
Threshing Machine Company, Racine, Wis., since 1897, 
has resigned and will spend several years in travel in 
foreign countries. Mr. Robinson is a brother-in-law 
to Frank K. Bull, president of the company, and son- 
in-law to Stephen Bull, founder of the company, who 
died recently. 


JAMES A. FARRELL, president of the United States 
Steel Corporation, is taking his first vacation in three 
years, having sailed last week on the Cunarder, Lusi- 
tania. He will spend his holiday in Europe, (prob- 
ably putting in a large part of the time for the com- 
pany’s interest as usual), and expects to return to the 
United States about May 22. 


J. M. Topper, formerly with the Berkeley Electric 
Cooker Company, Berkeley, Cal., has returned to his 
former position as secretary and treasurer of the 
Victor Mfg. Company, Leavenworth, Kan. 


SAUNDERS NORVELL writes HARDWARE AGE that he 
has just taken a flying trip through Italy and will be 
in New York City by May 1. 


HARDWARE AGE has received cards from Mr. and 
Mrs. L. P. Jacobs, announcing the birth of Lyda Chris- 
tal Jacobs, on April 6, 1914, at Paris, Ark. 


Obituary 


ALBERT C. TERRY, a well known Chicago business 
man, formerly in the hardware trade, died at Santa 
Barbara, Cal. Mr. Terry was 65 years old, and had 
lived in Chicago for more than 40 years. 


WILLIAM T. Brown, of the firm of W. C. Redder & 
Co., hardware dealers, died at his home, Chelsea, Mass., 
aged 46. Mr. Brown was a native of New Brunswick. 
When he went to Chelsea he entered the employ of S. S. 
Tukey & Co. as a clerk, and remained with the firm 
for many years, being one of the partners for a time. 


GEORGE B. WINTERS, a2 member of the Winters’ hard- 
ware firm, died at his home in Reading, Pa., aged 30. 


BLASINS RYNER, aged 29, for the past few years a 
successful hardware dealer in New Glarus, Wis., com- 
mitted suicide recently. 


PATRICK TERNAN, a retired hardware dealer, died at 
his home, in Brooklyn, N. Y., aged 84. 


EUGENE J. CAROLAN, who had been engaged in the 
hardware business in Brooklyn, N. Y., died at his home, 
aged 45. 


J. GEORGE PREISS, aged 96, a hardware merchant, 
died at his home, Grafton, W. Va. 


JOHN HENRY GETTLEMAN, well known in the hard- 
ware trade, died at his home in Pittsburgh, aged 58. 


GLENN O. DAMON, a prominent hardware merchant 
of Leonidas, Mich., died at his home of pneumonia. Mr. 
Damon was 42 years old. He is survived by his widow. 


THE JOHNSON O1L STOVE CoMPANy, Mt. Vernon, III., 
will soon be in the market for all kinds of ornaments 
and trimmings for their new oil stoves. Catalogs and 


price sheets will be appreciated from manufacturers of 
these parts. 
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Change in Shuman Agency 


Py Aswan AGE is informed by Mr. R. R. Shuman 

of Chicago that the partnership which has ex- 
isted since March 1, 1913, under the name of the 
Shuman-Booth Company was dissolved Apri! 13, 
Mr. Shuman buying out the interest of Carl H. 
Booth in the partnership. Mr. Booth retires to be- 
come vice-president of the Metallurgic Engineering 
Company, Chicago, patentees and builders of elec- 
trical melting furnaces. 

Mr. Shuman has organized a stock company, with 
$20,000 capital, to carry on the new business under 
the name of the Shuman Advertising Company, 
with headquarters at 620 Westminster building, 
Chicago, the headquarters of the old company. The 
old organization will remain intact, and with the 
increased capital which this move gives it is ex- 
pected to play a still larger part in trade and tech- 
nical journal advertising of the United States as 
well as carrying on a general advertising agency 
business. 

Mr. Shuman states that during the last twelve 
months his company has expended for clients in 
trade and technical journals over $300,000, and that 
the profitableness of that expenditure to his clients 
is the best possible confirmation of a theory which 
he long exploited in the public press and from the 
lecture platform, that trade journal advertising can 
be made to pay by the use of the right kind of 
copy. His whole theory of advertising is that the 
value of a medium can be measured only by the pur- 
chasing power of the readers of that medium for the 
thing advertised. 

Mr. Shuman’s faith in trade and technical jour- 
nals is illustrated in the folowing quotation from an 
address which he made before the Yellow Pine 
Manufacturers’ Association in New Orleans: 


“The man who treats a trade journal publisher 
as a respectable mendicant to whom something must 
be given—who looks upon trade journals merely as 
institutions which must be supported for the good they 
do—misses the whole point of the thing. 

“Trade journal advertising is not digging down and 
giving money; it is reaching out and getting money— 
reaching the minds and hearts and pocketbooks of men 
who have money and who want to make more money 
out of that money by spending it for your products. 

“Any man of you who gets that true conception of 
the trade journal as a great central market place to 
which its readers may go, money in hand, will stop 
giving the publisher little standing cards, because they 
like him as a man; will see beyond such small person- 
alities and will sense the tremendous buying power of 
the audience he offers, and talk to that audience with 
such compelling force that they will read and remem- 
ber and respond. 

“Trade journal advertising is not a contribution— 
not an expense; but, rightly done, is a sound and pay- 
ing investment that yields dividends far beyond its 
cost.” 


New Quarters for Wire Company 


‘HE American Steel & Wire Company, Chicago, 
Ill., is now located in the new’ Continental & 
Commercial National Bank building at the corner of 
La Salle and Adams streets. 

The merchants’ trade department will be located 
in room 1481. 


THE STANDARD RULE COMPANY, of Flint, Mich., 
which has been engaged in the manufacture of steel 
tapes and rules in a small way for the past two years, 
finding the business was not a paying venture, has sold 
its entire assets and trade name to the Lufkin Rule 
Company, of Saginaw, Mich. 
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HARDWARE 





STARTING RIGHT 


When you realize the 
profit you can make 
selling automobile lubri- 
cants, make sure you 
choose 


ARRIS 
OILS 





TRADE MARK REG. U.S. PAT. OFF. 





GREASES 


They have been 
America’s Leading 
Lubricants for over 28 
years. 

They will continue to 
lead in the years to come, 
for they are pure—ef- 
ficient—absolutely satis- 
factory. 


“A Little Goes A Long Way 
and Every Drop Counts’’ 


HARRIS Gas Engine Cylinder Oil. 

HARRIS Trans Compound (for transmissions). 
HARRIS Motor Grease (for grease cups). 
HARRIS Motor Car Soap. 


A. W. HARRIS OIL CO. 


326 South Water Street, Providence, R. I. 
Branch: 143 North Wabash Ave. Chicago, Ill. 


sa 
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, 


revives and refinishes. 


tomers. 





NARCO 


TOP DRESSING 


A liquid rubber compound, combined with 
other ingredients of a highly beneficial nature 
to anything of rubber or fabric—waterproofs, 


Ideal for all automobile and vehicle tops. 
Applied with a brush—lasts a long time—will 
not crack. Not one of those varnishy things— 
greatly improves the appearance of the car. 

Put up in quart cans and gallon pails, retail- 
ing respectively at $2.00 and $7.00. 

Place a small order with your jobber to- 
day, and you will have many satisfied cus- 

















A Big Seller 
For Heavy Cars 


When you have calls 
for an extra strong 
Jack for heavy autos, 
sell our Standard 
Junior No. 2, here 
shown. 


This Jack has an ex- 
tra step, affording a 
wide range of heights 
and practically com- 
bining “2 Jacks in 1.” 
It has great clearance 
and will lift a 2000 
pound load 8 inches, 
if required. Our 
Standard Jacks are 
We guarantee satisfaction 
You'll find them 





Patented 
made in all sizes. 


to every dealer and user. 
good, profitable sellers. 


Send for Catalog and Prices 


National Standard Company 
Niles, Michigan 


Successors to 
COOK’S STANDARD TOOL CO., Kalamazoo, Mich. 





















iin, 
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> Splitd 


rf Plug 


are the real standard of plugdom—soot- 





proof, gas-proof, and unbreakable. 


F Splitdorf Plugs are Economic 


market. 


in that they “stand up” under the hardest 
usage better than any other plug on the 


% WHY NOT “STOCK UP” on a STAND- 
gf ARD ARTICLE always in demand? 


Write or Call Today upon our nearest Branch House for juli smtorma tion 


ATLANTA, 10-12 East Har- 
ris St. 


BOSTON, 180-182 Maas. Ave. 
CHICAGO, 64-72 East 14th 


St. 
CINCINNATI, 811 Race 8t. 
DALLAS, 402 8. E St. 
— 872 Woodward 
ve. 

ay CITY, 1828 Grand 
ve. 

LOS ANGELES, 1226 South 

Olive 8t. 





4, 
4 


SPLITDORF ELECTRICAL COMPANY 


NEWARE, 290 Halsey 8t. 

NEW YORK, 18-20 West 
63d St. 

sa oy 210-212 


N. 18th 
SAN FRANCISCO, 1028 
Geary S8t. 


SEATTLE, 1628 Broadway 
TORONTO, 469 Yonge 8t. 

DAYTON MINNEAPOLIS 
LONDON’ BUENOS AIRES 


. es, Ba 
Be es ee 
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Hardware Age 


NOTES OF THE RETAIL HARDWARE TRADE 


DRUMHELLER, ALBERTA.—-The Lougheed Hardware Com- 
pany has started business. 

EDMONTON, ALBERTA.—The Enterprise Hardware Company 
has been succeeded by S. J. McClean. 

NORTH VANCOUVER, BRITISH COLUMBIA.—-D. 
hardware merchant, has sold to C. Y. Griffin. 

DARLINGFORD, MANITOBA.—Martin & Anderson have sold 
their stock to F. J. Crosby. 

Moore PaRK, MANITOBA.—Josiah Rutley has started a hard- 
ware business. 

THE Pas, MAaNiTospa.—Moran & Girouard have opened a 
harness store. 

WINNIPEG, MANITOBA.—P. J. Cantwell & Co., sporting goods 
merchants, are increasing their capital stock from $5,000 to 
$60,000. 

WINNIPEG, MANITOBA.—Moncrieff & Endress, Ltd., dealers 
in hardware specialties, have suffered a fire loss. 

ALASKA, SASKATCHEWAN.—The hardware business of Ache- 
son & Hoskins is now being conducted under the name of the 
Acheson Hardware Company. 

CADILLAC, SASKATCHEWAN.—The 
Company has started business. 


McNairne, 


McGillivray Hardware 


CONQUEST, SASKATCHEWAN.—The Pattison & Gunn Com- 
pany have been succeeded by Mitchell Bros. 

DAVIDSON, SASKATCHEWAN.—Calloway & Calloway have 
been succeeded by The Pioneer Hardware Company. 

DOMREMY, SASKATCHEWAN.—Scott & Saunderson have 


started a hardware business. 

East END, SASKATCHEWAN.—Wright & Jickling have opened 
a hardware store. 

GOVAN, SASKATCHEWAN.—Dickey & Anger, hardware mer- 
chants, have dissolved partnership, R. Dickey will continue 
the business. 

MAZENOD, SASKATCHEWAN. 
hardware store. 

MELFORT, SASKATCHEWAN.—S. Smart is opening up his new 
hardware store in the Smart Block. 

RIVERSIDE, SASKATCHEWAN.—A. W. Scott & Co. have started 
a hardware business. 

SASKATOON, SASKATCHEWAN.—The Westhaver Hardware 
Company has been burnt out. 

ZELMA, SASKATCHEWAN.—F. D. Kettles has started a hard- 
ware store, 

RENWICK, Ilowa.—M. J. Holt has purchased the hardware, 
heating and plumbing business of P. H. Thiel, and will con- 
tinue the business under his own name, carrying a full line 
of builders’, shelf and general hardware, housefurnishing 
goods, washing machines, gas engines, wind mills, oils, paints 
and varnishes, fencing, stoves, ranges, and plumbing, on which 
catalogs are requested. 

MARINE City, Micu.—The Zimmerman Bros., wholesale and 
retail, have been twenty-nine business years together without 
any change. At the annual meeting recently, Fred W. Zim- 
merman purchased the stock and good will of Henry W. Zim- 
merman. The old firm name of Zimmerman Bros. will be re- 
tained, with the following officers: President and general 
manager, Fred W. Zimmerman; vice-president and director, 
John F. Zimmerman; director, Charles F. Zimmerman; sec- 
retary and treasurer, Milton F. Zimmerman. The firm cCar- 
ries the following lines: Automobile accessories, baseball 
goods, bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, crockery and glassware, cutlery, 
dairy supplies, dog collars, electrical household specialties, 
fishing tackle, furnaces, furniture department, galvanized and 
tin sheets, gasoline engines, hammocks and tents, harness, 


Winter & Sons have started a 





heating stoves, heavy farm implements, heavy hardware, 
home Casters? supplies, iron beds, kitchen cabinets, kitchen 
housefurnishings, lime and cement, linoleum, lubricating oils, 


aints, oils, varnishes and glass, 
plumbing department, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods, tin ship, 
toys and games, wagons, buggies, and washing machines. 

SoutH HAVEN, MINN.—E. J. Lewis has bought the A. N. 
Kramer hardware business, which consists of the following 
lines: Automobile accessories, baseball goods, bathroom fix- 
tures, belting and packing, bicycles, buggy whips, builders’ 
hardware, building paper, children’s vehicles, churns, cream 
separators, crockery and glassware, cutlery, dairy supplies, 
dog collars, dynamite, fishing tackle, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, plumbing department, poultry sup- 
plies, prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, sewing machines, shelf hardware, 
sporting goods, and washing machines. 

STAMBAUGH, MicH.—J. B. McKenna has purchased the 
interest of Peter Dandoneau in the Stambaugh Hardware Com- 
pany. Mr. McKenna will conduct the business under the firm 
name until it is reorganized. Catalogs requested on baseball 
goods, bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles, 
churns, cream separators, crockery and glassware, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, galvanized and tin sheets, ham- 
mocks and tents, harness, heating stoves, heavy farm imple- 
ments, heavy hardware, kitchen housefurnishings, linoleum, 
lubricating oils, mechanics’ tools, oil cloth, paints, oils, 
varnishes and glass, plumbing department, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, refriger- 
ators, shelf hardware, silverware, sporting goods, tin shop 
and washing machines. 

DAWSON, MINN.—The Anderson Thompson Implement busi- 
ness has been sold out to H. O. Christianson. Catalogs re- 
quested on cream separators, gasoline engines, heavy farm 
implements, lubricating oils, mechanics’ tools, pumps, wagons 
and buggies. 

HINCKLEY 
engaged in business here. Catalogs requested on 
chinery and general hardware. 

SLEEPY EYE, MInn.—R. H. Bingham & Sons have recently 
made a big change in their hardware store. They have put 
the tin shop on the second floor and converted the space 


mechanics’ tools, oil cloth, 


silverware, 


Minn.—The Hinckley Hardware pay mend has 
arm ma- 


formerly used by it into more room for displaying stock. 
Catalogs requested on bathroom fixtures, belting and pack- 
ing, bicycles, builders’ hardware, building paper, churns, 
cutlery, dairy supplies, dog collars, dynamite, electrical house- 
hold specialties, fishing tackle, furnaces, galvanized and tin 
sheets, hammocks and tents, heating stoves, heavy hardware, 
home barbers’ supplies, kitchen housefurnishings, lime and 
cement, lubricating oils, mechanics’ tools, paints, oils, 
varnishes and glass, plumbing, poultry supplies, prepared 
roofing, pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, tin, 
wagons, buggies and washing machines. 

SOUTH HAVEN, MINN.—E. J. Lewis, formerly manager of 
the Aberdeen Hardware Company, has purchased a hard- 
ware store here, which he will enlarge and add more lines to 
the stock already carried, which consists of the following: 
Automobile accessories, baseball goods, belting and packing, 
bicycles, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, cutlery, dairy 
supplies, dog collars, dynamite, fishing tackle, gasoline en- 
gines, harness, heating stoves, home barbers’ supplies, kitchen 
housefurnishings, lubricating oils, mechanics’ tools, oil cloth, 
paints, Oils, varnishes and glass, plumbing department, 
poultry supplies, prepared roofing, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, silver- 
ware, sporting goods and washing machines. 

WARROAD, MINN.—L. M. Townsend has opened a hard- 
ware store here and will carry the following lines, on which 
catalogs are requested: Baseball goods, belting and pack- 
ing, bicycles, buggy whips, builders’ hardware, children’s 
vehicles, cutlery, dog collars, electrical household specialties, 
fishing tackle, hammocks and tents, harness, heavy hard- 
ware, kitchen housefurnishings, mechanics’ tools, refriger- 
ators, shelf hardware, silverware, sporting goods and wash- 
ing machines. 

_ HouLtka, Miss.—-The Houlka Hardware Company has suf- 
fered a fire ioss to their building and stock. The company 
intends to rebuild. 

BRASHEAR, Mo.—Roy and C. J. Patton, under the firm name 
of Patton Bros., have bought the implement business of 
Conaway & Edmunds. Catalogs requested on automobiles. 

JASPER, Mo.—Ellis Cearnal, under the firm name of the 
Cearnal Implement Company, has opened a store here. 
Catalogs requested on cream separators, gasoline engines, 
heavy farm implements, heavy hardware, lubricating oils, 
pumps, wagons and buggies and washing machines. 

PLATTSBURG, Mo.—-R. A. Simpson has sold his stock of 
hardware to D. B. Marsh & Son, who will carry the follow- 
ing lines: Belting and packing, buggy whips, builders’ hard- 
ware, building paper, children’s vehicles, churns, cream 
separators, electrical household specialties, fishing tackle, 
furnaces, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, harness, heating stoves, heavy farm im- 
plements, heavy hardware, kitchen housefurnishings, lubri- 
cating oils, mechanics’ tools, plumbing department, poultry 
supplies, prepared roofing, pumps, ranges and cook stoves, 
refrigerators, sewing machines, shelf hardware, silverware, 
sporting goods, tin shop and washing machines. 

CONRAD, Mont.—-The Power-Wilson Company has bought 
the Peterson Brothers’ implement business, which is both 
wholesale and retail, and consists of the following: Belt- 
ing and packing, buggy whips, cream separators, dairy sup- 
plies, gasoline engines, hammocks and tents, harness, heavy 
farm implements, heavy hardware, lubricating oils, pumps, 
wagons and buggies and washing machines. 

HESPER, MONT.—-Phelan Brothers have opened an imple- 
ment business here and will carry the following lines: 
Automobile accessories, belting and packing, buggy whips, 
cream separators, fishing tackle, galvanized and tin sheets, 
gasoline engines, hammocks and tents, harness, heating 
stoves, heavy farm implements, heavy hardware, lubricating 
oils, paints, oils, varnishes and glass, pumps, ranges and 
cook stoves, refrigerators, wagons and buggies and washing 
machines. Catalogs requested on heavy hardware. 

ANSLEY, NEB.—E.. A. Butler & Son have re-engaged in the 
implement business here. 

CROOKSTON, NEBR.—The Crookston Hardware Company 
has succeeded to the Max E. Viertel hardware and imple- 
ment business. Catalogs requested on general hardware, 
pumps and piping. 

FILLEY, NEB.—P. M. Anderson & Co. have opened an imple- 
ment store. Catalogs requested on implements and vehicles. 

GERiING, NEB.—The C. B. Hotchkiss hardware business has 
been sold to Prohs Brothers. Catalogs requested on baseball 
goods, bathroom fixtures, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children’s vehicles. 
churns, cream separators, crockery and glassware, cutlery, 
dairy supplies, dog collars, dynamite, electrical household 
specialties, fishing tackle, furnaces, furniture department, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy hardware, iron beds, 
kitchen cabinets, kitchen housefurnishings, linoleum, lubri- 
cating oils, mechanics’ tools, oil cloth, paints, oils, varnishes 
and glass, plumbing, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods, tin, toys 
and games and washing machines. 

HICKMAN, NEB.—J. L. Bachman & Co. have bought the 
implement business of David Steele, which consists of the fol- 
lowing items: Belting and packing, cream separators, gaso- 
line engines, heavy farm implements, lubricating oils, pumps, 
wagons, buggies and washing machines. 

MILLER, NEB.—Marvin Robinson has bought the I. I. Noble 
hardware business. Catalogs requested on baseball goods, 
buggy whips, builders’ hardware, children’s vehicles, churns, 
cream separators, cutlery, dairy supplies, dog collars, elec- 
trical household specialties, fishing tackle, furnaces, furni- 
ture, galvanized and tin sheets, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware, 
iron beds, kitchen cabinets, kitchen housefurnishings, lin- 
oleum, lubricating oils, mechanics’ tools, oil cloth, paints, 
oils, varnishes and glass, poultry supplies, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware silver- 
ware, sporting goods, tin shop, wagons and buggies, and 
washing machines. 

PALISADE, NEB.—Blum & Mesiter have sold their hardware 
business to E. E. Young and H. L. Hunt, and will continue 
the business under the firm name of Young & Hunt. 
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Service Branches 
A bicycle is out of OHNS-MANVILLE Akson Los. Angeles 
commission with- Service is of value Atlanta Memphis 
out Tires to you because it en- | ne 
ables you to give your Buffalo New Orleans 
Why not have a good bicycle customers a positive on — New ¥ 
by equipping it with the best : ‘ ‘ Cincinnati Philadelphia 
tires made? The very hardest és surance of satisfaction. Cleveland Pittsburgh | 
LASTER the ‘best, It has | fs The J-M Service is so] Re Ste 
heavy fabric, fine white rub- & é a.) thoroughly organized Denver ay. 
ae _beavy Bence A lat a and so widely distri- Duluth Sam Franciaco 
e As a . ve 
. ‘> buted that it takes care Houghton Syracuse 
MANUFACTURED BY », & 9 Houston Toledo 
* > of your customer's Indianapolis Washington 
o. 6! . ansas City - 
Kokomo Rubber Company >. every requirement after Youngstown 
KOKOMO, IND. al sale—thereby freeing THE CANADIAN H W. JOHNS- 
a MANVILLE CO., Ltd. 
you from all responsi- 
1) oronto Montreal, 
bility. Wineleee Semana 
Standard Types—Porcelain and Mica 




















Ai Conical type porcelains—best mica in- 


jax sulation. Non-corrosive sparking JouNns 8 
points. Will not burn up. ANVILLE : 


Starts a cold engine with half the 
Meteor usual labor. Cleans itself with every SERVICE 


explosion. Strong, simple for power- 
ful engines. 


r d Special 14-inch plug—extra long body. 
or All up-to-date dealers carry these 
oe A NR RN IE 


spark plugs in stock. 





227 W. Erie Street 


Star Specialty Co., CHICAGO, ILL. 











Jones Speedometer 


Actuated by centrifugal force ; 
hot affected by variations in 
temperature, electrical in- 
— — or viheation. Dial 
: : - , , S attractive and eas 
EVERY CAR D TRUCK USER NEEDS . having a Speed Saale an 
AN large, equally spaced figures. 


’ Has Trip and Season Odo. 
D I X O N s meter registering backward as 
well as forward travel, 100 
— repeat and 100,000 and 
ata YN epeat, respectively. Trip 
TRANSMISSION pre — with in- sitached to Either Right 
eset— 7 4 
and sive Jones feature. a ot Lett Hend Site of 


DIFFERENTIAL Long Horn 


A purely mechanical warning sig- 
Grease No. 677 


nal operated directly by hand or 
Push it to your motor 














eibow. Won't fail because there 
are no batteries or wires—hence 
it can’t fail. Loud, powerful 
note or low melodious tone at 
will of operator. Costs little to 


trade —e install nothing ‘to maintain, gnd 

; ‘ Ww outlast the car. ce $10. 

Made in Jersey City, N. J. 
Jersey Cit) - Carter Carburetor 4 


by the ray 
Multiple-jet type. Changes in engine's 
speed cause changes in fuel level. This . 


h Di C ibl ¢; controls the number of jets in action, 
Josep ixon rucipdie O. affording a wonderfully sensi- 
tive means of automatic con- 
trol. The wasteful, uneven ac- 
tion of single and double jet 
instruments is replaced by an 
absolutely progressive flow. 


J-M (Mezger) Soot-Prool Spark Plug 


Proof against soot—will not short-circuit—will 
not leak. Gives hottest spark and longest ser- 









































PO 


Every Sale Makes Another 











| 





To keep his old customers coming back for vice. Standard for years. Millions in use. 
more, at the same time that he gradually adds ; Price $1 00. 
new customers, is the condition that means suc- 
cess for any dealer. But only the satisfied cus- — Lens (Non-Blinding) 
tomer comes back; you can't disappoint him = Makes a Perfect Headlight. Ilumt- 


more than once. 


RAJAH 


SPARK PLUGS 


nates the roadway clearly in front 
of the car, yet does not throw a 
blinding glare into the eyes of motor- 
ists and pedestrians. This is pro- 
duced by a front glass of pronounced 
curvature, frosted over its entire sur- 
face, with the exception of an oval 
—. slightly below the center, about 
5”, which is left transparent. 
Through this oval area a powerful 
— searching beam is projected, forward 

and downward, centralized on the road instead of as with 














will build up your automobile business and hold the old-style, flat transparent glasses being diffused 
what you have already, because these are the through an are of 180 degrees. 
Spark Plugs that experienced motorists know to For all standard makes of lamps—Price $5.00 per pair. 


be best. the ones they prefer. You should carry 
RAJAH PLUGS, not only because of this helpful 
influence upon your trade but because of the 
profit in the Plugs themselves. 


RAJAH AUTO SUPPLY CO., Bloomfield, N. J. 


Write nearest Branch for booklets and special proposi- 
tion to Hardware Dealers. 


H. W. JOHNS-MANVILLE CO. 


saneteeeniemnnetentemenennt eet 
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OPPORTUNITIES FOR HARDWAREMEN 








Perhaps there is one for you in one of these advertisements. 

If you want to trade or sell your stock, dispose of your business 
or buy another, if you want a new location— in short if you are 
looking for any opportunity in the hardware field, you can “get 
next to it’’ through these columns. 

If it isn't here tell our readers through this page what you want. 








Help Wanted and 


Business Opportunity 
Advertisements 2c per 
word—$1.00 minimum 
rate. 

Situations Wanted 
2c. per word — 50c. 
minimum. 

Display rates on request. 























Help Wanted 





Original letters of reference should not be 
enclosed with replies to advertisements appear- 
ing in these columns as they are frequently 
nusiaid and lost. A copy of the reference wiil 
serve the purpose. 





MANUFACTURER of full line household 
specialties waits lJocal representatives in all 
important cities to handle line on commission. 
Department stores, hardware dealers, nistal- 
ment houses, premium concerns, are all big 
users. State experience, lires handled and 
territory covered. We want none but those 
who can “make good.” For such our propo- 
sition is an excellent one. Address “S. H.,’’ 
care Harpware AGE, New York. 





WANTED—Salesman to call on wholesale 
and retail hardware, druggists, harness and 
saddlery and mill supply houses, etc., to sell 
neatsfoot and lard oils as a side line on com- 
mission basis. Pocket samples. We help you 
sell our products. Anglo-American Pork Prod- 
ucts Co., 63-64, Wade Building, Cleveland, O. 


WANTED—Reliable salesmen to sell line 
first-class axes to good retailers, as a side line 
on commission basis; shipment direct from fac- 
tory; some good, desirable Southern and West- 
ern States open; liberal commissions and at- 
tractive prices given. In answering give ref- 
erences, territory now traveling, lines you are 
handling. Address “Q. J.,” care HarDWARE 
Ace, New York. 








W ANTED—Experienced fishing tackle sales- 
man to represent large Eastern house in Mich- 
igan and Wisconsin territory. Must have 
some knowledge of firearms and athletic goods; 
state age, experience and salary desired. Ad- 
dress ‘“‘S. . care HarpwareE AGE, New 
York. 





SALESMEN WANTED—Young men to so- 
licit factory, hotel, restaurant, and retail deal- 
ers’ trade in all large cities and their vicinity 
on a large line of staple specialties. Prefer- 
ence given to man who has had some retail 
selling experience in either grocery, hardware 
or house furnishing store. easonable salary, 
with liberal commission and prospective ad- 
vancement to the man who can show the abil- 
ity to sell. Give full business history, age 
and reference. Address “S. T.,’’ care Harp- 
WARE AGE. 





WANTED—By manufacturer of high grade 
line of Household Specialties, local represen- 
tatives in all important cities. Department 
stores, Hardwere and House Furnishing stores 
and Premium Concerns are all big users. Lib- 
eral commission arrangements. Sample line 
easily carried. Address Parker Supply Com- 
pany, Boston, Mass. 





WANTED—An experienced hardware man to 
represent us in capacity of traveling salesman. 
Address Greer & Laing, Wheeling, W. V 


Situations Wanted 





Experienced SALESMAN, well acquainted 
with hardware jobbing and supply trade in 
New England and Atlantic seaboard States, 
wants position to travel for hardware manu- 
facturing firm. Address “P. A.,” care HaArp- 
WARE AGE, New York. 





‘A PRACTICAL business man and salesman 
wishes to represent out of town manufacturer 
in New York City. Can produce results either 
on commission or salary. Address “S. J.,” 
care HarpwAre Ace, New York. 





SITUATION WANTED by young man as 
builders’ hardware salesman; 29 years of age; 
experienced; good references; northern States 
preferred. Address, “S. V.,’’ care HARDWARE 
AGE, New York. 





SALESMAN; eleven years’ experience in 
the hardware business as clerk and manager; 
age 30; married, best of references; wants po- 
sition traveling or inside; prefer Eastern terri- 
tory. Address “S. Q.,’’ care HarpWware AGE, 
New York. 





SITUATION WANTED—Office and credit 
manager; 34; of executive ability, with 11 
years’ wholesale hardware experience, desires 
position with manufacturer or jobber. Thor- 
oughly experienced in systematizing and ac- 
counting; moderate salary; any location. Ad- 
dress “S. P.,’”’ care HARDWARE AGE, New York. 





SUCCESSFUL ADVERTISING and sales 
manager, now employed, desires connection 
with progressive manufacturer, June 1. Has 
*“‘made good” in developing an especially un- 
promising proposition. Has tact, versatility, 
initiative and best of credentials. Is fully 
ualified to fill position of responsibility. Ad- 
ress, ““S. L.,”’ care HaRDWARE AGE, New York. 





NOTICE—Supply houses and manufacturers 
who handle or use leather belting, practical belt 
maker wants jcb. A-l man on belt repair work. 
Cement short pieces together, up old 
torn belts, make belts endless. can do it 
right and cut your belt bills. If not enough 
belt work, will do other work to fill in time. 
Want a steady job. ill go anywhere. Good 
references. Wm. Miller, 212 E. 41st St., Chi- 
cago, Ill. 


patc 








WANTED—Newly incorporated wholesale 
and re‘ail hardware concern in Eastern Penn- 
sylvania desires the services of a inan compe- 
tent to assume full charge of the selling end 
of the business. Must have ability as a sales- 
man, also ability to manage other salesmen and 
get results. Give reference as to past record, 
experience and salary wanted. An opportunity 
to acquire stock will be given. Applications for 
position of traveling salesmen are also invited. 
— “S. K.,” care Harpware Ace, New 

ork. 





WANTED—A thorough experienced hard- 
ware and implement man, must be able to speak 
Bohemian and English. In writing state ex- 
perience, salary, age and be able to give ref- 
erences from _ present employer. Wanted as 
soon as ea The Rapides Hdw. Co., Alex- 
andria, La. 





AGENTS WANTED among hardware deal- 
ers and salesmen to handle a house lighting 
machine which offers the advantages of gas 
to the smallest country home as well as the 
largest one. Machines are extremely simple, 
easy to install and economical to operate. Sat- 
isfaction guaranteed to the customer. A 
proposition which appeals strongly to the home 
owner and a good one for increasing your 
income. Write for terms. The Alexander B. 
Milburn Co., 1424 W. Baltimore St., Balti- 
more, 





EXPERIENCED YOUNG DECORATOR 
with original ideas, desires position with UP- 
TO-DATE hardware concern in city of one-hun- 
dred thousand population or over. Presently 
employed. References best. Address “T. E.,’’ 
care HARDWARE AGE, New York. 





HARDWARE MAN-—Young man, 35, mar- 
ried; 7 years retail experience with last con- 
cern; six years on road before that, covering 
Michigan and Indiana with hardware specialties, 
now _ for traveling position (Michigan pre- 


ferred Can make good on any hardware 
line. Address “‘N. C.,”’ 605 Maple St., Manis- 
tee, Mich. 





YOUNG MARRIED MAN with 9 years’ 
experience in builders’ hardware is open for 
suitable connections with manufacturer, jobber 
or retailer. Also able to handle position of traf- 
fic manager. Nominal salary to start if chance 
for advancement on suitable demonstration of 
ability. Address “S. Z.,’’ care HARDWARE AGE, 
New York. 


Business Opportunities 


IF YOU ARE DESIROUS of buying, sell- 
ing or exchanging a stock of hardware we can 
be of great service to you on account of our 
intimate knowledge of these matters in every 
section of the United States. Address “H. B. 
G.,” care Harpware AcE, New York. 


CASH FOR YOUR BUSINESS OR REAL 
ESTATE—I bring buyers and sellers together. 
No matter where located, if you want to buy, 
sell or exchange any kind of property or busi- 
ness anywhere at any price, write me. Estab- 
lished 1881. References. Address Frank P. 
Cleveland, Real Estate Expert, 2166 Adams 
Express Building, Chicago, 


FOR SALE—Reliable hardware business in 
principal business thoroughfare, established 
since 1878; up-to-date building in every re- 
spect; located in Reading, Pennsylvania; popu- 
lation over one hundred thousand; ill health 














reason for retiring. Address. ‘‘P. care 
HarDWARE AcE, New York. 
FOR RENT—Exceptional office space in 


modern building in heart of hardware district 
on same floor with lecal office of prominent 
manufacturer. Bargain to right people. Ad- 
dress “R. L.,’”’ care HARDWARE AGE, New York. 


FOR SALE—An_ under-to-date hardware 
stock, tinning and plumbing business, well 
paying, located in an Eastern Indiana town 
cf five thousand population, surrounded by 
good farming country; must sell for cash; 
reason for selling, retiring. Address “R. R.,”’ 
care Harpware Ace, New York. 











SITUATION WANTED—A man, 30 years 
of age, with 12 years’ experience with well- 
known line of builders’ hardware wants posi- 
tion in Southern town as manager and buyer 
of builders’ hardware department. Am als 
posted on general hardware. Address “T. D.,” 
care HarpWaAre AGE, New York. 








Business Opportunities 





DO YOU WANT to sell your business for 
cash. Send us a brief description and we 
will advise you if we can handle it. Our 
charges are less than 1 per cent. Our Sys- 
tem of Service means quick results. Address 
System Service Co., Houser Bldg., St. Louis, 

2. 





FOR RENT—Brick building, suitable for 
hardware and implement business; 50 x 140 
on ground, with store room, 50 x 70, upstairs, 
elevator connecting. Building electric lighted. 
Town of 800 people with only one store of 
the kind. Best farming community on earth. 
For information address Titus Loan & Invest- 
ment Co., Muscatine, Iowa. 





We wish to place our agency with hardware 
jobbers, and will allot territory upon applica- 
tion; our goods are sold from East to West 
in the border States; this is a good agency 
and retailers should be seen at once. Address 
“S. C.,”> care HARDWARE AGE, New York. 





WANTED—To buy a good, live hardware 
store, centrally located, that will invoice from 
$5,000 to $10,000, that could be increased or 
improved. Give particulars in first letter. 703, 
509, Chestnut St., St. Louis, Mo. 





WANTED—To hear from owner of good 
hardware store for sale. D. F. Bush, Min- 
neapolis, Minn. 





FOR SALE—Whole or half interest in hard- 
ware store in growing Massachusetts city. 
Good location and old established trade. Stock 
$30,000.00. For particulars, address “S. Y.,”’ 
care Harpware AcE, New York. 





FOR SALE—A good, clean, up-to-date hard- 
ware stock, located in a town of two thousand 
population in the very heart of the corn belt. 
This is a splendid chance for a live hardware 
man as the senior member of the firm wishes 
to retire. For further particulars, address 
Crumbaugh & Son, Le Roy, Illinois. 





FOR SALE—The only exclusive hardware 
stock in town of 1,500. Located in the irri- 
gated district of Pondera Valley; stock and 
fixtures will invoice about $9,000. Building 
rented. Terms cash, No trades considered. 
If sale is made, it will have to be before the 
summer’s business is on. Address John Bo- 
yun, Conrad, Mont. 
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Want Talks 


‘Hitch your wagon to a star.”” The 
philosopher who said this put the 
thought in expressive form, but he 
wasn t the first or the last to have the 
idea. The fellow who aims the highest 
hits the highest, if his gun is strong 
enough. He certainly won't hit any 
higher than he aims. 


It’s just about the same in hardware. 
If you aim for a big position, you will 
probably get one; if not, there's no use 
in praying that a big position will grow 
small enough for you. 


But let’s take your individual case. 
Isn't it about like this? You're plugging 
away with all your energy, trying to ad- 
vance yourself in the estimation of the 
boss. He appreciates your work and 
ambition, and now and then he shows 
it, but a bigger position doesn’t seem to 
be even in the distance. It is simply be- 
cause all the big positions in your firm 
are already filled by capable men. 


Get after a real job. What if it is 
away from home? Show your mettle 
by making good in a new community. 
Now listen! Here's the tip. The 
Opportunity Exchange of HARDWARE 
AGE is the great market place for hard- 
ware men. Read it and you may find 
just the position you want. If not, an 
ad. of your own costs only fifty cents, 
with two more for each word over 
twenty-five. Don't be afraid to aim 
high,—to “Hitch your wagon to a star.” 
Youll find the Opportunity Exchange 
makes mighty good harness. 








DELTA 
FILES 





Are Magnets Which 


Draw Trade and 


Hold It 





“The only Line 
of Files from 3 
to 24 inches that 
are made abso- 
lutely of CRUCI- 
BLE STEEL.” 


“Delta” files have 
an established reputa- 
tion as trade-builders 
wherever handled. 


The high quality ma- 
terial, together with 
expert workmanship, 
makes them the lead- 
ing value in files on 
the market—and the 
trade is quick to real- 
ize it. 


The “Delta Files’’ 
give customers better 
service and more of it 
—they practically sell 
themselves. 


There is a shape and 
size to meet the re- 
quirements of every 
file user. 


Our trade mark, 
which is on every file, 
is a guarantee of sat- 
isfaction or money 
back. 


If your jobber should 
not carry them, write 
us direct. 








Delta FileWorks 


Philadelphia, Pa. 


Chicago Office, 62 East Lake Street 


New York Office 260 West Street 
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TRACE MARK 


Reg. U.S. Pat. Off. 










Light and Handy 


Pruning Saws 
Made Under the Disston Brand 














It will be noted in the illustration that the handle of one of these 
saws has a lever device for adjusting the blade to different angles. This: 
will be found a great convenience in connection with the curved form 
of the blade for getting at difficult places. In both the Duplex, or 
double-edged, saws the blade is so arranged that it works with a thrust 
cut on one edge and a draw cut on the other. 


The curved or crescent-shaped blade pruning saws are of the Cali- 
fornia type, in which state they are much in demand. They will be- 
come more popular all over the country, however, when their con- 
venience is better understood. They are light and easy to handle, and 
especially adapted for cutting light branches. The teeth are arranged 


to cut on the draw stroke. 


These, of course, are only a few of our very large line of pruning 
saws—the most complete manufactured. Dealers can supply their cus- 
tomers with pruning saws adapted to. every requirement as to shape, 
size or teeth when they sell Disston Pruning Saws. 


Send for Pruning Saw Booklet. 
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Send for complete Pruning Saw List 


HENRY DISSTON & SONS, INC. 


ESTABLISHED 1840 
Keystone, Saw, Tool, Steel and File Works 


PHILADELPHIA, U. S. A. 
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“Sa, UALITY heralded by Advertising will always be 


f/ a winning combination. Advertising to tell the 





world of the quality—the quality to satisfy each 


user and make of him a steady user. 


The dealer that picks out his line for quality first, adver- 
tising second, and Profit last, is going to Win. 


Also he cannot fail to pick out the Glidden line when he 


chooses on this merchandising basis. 





And when he takes his pencil to figure the money profit, 
he will find that the Glidden line is the best not only 
from the standpoint of Quality and Advertising, but also 





on an actual dollars and cents basis. 
May we submit the full Glidden Particulars? 


Write. 








ye. Madison Ave., N. W. 


Z Abels —— OHIO 


FACTORIES: CLEVELAND, OHIO TORONTO, CANADA 
BRANCHES: NEW YORK CHICAGO LONDON 





Makers of Jap-A-Lac, Glidden’s Green Label Varnishes, White Enamels, 
Endurance (Mission) Wood Stains, Waterproof Flat Wall Finishes and 


Cement Coatings. 
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(TRADE MARK) 


The Guarantee of Excellence 
on Files 


FATHER AND SON 


Point with Pride to the Brand of Files 
They Use 








el 


Time changes many things, but the skilled workman 
passes along his preference for the tool that has 
always given honest value and pertect satisfaction. 


NICHOLSON FILES 


More Sales—More Service—More Satisfaction 





The Nicholson standard of excellence for highest 
grade files, established over half a century ago, is 
just as rigidly maintained today as in the past. 


One chooses Nicholson Files with perfect confidence. 





YOUR JOBBER CAN SUPPLY ‘‘NICHOLSON’”’ BRAND 


“FILE FILOSOPHY”’—A 50 yea's’ educution on files 
in an hour, and our Catalog, sent FREE on request 





NICHOLSON FILE COMPANY, PROVIDENCE, R. I. 
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SANIFLYTRAP | | The Comfy Light of the Hour 


The Comfy gives 
you light where 
you need it, when 
you want it, can 
be attached any- 
where in less than 
a second at any 
angle required to 
give best illumin- 








- » , Fits the ordinary fruit jar. No cost 
for bait, uses any attractive substance. 
Cheap and practical. Works in all posi- 
tions. Wonderful seller. Tested two 
seasons. 
Show one in 














ation. Field un- 

your store limited for its 

and watch it uses 

> | 
t 2 AGENTS WANTED EVERYWHERE 

> »en C or 

es? ae Agents are making $50 to $100 per week and not killing 
we en rat Sample Trap themselves doing it. Write for full particulars at once. 
FRIIS, and Prices. Territory is being fast taken up. 
Sas *. 


ochampans, | | Lhe “Comfy” Light Company 
METALLIC NOVELTY WORKS, “9202? Mich. 606 Marquette Building CHICAGO, ILL. 


























a THE GILMAN 
G The Mail Order Bug Folding Pocket!Lunch Box 


These boxes are a 
great convenience for 
carrying dinner or lunch 
and for picnic parties. 
They can be _ instantly 
folded when empty and 
carried home  in_ the 
pocket. 

They are _ thoroughly 
waterproof, antiseptic and 
sanitary. 

We manufacture a 
cheaper grade called 
*“Shut-up.” 

Soth ~=6sell§=6 quickly— 
they are a_ necessity. 
Write for prices and cat- 
FOLDED alog. 


J. H. KNOLL, * ™?""* ‘ReSSing, Pa. HAMPDEN TOY CO., Westfield,"Mass. 





does not worry the 
dealer who specializes the 
QUEEN WASHER. He 
can easily convince the 
buyer of the greater 
money value in this ma- 
chine. It’s so different, 
simple, edsy, durable. Full 
of good talking points— 
selling points. 

Hand or Water Power. 


Get Samples and be 
convinced. 


nel 
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Patented 















































The dealer who expects to be in business a long time and wants to 
sell goods of Any he will never be ashamed in after years will H ar d ware 
bave the highest appreciation of S F 
tore For 
THE AUTOMATIC Sale! 
aie: 
We represent that, considering Simplicity, 
Mechanical Operation, Materials, Work- ; 
manship, Efficiency, Convenience, ase i 
and Safety, this washing machine will : H 
score 100%. ERY simple matter—the ' 
And we sell it with the distinct under- rg Hee geet pores ag 
standing that unless the macbine proves is read eve wee : 
pe pod A. Sa i men looking for pte vols 
Made In power and electric, also in bench yen dh oh og pgm 
ype. . 5 
. i 
Special printed matter telling all about sonnei method of reach- 
the washing machine question (ca in em. f 
Bulletin 99), will be sent if you ask Opportunity Exchange S 
for it. HARDWARE AGE, 50 words $1.00 
239 W. 39th St., N. Y. and the replies will follow. 
Automatic Electric Washer Co., Inc. Newton, lowa 























The One Mi | | | 
e One Minute [ Dp AIR 


Hand Power Washer 
with the all ball-bearing, THE #E RAPIN | ID VACUUM 
|, WWASHER w 


pressed steel gears and 
lightning-speed fly-wheel 

Made of Zinc and Will Not Rust 
This washer sells because with it 


is always found in the 
best hardware stores. 

the housewife can instantly convert 
her own stationary. wooden or metal 


tub into a complete washing ma- 


Guaranteed Forever 
chine. 
Guaranteed to wash as quick, 


O n e€ M l n u te as clean and with as little effort as 


Mf C —_ —_ hand power washer regard- 
ss of price. 
g. O. Send ae 


for es STEWART-SKINNER CO. 
today. 420 Cherry St. Worcester, Mass. 
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Newton, lowa 
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MILBRADT LADDERS BICYCLE 
will pay for them- Step Ladders 


selves in a short 














time by enabling are made in 
you to wait on many styles 
more trade, save aad to fit 
the wear and tear all kinds of 
on your fixtures shelving 


and goods, as well 
as bring the ap- 
pearance of your 


Send for catalog giving full 
description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


62 West Randolph St. 
CHICAGO, ILL. 


store up to date. 


Write for cata- 
logue showing a 
large number of 
styles suitable for 
all kinds of shelv- 
ing. 
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Milbradt Mfg. Co. 


2410 N. 10th St. 
ST. LOUIS, MO. 
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weeks in your own office. Do all your }} 
adding, subtracting, multiplying and 
dividing on the $25. 


Rapid Computer 


It is light, of convenient size, accurate }f 
and easy to operate — it never makes f 
mistakes or gets out of order. Does f 
everything except list on paper tape. II] 
We want to send you one by Parcel Post pre- 
paid --- we take all risk --- use it two weeks, 
prema A if satisfactory pay for it, if not send it back. 
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O. LINDEMANN & CO. 













| 7” | cee | Write for Catalogue No. 5 
mnnnaeseomeserszzin BIRD TRA en 7 > The a Company, 
itt | c AGES Benton Harbor, Mich. 
Established 1863 


35-37 Wooster Street New York 




















Cleans a_ building 
of Rats and Mice in 
short time, keeps it 
cleaned, for it 1s al- 
ways ready for use. 
Made of galvanized 
iron, can’t get out 
of order,.lasts for 
peers. Large num- 
er can be caught 
daily. Go to Catcher 
mornings, remove 
device inside, which 
only takes few sec- 


No More Trouble in 
Handling Screen Wire 


Miliner’s Wire Cloth Rack 


Saves space, time, stock and 
sells the wire. 
Rolls are easily placed in posi- 
tion for use. 
Rack holds 18 rolls for ready 
use and 18 stock rolls. 
Holds any length in any place. 
Takes a floor space 31x36 in. 
On ball bearing casters. 
Makes a first-class rack for 








— etc., when wire season * ne ial eee r * s, aot out oo 
‘ rats and mice, replace device, it is ready for another catch. 
bart $10.00 ~ yg mg Smali piece cheese is used, doing away with poisons. Catcher is 
la. sere cai : 18 inches high, 10 inches diameter. When rats pass device they 
Shipped K D Weight 100 die, no marks left on them. Catcher is always clean. One of 
pounds. these Catchers set in a livery stable in Scranton, Pa., caught 
We can make shipment from over 100 rats in a month, ne sent prepaid to any place in 
either Miami, Okla., or Ft. United States upon receipt of $3. Catcher, 8 inches high, for 
Smith, Ark. mice only, prepaid $1. On account of shipping charges being 
SOLD BY ALL JOBBERS prepaid, remittance is requested with order. 
Milner Wire Cloth Rack Company H. D. SWARTS, 
PATENT APPLIED FOR Miami, Oklahoma Inventor and Manufacturer, Scranton, Pa. 





























One injunction obtained, more to be obtained. 


OUR ADS SELL YOUR GOODS | | American Steel & Wire Co. 
r/; = GRAB’S ORIGINAL 


We are advertising right in your dis- 
trict—for your benefit. 

Back extensive advertising with an 
unrivalled product and you have an 





MANUFACTURERS OF 





unrivalled selling proposition. Telephone and Telegraph 
Beware of cheap imitations and in- : , k 
mK ell kill "em off one after_ the Wire. Electrical Wires of 
other. But don’t let us fight YOU. : . 
GRAB’S AUTOMATIC every description. 


FOOT SCRAPER 


is the only device which cleans sides 
and soles of shoes in one operation. 
in Use. Send at once for our catalogue and 


special selling proposition. CHICAGO NEW YORK 
VICTOR: M. GEASS: CO. CLEVELAND PITTSBURGH 


General Offices: Ashland Block, Chicago 
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Counter-Sunk Caster 


The ‘‘Acme’’ combines utility with quality, adaptability 
with durability. It’s a great roller. 

The ‘‘Acme’”’ is made in many styles and sizes, in 
many finishes, for many uses—and all have the easy- 
ro'lling hollow steel ball. 

Send for catalogue and let us quote prices. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agent J.C. McCARTY & CO., 29 Murray St., New York City 

















Galvanized Steel 
Hose Clamps 


are better in appearance, 
in Durability, in Price. 





Ask your Jobber or write us 
(Dept. H) for free sample. 





Fig. No. 1923 
(Patent Applied For) 


W.D. ALLEN MFG. CO. 


133-135 West Lake Street, CHICAGO 


Manufacturers of Lawn Sprinklers and Hose Brass Goods. 














A STANDARD ARTICLE 


Your auto supply depart- 
ment is not quite complete 
without them. 


McKINNON - 
FOLDING CHAIRS 


are simple yet complete in 
every detail. 

Light yet strong and dur- 
able. Just the thing for 
AUTOS, CAMPS, 
MOTOR BOATS. 


Write for prices. 


McKinnon Dash Company 
BUFFALO Ws Ve 














ADOLPH KASTOR & BROS. 
109 & 111 Duane Street, New York 


MANUFACTURERS AND IMPORTERS OF 


CUTLERY 


SOLE AGENTS: 
W. H. MORLEY & SONS 
Imported Pocket Knives, Scissors and Razors 
WADE & BUTCHER’S Celebrated Razors ’” 
THOMAS WILSON, Butcher Knives 
CAMILLUS CUTLERY COMPANY’S 


American Pocket Knives 


WE SELL TO THE JOBBING TRADE ONLY 














We manufacture a line of folding camp and 

outdoor furniture and outfits which hardware 

dealers should carry. We have a line of fold- 

ing chairs which sell whenever they are shown. 

Send for our free catalog and for prices, if a 

dealer. We sell our product through dealers 
and jobbers entirely. 


Gold Medal Camp Furniture Mfg. Co. 


Racine Junction, Wis., U. S. A. 





American Steel & Wire Co. 


MANUFACTURERS OF 


American & Griswold 


BALE TIES 


NEW YORK 
PITTSBURGH 





CHICAGO 
CLEVELAND 
































Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn,, U.S.A. 


























Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 
COVERT’S SADDLERY WORKS 
Interlaken, N. Y., U. S. A. 
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American Steel & Wire Co. 


MANUFACTURERS OF 





Woven Wire Fence, 
Gates Steel Fence Posts 
and Poultry Netting. 





NEW YORK 
PITTSBURGH 


CHICAGO 
CLEVELAND 











KING LOOP SNAPS 





CHEAPER THAN ANY OTHER STEEL SPRING SNAP 
The “ KING ” is constructed on the safest ae. The spring is guarded 


securely riveted behind the guard with double rivets, so there is no side 


motion or play. There is no of the casing Sees as it has no short 
bends, and in use the entire | of the bro py - . 
EVERY SNAP WARRANTED and FULLY Qu EED. 


COVERT MFG. CO. - -  Troy,N. Y. 











TOWNSEND GAVE TO THE WORLD 
THE BALL BEARING LAWN MOWER 


Golf 
Mowers 


Horse 
Mowers 


Trimmers 





All other manufacturers now make Ball-bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. Townsend & Co., Orange, N. J. 














Made in 7 Sizes 


The Standard for Over a Quarter of a Century— 
No Shelf Complete Without Them 
—Cheapest Because Best— 


One-Quarter Gross Pair in Each Box WRITE FOR 
CATALOGUE of Cobbler Sets, Stands and Lasts, &c. 


LOUIS SACKS newark, New Jersey 

















The Townsend Wire 
Stretcher gives better 
satisfaction than any 
other stretcher. For 
woven wire, plain 
twisted and _ barbed 
wire fencing it is light 
and works’ quickly. 
The parts are of mal- 
leable iron, with two 
steel grips riveted in 
where the _ stretcher 
grasps the wire. Ask 
your jobber for them. 
Write for circulars. 














The Townsend Wire Stretcher 
F. J. Townsend, Painted Post, N. Y. 











Straight Away Lawn Sprinkler 


No. 1 


Perforations 





Throws all the water away from the end 
of the hose. Can be held in the hand for 
sprinkling flowers. Write for our gen- 
eral catalogue. 


New York Office: J. M. Sherwood, 168 Church St. 
Stuber & Kuck, Peoria, III. 














Imperial Lawn Edge Trimmer 


Sells on sight. See how easy it works. Note the clean, even 
edge. No moving parts. Very durable. Price is right. Good 
ofit. Most jobbers will supply you. If your’s won’t—send 
irect, 


IMPERIAL BIT AND SNAP CO., Racine, Wis. 














T may seem impossible that wire 
could be shaped like the human 
hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 
THE LOW PRICE AT WHICH IT 
IS SOLD brings it within reach of 
those who have little fruit to gather, 
as well as those who have large quan- 
tities. 
PRICE PER DOZEN, $3.00 
It will gather Apples, Peaches, Pears, ete. 
MANvUrFACTURED ONLy Br 


Edward Darby & Sons Company, Inc. 
245 Arch Street PHILADELPHIA, PA. 
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ep eT NGS American Steel & Wire Co. 


are used in thousands of different ap- 
pliances and are giving universal sat- 
isfaction. Hardware manufacturers 








MANUFACTURERS OF 








find that they cost the least, last the ‘ : 
longest and look the best. Increase Nails, Staples, Spikes, 
the salability of your article by the 

use of “Barnes--made” Products. Tacks, Barbed Wire. 


Prices quoted upon receipt of samples. 


Ask for booklet 5-K. 
Established 18657 


THE WALLACE BARNES CO. 
18 South Street :: Bristol, Conn. CHICAGO NEW YORK 


odumimauniamenneunies CLEVELAND PITTSBURG 
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CARY’S SUPERIOR 
METAL JOINT FASTENERS 


Warranted satisfactory in every respect. They are given the 
preference for their uniform high grade quality and finish. 


Pe. 
5”. 





Made in many widths and with any number of LZ 4 a, 
corrugations desired. y <. | 
Ss : 2 . 
Divergent ?| Koheee Fig. 170 
er i For Pneumati 
Parallel % ; - ee : i systems, positive- 
. a y delivers the air, 
Corrugations 2 wal an Gane 
= to Tank at mini- 
SAW EDGE ee ie | pense. All Ma- 
ked in cartons of 500 and 1000 and in bulk. Put up in _ chine-Cut Gears— 
on eae right-hand and left, and with straight corrugetions Rawhide Pinion on Motor—-noiseless—compact—-very substantial. 
for use in Automatic Driving Machines. iM: a —<=<—~ 
Largest Stocks Always on Hand—Immediate Shipment 
MANHATTAN BRIDGE PLAZA Peters Pump Co., Kewanee, Il. 
9 ? 





Cary Mfg. Co., BROOKLYN, N. Y. 




















NO KEYS 


Merely Press the Buttons 


Caldwell Sash Balance 


@ Does away with weights 
and cords, and is VASTLY 
more durable. 

@ Makes sashes work per- 
fectly. 

@ Permits greater window 
space in new work, as box 
frames are not necessary. 


Notice the buttons numbered 
from I to 8. Eight buttons are 
on each side, any of which may 
be included in a combination. 
Padlocks are set on different 
combinations, and as more 


than 40,0c0 are possible, each 
purchaser is assured of a com- 
bination known only to himself. 








q May be applied to old Send $1.00 for Sample The No-Key Padlock is made of 

windows without altering Lock and Proposition solid brass and bronze without 

sashes or frames to Dealers a bit of iron or steel to rust out, 
ugh ; —s It will last a lifetime. Made in 

@ Write for circular to the one size only—weight 5% ounces. 

CALDWELL MFG. CO. The Edwards Mfg. Co., “The Sheet Metal Folks” 

3 Jones St., Rochester, N. Y. 510-520 Eggleston Avenue Cincinnati, Ohio 


























WHOHAQ ea of METAL CEILINGS 





Theld 












~~ : SF ncncoennomnenneeenenre Sai istoadd tothe 
A i se artistic effect 
Ss \ Wem — c effec 
\ : » Ali 4 or reduce the 
\ \ \ { cost of build- 
\\ | ing. 
: AS) \\ SS : a. .4 ba 
How. 


CRESS Ss 
MOVy \ ~ SS 
MR Qa S WO WY VQ SS 

Sy SY Mg SS ES SSSSSG I SSSR Y DBQi 
SN SS , SS 
SS 


~ 
SS VD f SN : SS “ss S 
S MAQ9°o SS ~~ . S WON 
SSS MASSA 
. OSS WAXY AS ‘\ \ 
SS SS SI . \ ‘ x 
~ Ss WANA ASS Nass 
. SG MWAQAY SS SSS 
SSN ~~ ~ RNY RAA AY 
\ ~ 
\ SN _ SN 
. \ 


Write for it. 
Pattern suitable 

or 
all buildings. 
‘“‘“ENAMETILE” equals tile and costs much less. It is sanitary, 
durable. This catalog, free, too, tells all about it. 


New York Metal Ceiling Company, °*°,¢¢+34,24i2 S* 
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AXES 


The “Axe 
Through 
Iron’’ is the 
best made. 





MANUFACTURED BY 


ROMER AXE CO. 
DUNKIRK, N. Y. 


Write for Catalogue 














It Is True 


that “C. & L.” Fire Pots and 
Torches produce more heat, 
burn less gasoline and will last 
longer than any other make. The 
No. 1 Fire Pot—once used, al- 
ways used. Why? Because it is 
always ready for use and is 
constructed so that a pot of lead 
may be melted and coppers heat- 
ed at the same time, if desired. 
The top section is removable, giv- 
ing the operator an open flame 
i that can be used as a torch. 

Pa Your nearest jobber will sup- 
a ply at factory price or we will 
. ship direct if cash accompanies 
the order. Send for Catalog— 
it’s free. 


on 8LaK Hi 
abn ro cote dh 





No. 1 Fire Pot 
Price Each, $6.00 Net 


No. & Fire Pot 
(One size smaller ) 
Price Each, $4.50 Net 


CLAYTON & LAMBERT MFG. CO. 


DETROIT, MICH., U. s. A. 














The Oiler Demand 


from your trade is most satisfactorily an- 
swered with “WALL” OILERS. They 
relieve you of all responsibility. Each is 
fully guaranteed for five years. 


“Wall” Oilers are brazed with hard solder 
and prevent melting when contents are 
heated. The body is drop-forged steel— 
the bottom spring steel. Nozzle won't 
clog—has case hardened point and large 
opening at the body for easy filling. 


Get our catalog describing oilers for 
every use. 


P. WALL MFG. SUPPLY CO. 
N. S., PITTSBURGH 

















mi THE ROBERTSON 
Horseshoe Magnet” 


Trade Mark Reg. U. S. Pat. Off. 


Hammer 





The best magnetic hammer 
It holds the tack 


Write for illustrated price list. 
ARTHUR R. ROBERTSON, Sole Mir. 
144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet” Trade Marks 























TRADE 





qRAdE 
wiser TURNER == 
bars | RR AE eR —. 


Write for Dealers Special List 


Our New Catalogue will 
interest every 
dealer. 








THE TURNER 
BRIASS WORKS 
864 Park Avenue, Sycamore, IIl. 





No. 325 Auto Torch 
$3.75 net 














You Can Make a Good Profit 


and your customer gets double service when he buys this B & C 
Combination Pipe and Nut Wrench. Head, Bar and Shank one 
piece steel forging. Long adjusting nut allows entire hand to 
be used, assuring greatly increased power on worn-out nuts or 
grasping pipes. 

t our catalogue now. 


Bemis & Call Hdw. & Tool Co. 
Springfield, Mass., U. S. A. 
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CELEBRATED AMERICAN 
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“BEST BY TEST” 
Perfect Satisfaction Guaranteed 
Wmnte for Prices 
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Send for Circular “D’ C, E, JENNINGS &CO., NEW YORK 
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Eureka Copper Hammers 


are sure sellers 
to machinists 
and engineers, 
because supe- 
rior to steel 
hammers for 
many uses. 
Will drive work 
to place without 
marring. Fur- 
nished with or 

Let us supply 
prices sent on re- 





without handles. Sizes: 1 to 16 Ib. 
you direct. Circular and Trade 
quest. 


The Eureka Company 


NORTH EAST, PA. 











re) oe 
ee “\o be 


| RB Y2e*y three minutes an American house catches fire—a large 


7 e 





proportion from sparks, falling on the roof. After the great 
fire in Chelsea, Mass., its fire-chief recommended that wood shingles 
be barred from Chelsea as unsafe roofing. This is now a 
law in many communities. 
Cortright Metal Shingles are the logical solution of the fire problem ; 
they meet every building and insurance a. They make 
a roof that can’t catch fire, crack curl up or blow away. 
Progressive dealers find in Cortright ’ Metal Shingles a materia! 
that answers all up to date roofing requirements during twenty- 
seven years of successful service 
For more and better roofing business write us for our dealer’s 
proposition today. 


CORTRIGHT METAL ROOFING CO. 
Philadelphia and Chicago 
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If you are in the builders’ hardware business you 
ought to carry 


SAMSON SPOT SASH CORD 





Because: 


It wears longest. 

It is made of extra quality stock, is inspected and 
guaranteed free from all imperfections. 

Architects specify it and builders call for it. 

= can make more profit than on the competitive 
quality. 


Send for samples and catalogue of all kinds of 
*‘ Braided Cord. 


em OO Ne 


Samson Cordage Works 
Boston, Mass. 














C. G. HUSSEY & CO. 


Pittsburgh Copper and Brass Rolling Mills 


RAND orrice’ PITTSBURGH, PA. 


MANUFACTURERS 


Sheet Copper, Bottoms, Roll Copper, 
Tinned and Polished Copper Nails, 
Spikes, Rivets, Conductor Pipes, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


Branch Warehouses in 


New York, Chicago, St. Louis and San Francisco 

















“Cuaranteed Perfection” 


Se cai COBBLER SETS 


AND 
LASTS AND STANDS 


re L stetotiy R.... -grade guaran- 
ne hich you can sell 





less than 
malleable. D....- for —= 
catalog and pri also 
Corn Shellers, “Grist Mills, 
Riveting Machines, He 
Plates, etc. 


The Root-Heath ! 
Mfg. Co. 
PLYMOUTH, OHIO 








" How to Keep Mail Orders at Home”’ 


We have just printed a pooklet which 







The tells you how. It’s the livest, most help- 
Sterling ful piece of printed matter ever issued 
for dealers in farm implements. Ask 


us for a copy. We will also prove to 
you that the grindstones to keep mail 
orders at home are 


CLEVELAND 
Grindstones 


Sold only to Hardware and 
Implement Dealers 

The only genuine Berea grind- 
stones. The standard. No soft 
spots or flint spots. Specially 
selected stones for farmers’ use. 
Every one guaranteed to you and 
to your customer. 


THE CLEVELAND STONE CO. 
Leader-News Bid¢.,Cleveland ,.O. 





























Measuring 


OFRINM Fines 


NAVE BEEN ON THE MARKET FOR YEARS. 





There are 
more of them 
in use than 
ALL other 
makes. 


They have 
an unequaled 
reputation for 
ACCURACY 





eee to ARE am we i tae BY EVERYONE 
WITH THIS LINE OF GOODS 


THE, Lurnay fpote C2 “NEW YORK 


















Russell Jenning 
g Auger Bits 


SNK 


Satisfied 


by 
oe y 


Our bits and braces have been a 
by the finest woodworkers for over r htty Je jum Bie 
for every purpose—auger bits, aa 
machine bits, etc. 
Bend for booklet. 


Russell Jennin ngs Mfg.Co. 
onn. 


Chester, 21-132 
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Perfection Extension Ladders , , 

| The One Man Ladder” | | American Steel & Wire Co. 
| i and strongest ladder MANUFACTURERS OF 
made, averaging only two 


pounds to the foot. 
Sides made of the best quality 








spruce lumber with hickory American Wire Rope 
rungs. Fittings of the best ‘ 
: malleable iron. and Aerial Tramways. 


Write for prices and our Gen- 
eral Catalog of Tinners’ Hard- 
ware and Roofers’ Supplies. 


BERGER BROS. CO. 











= a = wr —. - * 


Office, 229-231 Arch Street CHICAGO NEW YORK 
‘§ Store, 237 Arch St. Warerooms and Factory, 100 to 114 Bread St. 
PHILADELPHIA CLEVELAND PITTSBURGH 























Genuine GOODEL MITRE 


ARMSTRON G Made of STEEL Cannot Break 


. First in Quality and Improvements 
Stocks & Dies 


Pipe Cutters 
Malleable Iron Hinged Pipe Vises 


MANUFACTURED BY 


Automatic stops 
for holding up 
saw. Corrugated 
backs. Graduated 
Gauge for dupli- 
cate cuts and 
many other fea- 
tures, Ask your 
jobber, or write 
us for Circular E 


or ee ee oe 





_—_——_ = = Ee i ee ae = 





The Armstrong M’f’g Co. iii and prices. 
geese tee omy GOODELL MFG. CO.. Greenfield, Mass. 
































r»>SSSsS______—= “ " | 
Berger’s World Ventilators SCREEN DOOR C. ATCHES 


Made with either Metal . oe 
Hood or Glass Top. Keep Screen - = ee Mi with Positive 


Built on scientific prin- Doors Shut | Locking Attach- 
Tight. Prevent 






ment. Cannot 


pe. warping, sa 

° j . Ze ; 
Mechanically perfect. is wahoo lock or unlock 
Made in a great variety tling. Fit any itself. A fast 
of sizes suitable for pri- door, swinging profitable seller. 


; right lef t, 
vate dwelling or the larg- rately 


est factory. 


We would like 
tosend you 


Made in two 
prices and cir- 


Write for catalog. styles: No.2 | Kk 
Plain; No.3 = aa | culars, may we? 


THE BERGER MFG. CO. ——— 
CANTON, OHIO BURGESS-NORTON MFG. CO. 
GENEVA, ILL. 





























Keep Posted 


on the latest devel- 
opments in the tool 
line. 


eaceleqo am Roltl an Oni seteaccelticlslee 


'G &x B' 


ST een eee 


cance ne edn ata aes ee 


Write for this Catalog 
for 1914 Trade 


a A ee SEES TEL “eee. 


Galvanized Poultry Netting 


Every jobber and 
dealer in tools 
should have a 
copy of this 96- 
page illustrated 
catalog. Write 
for it on your 
letterhead. 


Mathias Klein &Sons 


Canal Station 21, Chicago 


always gives satisfaction, which is a guar- 
antee to the dealer. that he will have no 
“come backs’ if he handles wire nettings 


ro} aaveitl ame ceteteltiecteatlass 


i Wir: Gitert é Bennett Manulacturing Co. 


(,e0or New. Y Ge stierctese Kar City 
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, BAY STATE COMPANY Safids genes 
| . ates 
Wm. H. Curtis WOBURN, } Re Ke Lawn Vases 
, Proprietor SS. ARI CY | ea it bib Settees 
| 
Manufacturer of all kinds of mops. Yacht and HU intl mT bot ae 
hard wood floor mops a specialty. -anenneneenene PTTITT Tt tit Ask for Catalog 
Send for catalogue and prices. : 
Cnr Svawant STEWART IRON WORKS Co. $s Cincinnati, Ohio 
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You fish for the fun 
of fishing—of course 
HEN go to the dealer who shows 
the “Sign of the Leaping Dolphin.” 
In city, | town or camp the’ ‘Leaping Dolphin" 
means “Fishing Tackle that's Fit for Fishing.” 


Send us yourdealer’s nameand we'll mail you 
our new 224-page catalog. Write for catalog H. 


Abbey & Imbrie, 18 8 Vesey St., New York 
sHADAUEGUUSUOUODOOOUANSOUANOUOUESOUOUANSUOUONEUEDEOSOEOUOUEUOUEOUEEGEUEUOUTE 


| foun OMMERS PEERLESS FAUCETS 


**GEM” Nail Clip 


The famous “Gem” is 
mounted twelve on a hand- 
some counter card. Sells at 
25 cents each, Big 
profit. We also make 
a ten-cent nail clip- 
per. Write. 


H.C. CookCo. 
Ansonia, Conn. 
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INSTEAD OF 















use Glass “Onward” Sliding Furniture MAPLE wooDd BODY HIGHLY POLISHED 
Shoes. Protect floors and coverings LINING == ONLY THE GENUINE ARE STAMPED IN THE WOOD With 
fron 1 injury and be autify furniture. 5 — . : TRADE MARK MALTESE cross (as ya] cur) 

— = = = ACER RECESS 


If your jobber will not supply, write 
to us direct. 


BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SIMILAR INSHAPE WITH KEY 





Menasha, Wis. 


Onward Mfg. Co. perifh® one: 


— 
SHOE SLOYD e a - 
) PRUNING: KNIVES RUBBER Cincinnati Iron Fence Co. 
Hy s- PATTERN Manufacturers of 


MAKERS’ 




















Iron Fence, Flower Vases and 
Lawn Settees 
Get our Special Proposition to Dealers for 1914. Let 
us show you how to turn spare time into dollars. 
AYER, MASS. | Address Dept. F., Box 724. Cincinnati, Ohio ' 








ROBERT MURPHY’S SONS CO., 














Self- Piercing 
Bull Ring 


This new Ly makes knife or awl un- 


Jobbers should ask for 
our catalogue of Leather, 
Web, and Rope Halters. 























a The une: a sharp — 
, ow F 
E. » RUGG & CO. polished. ; si saeea with ench rine. ied 
NEWARK, OHIO SEYMOUR SMITH & SON, Inc. Oakville, Conn. 
PERFECTION 
CALF @ COLT The Profit Winner of the Ammunition Trade 
WEANERS 
Mad f heavy Galvanized Sheet . °° 
Steel properly "shaped for calf or Robin Hood Ammunition 
—— yet not brutal to the anatase 
mother 





Soldby Hardware @jSaddlery Job- ROBIN HOOD AMMUNITION COMPANY 


bers, or direct from 
Aug. Holthaus Saddlery Co. St. Louis, Mo. G STREET, SWANTON, VT. 




















Adjustable Pliers 


comtined 
with screw- 
driver and 
wire cutter. 
Very conve- 
nient and 
useful. Write 


THE WRIGHT WRENCH & FORGING CO., -:- CANTON, O8I0 





PRIEST’S 
y | Clippers 


The world’s standard “‘back- 
o’-the-neck”’ shaver deserves 
your serious investigation as 
a profitable item of stock, 

Write. 


: American Shearer Mfg. Co. 
Nashua, N. H., U. S. A. 


























Fully Eauipped 






Wonderful Sewing Awl 


For speedy hand stitching. Makes a lock-stitch. Scientifically cor- 
rect. No twist, only diamend point needles used. Only awl 
with automatic natural tension. Its simplicity “ner the 
unskilled, as well as the mechanic, commands an enormous sale. 
Makes repairs neat and quick. Mends hereces,. saddles, 

; covers, horse blankets, pulley belts, boots, any canvas or leather 

work and many things too numerous to mention. GUAR 

See that exposed Reel under Nothing to get out of order; always ready to mend a rip or tear. 
the fingers’ ends A money saver. 


| BEAUTIFUL SHOW CARDS to help you make sales. Wholesale price liberal. Order through your jobber with ether goods and save money. 
Cc 














.- A. MYERS COMPANY, Sole Owners and Manufacturers, 6304 University Ave., Chicago, Ill. 
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GIFFORD-WOOD co.U = 


b> 


eaurte /—~ No. 3 EXPANSION COIL KEY CHAIN asi ror 








Write for 


ICE TOOLS for Spring and Summer Catalog and Prices 
SELL... QUALITY — “seton sen. 





Our Guarantee of 





Chicago, IIl. 








CATALOG 


aaa i 5 
— i so. See 
ALSO EXPANSION LINK WATCH, FOB AND KEY CHAINS 


Our Expansion Chains never fail to attract attention, and sales easily follow when shown. 
Longest when you want them long. Shortest when you want them short. 
A full line of Premax Special Key Chains in varied styles and finishes, Scissors Chains, Key Rings, etc. 


NIAGARA FALLS METAL STAMPING WORKS, Niagara Falls, N. Y., U. S. A. 
5-68 


O Elevators and Dumbwaiters 
B R O K S Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 
CATALOGUE FREE 
ENERGY ELEVATOR CO. 


214-216-218 New St. 243-245 Bread St. 
PHILADELPHIA, PA. 








FOR 10c 














Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 


TACKS Sex" NAILS = BOLTS} | EAGLE LOCK CO. 


Cut 
TERRYVILLE, CONN. 
































Cobblers’ Nails, Bed Screws, Glazier Points 

















105 Chambers Street, 511 Commerce Street, 110 Lake Street, 
; New York Philadelphia Chicago 
SHELTON CO. (Estab. 1836) MANUFACTURERS 
; CABINET LOCKS TRUNK LOCKS PADLOCKS 
SHELTON, CONN: New York, 107 Chambers St. NIGHT LATCHES WOOD SCREWS 
THE BEST LOOKING AND 
COLD PUNCHED MOST ACCURATE MADE KEEP 


Garland Nut and Rivet Co., x ittsburgh You can get the latest prices from 
POSTED  T#= lon Ace Sranparp 


Address ‘‘Desk 29°’ 7 
HarpwareE Lists. Send for cir- 


Eas Beendway NY “ge Least St St Loui 
jo Ee ust Ot., ot. 8 : 
Willieme @ Weld, Mr. Geo. W. H cular and specimen pages. 


ouse 
Majesti Milwaukee Ferd Building Detroit 
Me. ee 505 Franklin Mr. J. F. Lambert, 
Bank i i Audubon Blidg., New Orleans 


Philadelphia 
Mr. Orvill Ewing, 503 Equitable Building, Los Angeles 


DAVID WILLIAMS COMPANY 
239 W. 39th St., New York 




















"yee el ecececc ec 6- LLY 
Y 7%, y V4 j ty 7. , Saw Sets, Hand Punches, 


4, Y WY 


GUARANTEE OF QUALITY | 
lll, YY Nail Pullers, Box Openers, 
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% +4, by , Yh, i Yun % 1 AG Y 4 Wl 4 ah y + . ° 

ee hy A WY) y. \ Liquid Soap Dispensers. 
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U YOGA Gy, 044 44°44 .Gii'*ZG,4' WY 
VL WYO YY Wy Chas. Morrill, Manufacturer 
Up PA PALA OL Wl 3¢7.-4°ZZ.% AL ALA 

Y REG. U. Ss. PAT. OFF. 102 Lafayette Street New York 
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PERFECTION STAPLE DRIVERS 


te ak RPE ES RS CO Se oe et ae ee es ee Ue ee a a Se eee a eed 
Phe BG a ve LOE Scie OE sat te cB ERS me 
: Oey et Ae OE BERR ese See eo ntnn vce er le hy ede bain Soed nt Father 3 < DMR reponte eI. = pene ? . 


9 AY RE IIE ICAI AI A SENN SEER OE el fa Me ae OS EG RIE 
PATENTED 


This tool should be added to your line. Every wire customer will buy one or more PERFECTION STAPLE DRIVERS. 
Retails at 25c. Some Good Territory Open to Jobbers. 


PERFECTION MFG. CO. 255 BAY PLACE, OAKLAND, CAL, 


Michigan Wire Cloth Co. Everything in Wire Cloth 


Established 1864 
Pioneers in the manufacture of DOUBLE CRIMP WIRE CLOTH and WIRE SCREENING of every kind 
possible to weave made of Steel, Iron, Brass, Copper, Bronze, Aluminum, German Silver, Pure Nickel, 
Galvanized, Tinned, and Monel Metal Wire, etc. Hardware Grades in every variety. 


ALSO WIRE LATH AND WIRE LOCKERS 
Drawers of Brass, Copper, Bronze, German Silver, Pure Nickel, Aluminum and Monel Metal Wire. 


Write for our New Catalogue No. 25 517 Howard St., Detroit, Mich. 
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THE (jHAPIN-STEPHENS ([0., 


Union Factory 
PINE MEADOW, CONN., U.S.A 
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THE ([HAPIN-STEPHENS ([0,, 


Union Factory 
PINE MEADOW, CONN., U. S. A. 
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Snell’s Star Brts bore quickly, leave a clean cut hole and satis- 
fy every user. 

They sell best, because best known—over 120 years on the mar- 
ket. Guaranteed right in every way. 

The profit is big. Get our terms and catalogue. 














SNELL MFG. CO., Fiskdale, Mass. 


Selling Agents JOHN H. GRAHAM & CO. 
113 Chambers Street New York City 











YOU CAN’T AF 
TO BE WITHOUT THE 


No live dealer Is without It. 
Ing every day. 





FORD 


The demand Is Increas- 
Write for Catalog and Circulars 


Ford Auger Bit Company, Holyoke, Mass. 














‘*VICTOR’’? BOLT CLIPPER 


Send for Catalog. 





ROBERTS MFG. CO., Somerville Station, BOSTON, MASS, 








- automobile - owner. 
pipe jaws and anvil 
ROCK ISLAND MFG, 

SEND FOR NEW CATALOG 





Rock Island Autovises 


Number 241 vise is swivel, weighin 
automobile and heavy repair work. 

but is stationary, weighing 32 Ib., and is suitable for the individual 
hese vises are a combination of vise jaws, 


co. 


COMPLETE LINE OF VISES MANUFACTURED 


80 Ib., and is adapted for 
o. 231 vise is same in design, 


Rock Island, Iil, 


OF LARGEST AND MOST 





231— A UTOVISE 














RED DEVIL 
BONDED TOOLS 


The kind that satisfy 
both seller and buyer. 
Send for new net il- 
lustrated price list. 


Smith & Hemenway Co. 
149 Chambers St., N.Y. City 








High Grade 


Hand Cut Steel Stamps 


Alphabets and 
Figures 





~~” 


THE SCHWERDTLE STAMP CO. 
Bridgeport, Conn. 

















. THE REX FILE & SAW CO., Newcomerstown, Ohio 














Porter’s ““New Easy” Bolt Clippers 


All parts interchangeable. Jaws Special Steel. 
Good profit. Write for prices. 


Everett, Mass. 


All sizes. 
Big sellers. 


H. K. PORTER 














Socket Firmer Chisels, Beveled Edges 


Complete line of light edge tools 








Guarantee of Quality 


1853 Buvox Bros. 1914 


BUCK BROTHERS, Millbury, Mass. 











PLIERS 
NIPPERS an 
PUNCHES 


Send for Catalogue 





Lineman’s Pilers made in three sizes—6, 7 and 8 Inch 





Heads Pollshed—Handiles Biue Finish 


ESTABLISHED 1826 
USE 
High Grade Tools 
for Mechanics 


C.S. Osborne & Co. 


NEWARK, N. J. 
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TUBULAR AND CLINCH RIVETS 


— 


— oo eS ae — 
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MILWAUKEE CORRUGATING COMPANY 


BRANCH AT KANSAS CITY: MO.-~ ~ ~- MILWAUKEE: WIS. 
The Kind That Pays 


“I want some BIG BEN Door 
Hangers like those on my neighbor’s 
barn. They're the Easiest Running 
Hangers I ever saw. They can’t 
get off the track and there is no 
possible way for Birds, Snow or 
Rain to get inside. Neighbor says he priced 
them all and can’t see how you can give so 
much for the money and that you've got BIG BEN 
the Exclusive sale, so it’s no use going 
anywhere else in town.” < 
It’s another BIG BEN advertising for ee ee ee . 
mgmt ' : > but the very latest inventi on built ti 
you. If it’s not working for you write at neil tn satisfy a sane desire for a thor- 
once to oughly practical hanger at a reasonable 


Sharon Hardware Mfg. Co. Sharon, Pa. price. 
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Hardware dealers who have sold 
our fine tools and Precision instru- 
ments will acknowledge that this 
honor is fully deserved because 
of the perfect service always ren- 
dered by any tool bearing our 
name or trade-mark. We are, 
therefore, glad to announce that 
we have become by invitation 
members of an association whose 
requirements are HONOR, 
QUALITY, STRENGTH, 
AND SERVICE 


“he LS Starrett Co. 


“Yryorld’s Greatest Toolmakers 


Athol, Mass. 
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Starrett lools 
| eee _ARE RECOGNIZED AS 
| LEADERS 


OF THE 


WORLD 


We are reproducing here a copy of the 
oficial announcement of the 


RICE. LEADERS OF THE 
WORLD ASSOCIATION 


notifying all whom it may concern that 
we have been selected as the recognized 
leaders of the world in the manufacture 


of fine mechanical tools. 
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@ The biggest thing in business is right prices. 


@ This is why our May catalogue—America’s 
Price Maker in General Merchandise—is going 
to cause the “plenty doing’”’ sign to be displayed 
in hardware stores the country over for the 


next thirty days. 
@ Its prices are RIGHT! 


@ On this cold basis of prices—added, of 
course, to good service and world wide variety 
—we confidently ask a larger share of your 
business than we had during May, 1913. 


@ But don’t give it to us unless “Our Drum- 
mer’ for May can show you we can net you a 
worth while saving on the average of any ordi- 


nary bill. 


€ Compare Our Prices and see! 


| | [| a | L LJ [J 


Exclusive Wholesalers of General Merchandise 


New York Chicago St. Louis Minneapolis 


Dallas 
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0.91 ONEIDA JUMP © 
TRAP , | 


It is made with Double Jaws, giving a Double Giip and 
Double Hold. 


 & > Prevents the animal escaping 
by gnawing tts foot. Also 
prevents breaking the bone. 





Ask your dealer especially for this Double Jawed No. 91 Oneida 
Jump Trap. 


| ONEIDA COMMUNITY, Lip 


ONEIDA, N. Y. 
Pt 


